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— “The End of the Trail,’ by James Earle 






Fraser, to be perpetuated in bronze in 
heroic size, has been selected to mark the 
Pacific end of the Lincoln Highway which 
joins San Francisco to New York. This 
fine example of Mr. Fraser’s work won the 
admiration of many hundreds of thousands 
of people when it. was exhibited at the 
Panama-Pacific Exposition. 
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—and now this same great sculptor has 
designed for Alvin— 
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women of America. 


3e sure you have a stock of this pattern so you can supply your 
customers’ demands. Have your salesmen show the “Victory” Pat- 
tern at every opportunity. It is one that will 
discriminating. 


ALVIN SILVER CO. 


Sag Harbor, N. Y. 


Chicago, 10 So. Wabash Ave. New York, 54 Maiden Lane San Francisco, 140 Geary St. <ALVIND PATENT 


please the most 














all 


——e 























I} 
































THE eJ EWELERS’ WEEKLY 


WITH WHICH ARE 







CONSOLIDATED 


AMERIGAN HOROLOGICAL JOURNAL 
Cy me JEWELERS REVIEW 


























Vou. LXXVIII 


— 





WEDNESDAY, APRIL 23, 1919 





What Jewels Wonien Wear in Paris. 


Rings and Ear-Rings 


. (Written expressly for Tue JEWELERS’ CIRCULAR by Lapy ErLeen.) 





WO rings that are equally suitable for 
men or women’s wear are shown in 
Figs. 1 and 2. Figure 1 is a bright gold 
ring with three bands of stones. The first 





rubies, the second diamonds, the third 
sapphires, that is to say, the French national 
colors, blue, white and red. The gems 
should be. mounted on platinum. 





Several Americans who are marrying 
French girls have given this ring to their 
fancés as the engagement ring, and have 





Fic. 3 


received the same ring from them as the 
French girls are proud that their American 
hancés should wear the country’s colors— 





the country he has done his “bit” to set free 
from German barbarism. 

Figure 2 is another patriotic ring and very 
@ la mode en ce moment. It should be 





carried out in dull gold on which is en- 
gtaved an aeroplane and the American and 
French flags. 


Figure 3 is of pale gold, two large pearls 


with small diamonds surrounding them.: 


This is also a favorite design for an en- 
gagement ring. 





Figure 4 is a handsome design, a large 
emerald in the center, three pearls at each 
side and six diamonds in one corner and 
five diamonds in the other. 

Figure 5 is a platinum ring with a large 


#( 


Fic. 
opal in the center with diamonds of equal 
size surrounding it. 
Figure 6 is a new form of Bague Mar- 
guise. It contains a large diamond biseanté 
with rubies around and held by two claws 
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onto the ring itself which should be of 
platinum or white gold. 

Figure 7 shows a simple but very pretty 
ear-ring in gold with four pearls. 

Figure 8 is a gold ear-ring with the mount- 
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ing in platinum, a rose of diamonds with 
pearls at equal distances all around. 

Many women will not have their ears 
pierced, saying it spoils the shape of the 
lobe of the ear. The old idea that having 


the ears pierced improved the eyesight has 
gone completely out of favor. 

But as Dame Fashion, the irresistible, de- 
mands that the fair sex wear ear-rings, we 
show in Fig. 9 a screw-ring that can be 
fixed on the ear without the ear being 
pierced. The drawing shows a large faceted 
diamond very handsome and very becoming 
to most women. 

Figure 10 is an old-fashioned form re- 
vived. It is lozenge shape and has four 


Fic. 10 


pearls of equal size, mounted on platinum 
with a large diamond in the middle. 
Figure 11 is a lattice worked design in 





rubies and diamonds set in dull gold. Very 


becoming this jewel is to a blonde. 








A burglar broke one of the front win- 
dows of the jewelry store of the Charles 
F. Artes, Inc., at 321 Main St., Evans- 
ville, Ind. early Friday morning and 
looted it of 35 valuable rings. The loss 
is placed at from $300 to $400. It is 
believed the theft occurred between the 
hours of 3 and 3:30, as two patrolmen 
claim to have passed the store at 3 
o’clock and the windows of the store 
were all right at that time. The broken 
windows were discovered by two news- 
boys who notified the po’ ce, who started 
an investigation at once. The burglary 
occurred under a brilliantly lighted lux- 
alabra. The thief took three trays of 
rings, containing 12 each and dropped 
one of the rings in front of the store. 
Capt. Fred Heuke, of the police depart- 
ment, made a personal investigation of 
the burglary and conducted a thorough 
search of the down town district. One 
suspect was picked up lying asleep at the 
rear of the jewelry store of Kruckmeyer 
& Cohn, one block away from the Artes 
store. A search of the man revealed 
nothing which might have had a bearing 
on the Artes case. The loss of the 
stolen rings is covered by insurance. 
Thus far the police have been unable to 
obtain a clue to the daring robbery. 
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Some Facts About the South African Diamond Mines 





By Leslie A. Sander 














VEN-EIGHTHS of the world’s output 
S of diamonds originates in the mines of 
South Africa. The biggest diamond mines 
are located in Kimberley, which is approxi- 
mately 650 miles up country from Cape 
Town. The journey between these two 
places takes approximately 42 hours on a 
narrow gauge railroad through the Hex 
River Mountains. After this you come to 
the South African veldt, which is equiva- 
lent to our prairie planes in this country, 
and continues until you arrive at Kimber- 
ley, which is 6,000 feet above the sea level. 

There are also diamond mines in Pre- 
toria, which are inferior in the gems pro- 
duced. : , 

Kimberley has five diamond mines, 
namely, Kimberley, Wesselton, Du Toits 
Pan, Belfontem and De Beers. The earth 
or ground around the outskirts of Kimber- 
ley is blue, the surface color of the earth 
being brown. The diamondiferous ground 
is always blue, except for the Pretoria 
mines, where the ground is yellow, thus 
accounting for the different grade of dia- 
monds found in that place. 

The blue ground, as found in the Kim- 
berley mines, from a depth of 2,000 feet 
or more, is brought up in buckets, and to 
the naked eye has the appearance of being 
hard solid blue rock, which is thickly in- 
terposed with black mica. This ground, 
after being extracted from the mine, is 
loaded into’an endless dump bucket cable 
system, which is so arranged that 300 to 
400 cable buckets, evenly spaced, are run 
from the mine to a distance of about six 
miles out to the open veldt, where the con- 
tents are dumped and spread over acres 
and acres of ground. There it remains 
for 18 months to pulverize and disintegrate 
by the air, sun and rain in the rainy sea- 
son. During the dry season water carts 
are used to spray this ground twice a day. 
At the expiration of 18 months this hard 
rock starts to crumble. It is then shoveled 
up and loaded back into these cable con- 
veyors and sent to a washing machine. 

This washing machine segregates all the 
fine gravel, mud and slush from the super- 
fluous common rock; being thoroughly 
washed we get buckets and buckets of this 
blue slush. This slush is again dumped 
into these cable buckets, still using this 
endless cable system, and transported to a 
distance of approximately 10 miles to the 
main pulsator of the diamond industry. 
Here this slush is conveyed by conveyor- 
buckets to the top of this pulsating ma- 
chine and there it is sifted through various 
size sieves until it finally reaches the pul- 
sating tables. These pulsating tables are 
iron slabs thickly covered with a secret 
process of grease. This process is only 
known to the DeBeers Consolidated Dia- 
mond Mines, and it is so made that a 
diamond will always adhere to it. The 
tables themselves are continually pulsating 
with an even flow of water and as the 
slush simmers over the grease any dia- 
monds that are in the slush adhere to the 


grease and all other foreign matter such 
as pebbles, little stones, “Cape Rubies,” 
etc., are eliminated or thrown to waste. 

There is also a man stationed at each 
of these tables, and every time a diamond 
sticks to the grease it is taken off the table 
and placed in a tin. At the end of the 
day’s work these tins (of which there are 
possibly about two dozen, and look some- 
thing like dinner pails) are taken under 
heavy mounted guard in a Cape cart to the 
main office of the DeBeers Consolidated 
Mines, in the city of Kimberley proper. 
They are there assorted, boxed, strapped 
and shipped from Kimberley to England 
and from England to Amsterdam for cut- 
ting. 

To the average man an uncut diamond 
resembles a piece of broken glass, which 
has a certain peculiar dark glassy “look,” 
and to feel an uncut diamond _ there 
is a certain oily or greasy feeling. Dia- 
monds are found in every imaginable shape 
and size. Of course, by size I do not 
mean as big as a brick. The Cullinan is 
about the biggest stone ever found. In its 
original form it weighed 3,032 carats. 

The personnel of this diamond mine is 
tremendous. The precautions that are 
taken against I. D. B. (Illicit Diamond 
Buying) comprise possibly the most care- 
ful system ever organized. When I was 
with this company they employed 25,000 
Kaffirs and about 7,000 to 8,000 white men. 
The Kaffirs before they are allowed to 
work in a diamond mine are sworn before 
a Justice of the Peace, that they must work 
for a period of not less than three months. 
They are then housed in compounds, heavily 
guarded, and are constantly watched. 
Their clothes are systematically searched 
every day; their skin is minutely examined, 
likewise their toes, ears, mouth and teeth 
and. hair. 

It was a very common occurrence for a 
Kaffir to make an incision in his back or 
in his leg, about an inch long and insert 
two or three diamonds there, then bind up 
the wound and let it heal until such time 
as his contract expired. When discharged 
from the mine he would then open up the 
wounds, take the diamonds out and sell 
them. 

The company has now a perfect process 
of stepping this and other tricks of the 
Kaffir. Two weeks before their contract ex- 
pires the men are taken off work altogether ; 
their clothes are then taken away from 
them and they are only given a blanket. 
Their hands are encased in large gloves, 
which resemble boxing gloves, and in this 
condition they remain for this period. 
They are fed by white men and are waited 
on hand and foot by white men. Their 
clothes are taken apart, all the seams be- 
ing cut to search for concealed dia- 
monds, and if any person, white man or 
Kaffir, is caught with uncut diamonds in 
his possession it is seven years penal servi- 
tude breaking rock on the docks of Cape 
Town. 
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In spite of these precautions, however, 
there are thousands of dollars worth of 
diamonds stolen from these mines yearly. 








Queensland Pearl Resources 





A WELL-KNOWN Queensland writer 

has discussed recently the very much 
larger share that might be taken by white 
labor in the wealthy beche-de-mer fisheries 
off the Queensland coast. He says that in 
the report of the “Commission on the Gen- 
eral Working of the Laws Regulating the 
Pearl-Shell and Beche-de-Mer Fisheries” 
of Queensland of 1907, a good deal of in- 
formation is given to account for the dis- 
appearance of white men from the activi- 
ties of the trade. Witnesses examined va- 
riously attributed the fact to high wages, 
but equally high prodigality; intemperance, 
discontent with the arduous life, and the 
monotony of the occupation; difficult sea- 
sons and scarcity of remunerative shell; 
elbowed out by cheap alien labor. Other 
reasons for the failure of the white man 
to hold his own were thus enumerated: 
worked out by Japanese, good men won't 
stick to the occupation; nine-tenths op- 
posed to Japanese. 

One witness asserted that if colored labor 
were excluded, the industry would shut up, 
since the men would not stand the life in 
the boats. The white man having practi- 
cally thus given way before the Japanese, 
the industry exists chiefly for the friendly 
alien. Certainly most of the boats are 
owned by Europeans, and in such owner- 
ship the direct profit to the State comes in. 
Probably in no other country in the world 
does a similar condition exist. 

One is inclined to conclude that if some 
of the hardy type of fishermen of the North 
Sea were made aware of the conditions 
under which Japanese are able to make for- 
tunes in the comparatively calm and never 
vigorously cold waters of the Great Bar- 
rier Reef, some pioneers would be induced 
to make bold experiment. In the past the 
lives and fortunes of fine men were wasted 
in the service of the industries. Easy come, 


easy go; such was the motto of the time; 


but now that Australia is revising her out- 
look, is it not wise to take notice of the 
wealth of the warm waters-.of this coast 
and to make some small effort towards pre- 
serving it for those who belong to our 
own race? 

Fortunes are being made by aliens out 
of trochus shell and beche-de-mer, and soon 
again pearl-shell will be sought after with © 
renewed earnestness and vigor. The latter 
has its special and serious risks, and the 
cynical Australian may be justified in turn- 
ing over the diving for the great prizes to 
the Japanese, who seem to enjoy a less 
“blood-thirsty clinging to life’; but-though 
there are undoubtedly discomforts con- 
nected with the other branches of marine 
industry, they are not of the nature to dis- 
may men whose ancestors made old Eng- 
land mistress of the seas—The Common- 
wealth Jeweller and Watchmaker. 








H. S. Bostock, an optician associated 
with W. L. Ballinger for the past two 
years, has opened an office for himself at 
9 E. Main St., Madison, Wis. 
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——— 
ERE are some smart, snappy novelties 
bought during the past week especially 


wear with the new Spring suits. 
x *e * 


for 


Dark brown, finely marked agates in box- 
settings of gold are used for one of the 
newest bracelet designs. The links fit 
closely together side by side in a continu- 
ous row of the square brown stones in 
their tiny rims of gold. It is a fascinating 
jewel and one that is likely to be repeated 
‘n a diversion of colorings. This bracelet 
is a strictly tailored jewelry design for 
wear with a coat suit on the avenue and, 
although faceted transparent gems are 
used in this pattern, for the purpose the 
opaque stones are far more appropriate. 

* ok * 

A fine braided mesh of minute silver 
links is used for the chain handle on one 
of the latest coin purses. This braid is in 
a fancy weave and exceedingly pretty, and 
above the flat band of the mesh is a slide 
ornamented in pierced silver to match the 
purse itself. At first sight this little coin 
purse looks more like a card. or cigarette 
case. It is about the size of a playing card, 
flat and rounded at edges and corners, but 
inside it is fitted with a band to hold bills 
and a spring for the change. 

k ok x 

Overseas blue, moire ribbon is used with 
a sautoir watch which was bought for wear 
with a gown of mode colored tricolette. 
The watch is of platinum with a circle of 
wondrous tinted enamel to match the over- 
seas blue ribbon, and on the ribbon are 
slides to match the watch. The enamel 
forms a bordercircle on the watch case, 
and it is edged with the modish pin-line of 
white enamel. The case itself is hand- 
engraved in a rayed design of lines closely 
imitating the pattern of engine turning, and 
in the center of the case is set a single 
diamond. 

* ok x 

The new vanity cases, which might be 
more correctly called vanity boxes, are 
now being used in leathers and suedes to 
match—not the costume material—but the 
gown trimmings or the colors in the hat. 
Here is one of the new colored patent 
leathers in that reddish-brown _ shade, 
henna. This was chosen for use with a 
black broadcloth Dolman which is to be 
lined in henna and silver striped satin ac- 
companied by an all-henna turkish turban. 


The chain handle is a new feature, taking 
the place of the more usual strap which 
matches the case leather. It is of oxidized 
silver links and long enough to be en- 
twined about the wrist so that it makes a 
very safe means of carrying the box. The 
soft gray tinted silver is also used for the 
monogram disc on the top of the box lid, 
for the snap fastened with its safety lock 
and tiny key, and for the inside fitting the 
silver appears on the inner attached purse. 
The lining is of white striped satin and 
moire silk and the henna patent leather is 
used for the coin purse and the Dorine box 
with which this novel vanity case is fitted. 
* * * 

Exceedingly smart are the long chains of 
black enameled links which are being used 
on the avenue. Sometimes these fall in 
an unbroken and graceful loop almost to 
the knees, but other chains are used for 
holding tiny fans for the Sunday service, 
or coin purses or the lorgnette. One of 
these chains with inch long black enamel 
links carries a combination vanity case and 
coin purse of platinum, with decorations of 
black enamel and hand engraving, and an- 
other handsome chain composed entirely 
of faceted black onyx has a lorgnon at- 
tached which is ornamented in onyx to 
match the chain and also has a diamond set 
in its pierced platinum frame. Beside the 
chain of black are also used long platinum 
chains set with tiny pearls, with sapphires 
or amethysts. The paler tinted stones are 
seldom used in these chains, for their prin- 
cipal effect is gained by the emphasis of 
their long graceful lines, and except for the 
pearls most of the chains are in black, or 
dark colored. 

* * * 

A unique coif ornament which has been 
ordered especially for one of the first post- 
Easter weddings is a design that will 
surely be copied without restraint by those 
who recognize the value of an unusual yet 
artistic jewelry design. It is really a re- 
versed bandeau, as it is worn with the new 
coif. The jewel is worn at the back of 
the head above the low, small knot crown- 
ing it with a ray of gleaming diamonds. 
This jewel is so formed that the widest part 
comes at the top of the head and gradates 
to narrow points on either side. It is 
curved to fit the head and rest comfort- 
ably in place. and it is one of the few 
larger ornaments which cne may be sure 
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will stay in proper position without unduly 
pressing against the head, and it is so con- 
structed that it cannot push the locks out 
of place. This original design was made 
up of platinum wire enclustered with pearls 
and diamonds, the pearls making the finish- 
ing gem on each point of a continuous 
row of upstanding diamonds. Another novel 
hair ornament droops in a graceful shower 
of gems directly behind the wearer’s left 
ear. This pretty jewel is in the form of a 
fringed pendant and variations of the idea 
have appeared during the last few weeks in 
flower spray designs with dropping flower 
sprigs or sprays of foliage in ribbon bows 
with pendant ends and in fringed and tassel 
patterns. Ingeniously emphasizing the spirit 
of youth in its charm and simplicity are 
the single row fillets designed to captivate 
the heart and enhance the debonnaire chic 
of the “Jeune Fille.” These may be pearls, 
opals, pink coral or any of the paler tinted 
gems and cone chosen for wear at an even- 
ing wedding in late April is a row of the 
youth expressing aquamarine. This will be 
worn by one of the season’s most popular 
debutantes. 
* * * 

Beau Brummels of Fifth Avenue will be 
anything but delinquent in exhibiting their 
fine new jewels. Of course, for men 
jewels cannot be entirely a matter of per- 
sonal ornament, so much of utilitarian pur- 
pose comes into their jewels, and utility 
pieces make up a majority of any man’s 
jewelry. Color, it has been said, is especially 
prominent in all jewels for men this Spring, 
and the Easter fashion parade has surely 
proven this to be true. We are now to 
have the pleasure of seeing the most bril- 
liant and colorful of scarf pins, watch fobs, 
cuff links and finger rings worn on the 
avenue, and we will find that these jewels 
are as exquisitely made and thoughtfully 
designed as any platinum brooch or gem- 
set necklace. Browns, blues and greens 
with warm toned reds and purples are 
suitably chosen for wear with like colored 
suitings or necktie color combinations and, 
as now-a-days the colors in these cloths and 
silks are themselves chosen to bring out 
the best in eyes, hair and complexion, it 
is a foregone conclusion that our men folk 
are to have appropriate and becoming 
jewelry. As to the utility pieces, the case is 
the same, at least in so much as they are 
sure to be both suitable and appropriate. 
A new cane handle design just out of the 
hands of the craftsman is a four-inch cap 
in gun metal inlaid in gold. The pattern 
for these include many variations on the 
Japanese style, with tiny figures and foli- 
age subjects carried out in the gold on 
the background of black, in dalamatian 
strap work carried out by the gun metal 
with the gold appearing as the ground 
work, and in patterns carrying out most 
realistically the spirals, patches and con- 
volutions of the impressionistic and futurist 
schools. The spiral design is also used 
carried out in midnight blue enamel on a 
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older, and blue enamel also 
appears on some beautifully wrought card 
and cigarette cases. One of the jewels to 
delight the smoker 1s a completely fitted 
platinum case holding a patented fixture 
for the cigarettes on one side and on the 
reverse side of the case a space for cigars 
with a cigar cutter and an automatic lighter. 
* * * 


Bags, and still more bags. They come in 
shoals and they are worn in droves, and 
it is no wonder, they are all so remarkably 
handsome. They represent such a diversity 
of materials it is positively astonishing. 
Each one seems to be individualized in 
some mysterious way, mysterous at least 
until they are examined in detail; then it 
is seen that in one or more notes each one 
differs completely from the next. There is 
difference in color, in gem settings, in pat- 
tern of beads or brocades or mesh; there 
is difference in handle shape length and 
material, and difference in size and shape of 
the bags. One in purple velour has a long, 
silk, tassel-trimmed rope as its handle, and 
as an extra new feature, great faceted 
beads of amethysts are mounted as the dec- 
oration between rope and tassel on the 
handle and on the finishing tassel hanging 
six inches long beneath the bag. Gray suede 
is studded with plaques of jade for one deep 
square shaped bag, and another, in seal 
brown leather, has studs of gold mounted 
with topazes. Silk bags for southern and 
Summer wear are i+ pale tinted pompadour 
silk ribbons with Dutch frames and ham- 
mered silver, while bead bags come with 
frame of silver, gold or platinum. Plain 
polished, frosted, hand-engraved and 
pierced bags are encrusted with a filigree 
wire or gem-set with diamonds, sapphires, 
emeralds and rubies with amethysts, 
topazes, pearls, and with the many colored 
tourmalines, with rose quartz and cat’s-eye, 
sunstone and zircon, with spinels and opals, 
jasper, carnelian, coral and garnets. Such 
is the color array in these gem settings, 
with every tint and shade represented in 
these bags, for there are more gems used 
besides and the lemon yellow of citrine 
quartz appears in an evening bag of gold 
brocade. Amber is used on a tailored bag 
of green and brown plaid cloth. The leek- 
tinted chrysoprase and sapphires appear to- 
gether in the silver frame on a bag of silk 
in shades of shot green and blue, while 
other tints and shades of blue are empha- 
sized by turquoise and lapis-lazuli. 

THE RAMBLER. 


gold cigarette h 








Ben Glasser announced last week that he 
had withdrawn from the Cleveland Jewel- 
ers’ Supply Co., had disposed of his inter- 
ests therein and had formed the Merit 
Co, which has started to do a jobbing and 
importing business in watchmakers’, jewel- 
ers’ and opticians’ tools and materials in 
the Republic building, 647 Euclid Ave. As- 
sociated with Mr. Glasser in his new busi- 
ness are his brother David and Frank J. 
Knab. 
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Some of the Newest Jewelry Sent Out by the Manufacturers 








By Isabelle M. Archer 

















i sending out their representatives with 

the Spring and Summer lines the manu- 
facturers have let out a flood of good things 
on the market and according to the first 
returns they are being appreciated. All 
lines are included from the finest diamonds 
to the lowliest plated novelties and looking 
over the cases is a delight, as there is much 
that is refreshingly new. 

In the diamond pieces there is a decided 
tendency toward minuteness of pattern. 
Brooches and bar-pins have a central gem 
which is comparatively large but the re- 
maining gems are small and set compactly 
in a fine tracery of platinum wire. One 
large brooch pattern which is repeated with 
many variations by its manufacturers is a 
disk shape with one of the colored gems, 
a sapphire, emerald, or ruby as a central 
stone, and this is surrounded by many small 
diamonds in an entwined pattern finished 
at the edges with an uneven scolloped bor- 
der. Another brooch in this cluster-set 
diamond design is a long narrow shape 
formed in three sections, a central round 
division mounted with a square diamond, 
and, on either side, a triangular division 
with sharp pointed ends. In this brooch 
the hair-line has been revived once more 
but this is used in a new manner and in- 
stead of the platinum mounting appearing 
as part of the design it is almost invisible 
and the diamonds carry out the pattern. 

A great many pearls are being shown 
this year by other firms beside the houses 
which specialize in pearls, and this Spring 
they include ther in many jewelry offer- 
ings. Cream tinted round pearls in grad- 
ated sizes are used for the most popular 
necklaces these ranging from 15 to 20 inches 
in length. Pearls are also used in some 
narrow collarettes three rows of the pearls 
being held together with small diamonds 
and platinum slides. A great many pearls 
are used in finger rings, and with dia- 
monds in brooches, La Vallieres and for 
stud and pendent ear rings. 

Among the gems and precious stones sent 
out from New York mounted in the finer 
pieces, sapphires and emeralds were most 
numerous, but among the less expensive 
platinum pieces and in gold jewels, ame- 
thysts, topazes, peridots, aquamarines and 
tourmalines in shades of red, blue and green 
were the favorites. Of the opaque stones 
the jades, coral, smoked amber and tur- 
quoise were the leaders but pearls and dia- 
monds are of course the all-prevailing gems. 

Black is represented by faceted onyx and 
black enamel in many jewels but it is sel- 
dom used now without the accompanying 
pin-stripe of white enamel. This combina- 
tion of much black and little white ap- 
pears as well in utility pins as in jewelry 
and several houses are even putting it out 
as added decoration on some of their more 
elaborate hand-engraved silverware. 

Colored enamels are used on some natty 
little bar pins, on some watches for women 
and on cuff links and dress studs for men, 
and the fondness for color which is being 


shown this season again appears in the one- 
color jewels of all sapphires, all emerald 
or with amethysts, jades or tourmalines 
used in like manner. 

One of the most promising jewels sent 
out north, south, east and west from New 
York is the bar pin of pierced gold. It 
may be without any gems or mounted with 
a single pearl or colored stone or a trio of 
matching gems may be used, one in the 
center and one at either end of the bar 
pin, but alike, with or without gems, it is 
a very popular pin. Beveling is used on 
the fine pattern, but where the design is 
coarse, the gold flat and the open spaces 
far apart, hand engraving or engine-turn- 
ing is used to decorate the plain polished 
surface. 

These pins are exceedingly pretty. They 
are of good value suitable to be worn on 
most occasions and appropriate with a great 
variety of costumes so that they will doubt- 
less have a long and well deserved run. 

Another gold jewel which is proving to 
be a great favorite is the flexible gold 
bracelet. It is made in the box type but 
each link instead of being gem-set is either 
engraved in a delicate floral design or the 
links are engine turned in either a floral 
and scroll pattern or with lines and cir- 
cles. The sides of these little gold box 
links are left plain and polished, but varia- 
tions of these appear and the links may be 
rounded at the corners and frosted instead. 
There is another bracelet type also in gold 
but this is set with either a semi-precious. 
stone or with imitations of the gems. The 
stones are inlaid in gypsy fashion and each 
box link remains square. The color of the 
gold is a pale tint and with the green, blue, 
red, purple or brown of the stones they 
make charming little jewels. 

Finger rings, because they are popular 
all over the country, are ineluded in the 
traveller’s cases sent out on the road but 
this year they seem more numerous than 
ever. This is a reflection and echo of Fifth 
Ave. styles for there the leading firms say 
that never before have they known such a 
busy season in finger rings. Some of the 
most expensive rings sent out by the manu- 
facturers still cling to the square and oblong 
form but both the perpendicular and the 
horizontal line is used in some of the very 
newest designs. 

Here are a sextet of diamend rings sent 
out by one house. They are typical in form, 
in pattern detail and in their gem setting, 
of the latest Spring finger ring designs. 
One is a trio of round diamonds all of equat 
sizes mounted especially as an engagement 
ring. The bezel is so formed that each 
stone appears with a hexagon outline in a 
border of tiny table cut emeralds which 
are box set in a continuous line around the 
three large diamonds. The twin stone ring 
with two four karat gems set a-slant and 
so close that their mill grain frames touch, 
is oval in shape and the contour filled with 
a mass of small diamonds. Two upright 





(Continued on page 71.) 
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Choose The Necklace That Suits You Best 


Choose it for yourself, or as a charming gift appropriate to any occasion, 
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In the Necklace La Tausca are combined the lustrous tints and perfect 
form of Nature’s own sea-born gems, of eternal loveliness and possessing a 
fascination no woman can resist; the favorite adornment of well-dressed 
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Perles de Ceylon 


Lovely créme-rosée tinted indestructible pears 
of superb beauty. in 1534 inch length. Solid 
gold spring-ring clasp. Like all La Tausca 
Necklaces, these are positively guaranteed not 
to peel or in any way suffer from the effects 
of perspiration, and their lustre and coloring 
is permanent. In selected cabinet of grey 
velvet, white lined. Eighteen Dollars at Your 
Jeweler’s. 


Panama-Pacific Pearls 


Beautiful Roman Pearls in iridescent hues, 
faithfully teproducing the genuine oriental tints 
found only in pearls from far eastern seas. 
Mounted with solid gold clasp. Daintily en- 
cased in grey velvet cabinet. Necklace is 1532 
inches long. (Shown below.) Nine Dollars at 


Your Jeweler’s. 
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American women. 
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For the bride, on her day of days, the exquisite 
pearl necklace; and for the bridesmaids, the matron 
of honor, the fiower girls—what more charming 
personal remembrance than a lovely necklace of 
pearls? 
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Marquette Perles 
Roman quality, heavy Oriental pearls in 
créme tint, extra fine lustre. Mounted with 
solid white gold clasp, setting of two real 
diamonds; shown on white velvet in cabinet 
of grey velvet. Sixty Dollars at Your 
Jeweler’s. 


Tasca 
LayTAuss 


At Your Jeweler’s 







Batava Pearls 


Radiant necklace of finest Roman Pearls, 
glowing with elusive sunset hues. 18 inches 
long, pearls graduated in size. Enriched by 
exquisite solid white-gold clasp set’ with a 
genuine diamond. Encased in grey velvet 
cabinet, white lined. Forty Dollars at Your 
deweler’s. 


Diamond Opera Pearls 


Satiny pearls, Roman quality, with beautiful 
iridescent tints. This necklace is appropriate 
for any costume and is made up in the popular 
graduation of pear! sizes equivalent to 3 to 20 
grains in genuine pearls. Mounted with fancy 
white-gold clasp set with small genuine diamond 
and encased in grey velvet white-lined cabinet. 
(Shown below.) Twenty Dollars at Your 
Jeweler’s. 








you will find these and other fascinating La Tausca 

Necklaces in 15 14, 18 and 24-inch lengths, the pearls 

uniform or graduated in size in the strand. Prices 

up to $300. Ask your jeweler to explain the differ- 

ent necklaces, and give you a dainty booklet listing 
and illustrating them. 
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Watchmakers Hold Enjoyable Banquet 





Members of New England Watchmakers’ Club Meet in Boston—Co- 
operation to Raise Standard of Watch Repairing Asked 











es 
—— 


Boston, Mass., April 16.—Whole-hearted 
co-operation by retail jewelers, in order to 
raise the standard of workmanship in the 
watch repairing phase of the trade, was 
asked by President J. Charles Stever and 
others at the annual banquet of the New 
England Watchmakers Club at the Ameri- 
can House last night. One of the chief 
objects of this social meeting was to inspire 
the participants to concentrate on this ob- 
jective and judging by the general applause 
which greeted the speakers’ remarks the 
club is justified in feeling assured of the 


support sought. 

The club, which is more than 14 years 
old, and has a substantial membership, was 
organized for the express purpose of up- 
lifting the watchmaker and promoting his 
welfare and that of his employer, and much 
in that direction already has been accom- 
plished. But the need of increased effort 
is felt just now, when the war is over, and 
all branches of trade and industry are en- 
gaged in a campaign to improve conditions. 

The banquet was informal, but well at- 
tended, and achieved its purpose of getting 
together the principals of the jewelry estab- 
lishments in a heart-to-heart talk, as Presi- 
dent Stever put it, with officials and mem- 
bers of the club so as to learn what best 
can be done to further their mutual inter- 
ests. At the head table with Mr. Stever 
were F. E. Lilley, president of the Mass- 
achusetts Retail Jewelers Association; Mr. 
Russell, president of the Franklin Union 
Institute, where the classes of the club are 
held; Joseph Emanuels, secretary; Capt. W. 
W. Austin, of the 26th Division, formerly a 
watchmaker who was left on the field of 
battle as dead; Ellis Gifford, of Fall River; 
H. E. Duncan, of the Waltham Watch Co.; 
A. E. Garnsey, of Sandford, Me.; President 
Fitch, of the Waltham Watch Co.; Thomas 
Proctor, vice-president of the club. 

President Stever, after the banquet had 
been served, expressed his appreciation of 
the generous response made by the retail 
trade to attend and traced briefly the his-~ 
tory and object of the club, laying special 
stress on the necessity for closer unity and 
co-operation between the two branches of 
the trade. 

Capt. Austin, who was greeted with pro- 
longed applause and the rising of the audi- 
ence, paid a glorious tribute to the fighting 
abilities of the 26th Division, which was in 
the struggle from first to last, and distin- 
guished itself in the Argonne-Meuse battle. 
He assured his auditors that none of the 
stories in the local press was any exaggera- 
tion of the actual achievements of this divi- 
sion. 

Mr. Gifford spoke at length on commer- 
cialism of the trade. 

Twenty new members were added to the 
club. 

The guests of honor were E. C. Fitch, 
H, L. Brown, James S. Blake, B. D. Shreve, 
Carl D. Smith, W. A. Whittemore (E. B. 
Horn Co.), Edward T. Glover (Bigelow, 





Kennard & Co.), Walter B. Russell, E. F. 
Lilley and Capt. W. W. Austin. 


The Roster 


Among those present were: Carl D. 
Smith, Albert R. Kerr, James S. Blake, B. 
Shreve, F. Marshall, Laroy E. Nichols, Fred 
Derbyshire, Robert Spear, Ottwell Stone, 
H. C. Glover of Bigelow, Kennard & Co., 
F. N. Alderman and F. H. Munroe of Fall 
River, George H. Bellows, Josiah Bartlett, 
Claude P. Cullen, O. S. Dezara, Frank Day, 
Eugene L. Folsom, Jacob Friestadter, D. A. 
Gingrat, W. B. Heat, W. Hurstack, Arthur 
F. King, George W. Lane, W. E. Lackay, 
George W. Lowell, James G. Purcell, 
Charles E. Richards, R. P. Smith, Charles 
G. Stever, Louis R. Talbot, P. D. Victor, 
Charles E. Walker, Arthur P. Woodbury, 
Adolphus J. Landray, Frank G. Olin, Fred 
C. Newhall, W. Whittemore of E. B. Horn 
Co., Frank Shipley, William E. Poole, Al- 
bert B. Mitchell, George W. Lane, George 
FE. Flint, Harry Billauer, William Geyer, 
George Johnson, Joseph Kantor, G. Marsh 
of Shreve, Crump & Low. 








THE SEATTLE ASSOCIATION 


Retail Jewelers’ Organization in Pacific Coast 
City Proves Benefit of “Round Table” 
Meetings 

SEATTLE, WasH., April 8—About a year 
ago some of the more progressive jewelers 
of Seattle became imbued with the idea 
that there should be a real live jewelers’ 
association. functioning in Seattle. They 
came to the Chamber of Commerce and 
asked for some assistance, which was read- 
ily extended to them. 

A meeting was called to which the best, if 
not the most, of the local retailers were 
invited. A tentative plan for an organiza- 
tion was proposed. Cal Amity Howler was 
present, as usual, and he rose to his feet 
and said, “We need an association, all 
right, but it can’t be done. You never can 
get the jewelers of Seattle together on 
anything. It has been tried before and 
always with the same results. They mean 
well, but they don’t know what it is to co- 
operate.” L. W. Suter, who was presid- 
ing at the meeting, arose to his feet, care- 
fully adjusted a set of large tortoise- 
rimmed spectacles across the bridge of his 
nose, looked old man Howler up and back 
again and remarked,—“tHe —— you say.” 

The wisdom of Suter’s remark, with all 
that it implied, has been more than proven 
during the 10 months that the Retail 
Jewelers’ Association of the Seattle Cham- 
ber of Commerce has been operating. 

The primary object of the organization 
was to raise the standard of the jewelry 
business in the minds of both the public and 
the jeweler. A dead line on membership was 
established. Every straight up and down 
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jeweler was eligible. Some of them joined 
at first; most of the others joined later,— 
and today there is scarcely a legitimate 
jeweler in Seattle who is not an active 
member. 

It is difficult to say just how it hap- 
pened, but almost from the start untabu- 
lated results began to manifest themselves. 
The old game of knocking a competitor 
seemed to lose its popularity. The practice 
of guessing at the value of a diamond or 
piece of jewelry that some one had pur- 
chased from the man across the street lost 
out entirely. Some one remarked in one 
of the meetings that it was not in the cards 
for a man to look a fellow squarely in the 
eye across the dinner table and do him an 
evil turn the next morning. These prove 
to be words of profound wisdom. 


It was also demonstrated that one 
jeweler could howl at the top of his voice 
about something that needed correcting 
and he would not be heard as far, nor as 
effectively, as when the association spoke 
in a whisper,—and the association has done 
a little whispering. As a result, there is a 
better understanding and working basis be- 
tween the wholesale house and the retail 
stores. There are several others who have 
heard the still, small voice,—and when they 
hear they listen—and when they listen the 
standards of the jewelry business of Seat- 
tle go up a few degrees. 


The most recent, and by far the most 
important, step the association has ever 
taken was the adoption of the one-price 
policy. This does not mean that they have 
formed a combination of price, but it does 
sound the death knell of the discriminating 
discount; it does mean that the price asked 
for a piece of merchandise from one cus- 
tomer is exactly what any other customer 
will have to pay; it does mean that the 
ante-bellum custom of dickering with a cus- 
tomer and doing everything possible to dis- 
gust him and forever shatter his confidence 
in the jewelry business and every one con- 
nected with it has been forever thrown into 
the discard. 


C. A. Howler remarked that the one- 
price system was ideal in theory, but it 
would never go in Seattle. Once again 
Suter adjusted his spectacles and remarked, 
—“THE YOU SAY.” 











Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended April 19, 1919. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,094,392.62 
Gold bars paid depositors........... 375,217.13 
TORS 0s icin deine wae $1,469,609.75 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


$219,993.59 


ROO esi detctseesd caneteeonei 

PGR ATS OS niegnitn cane teedeete 167,874.14 

pO Sie | ener rere ae bee anaes 265,178.45 

RO BE soe ecudakaeoako wekeaened 127,065.38 

Age 166 6.cc inks A Geieanensoambes 178,191.19 

pt ES RRR RPL TY 136,089.87 
Tate oh iccaee ciate ete $1,094,392.62 
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Manufacturer of diamond 


jewelry of the highest class. 


Gems and diamonds and pre- 


cious stones of every description. 


Semi-mounted rings of exclusive 


design and artistic merit. 


' 


Uptown Office and Factory Downtown Office 
6 West48th Street 12&14- John S treet 


1556 
TELEPHONE {i337} BRYANT TELEPHONE {32} CORTLAND 


“New York City. 











April 23, 1919. 


THE JEWELERS’ CIRCULAR 





— — 








Another Rise in Diamonds 





London Rough Syndicate Advances the Price to Cutters—Increase Average 
About 10 Per Cent. on All Lines. 

















Diamond importers and cutters of New 
York received cables last week telling of 
another increase in the price of diamonds. 
The news was not entirely unexpected, but 
the amount of the increase surprised some, 
as in many sections it was believed that 
the increase, when it came, would be in the 
yicinity of five per cent. According to the 
cables received, the increase will average at 
jeast double that amount. 

According to the cables received by some 


concerns the increase was seven per cent, 
others eight per cent, others nine per cent, 
but the most authentic information re- 
ceived through some of the largest cutters 
having houses in Amsterdam and New 
York was that the average would be about 
10 per cent. The other cables, it was ex- 
plained, probably related to the increase 
on the particular kinds of goods which the 
houses receiving them were accustomed to 
buy. 








Clocks, Watches, Jewelry and Gems Imported Into Canada. 





Toronto, Can., April 17, 1919-—The monthly report of the trade of Canada for Jan- 
uary gives the value of imports for home consumption in the jewelry and allied trades 


as follows: 


Ten Months 
































































































































Month of January. Ending January. 
———— cr . = ——, 
1918. 1919, 1918. 1919. 
Clocks, clock and watch keys, clock move- Dollars. Dollars. Dollars. Dollars. 
ments and clock Cas€S.....sseeeeeeees United Kingdom... 81 326 1,392 1,549 
United States...... 33,830 47,202 469,373 557,784 
WIQNOD. dbs becee cas newenw 120 141 135 
OSE COURIER: isi cecccies) . xteieres 6,439 2,049 
TOUR cca’ 33,911 47,648 477,345 561,517 
| RAM CE IOONO CO RO re United Kingdom... 99 1,091 11,386 11,514 
United States..... 1,265 601 7,878 9,287 
WREROO. Meee sintihats ogee  Gutienes Ce: és vase 
Switzerland ..i6::. 2,448 1,024 55,449 32,310 
Oe? COONIOE 56. Sec aes Senne See rec 
By, eee 3,812 2,716 76,844 53,111 
Watch cases and parts thereof, finished ate eee 
or unfinished ......ccccccccccecccece «United Kingdom... 240 19 1,815 834 
United States...... 5,138 10,021 84,254 98,188 
Switzerland ....... 2,794 4,336 40,867 40,268 
GHG! CONGSOIERS 65) cccniw " sutiteng lO Geese 310 
Watch actions and movements and parts TOME | 4 6's6oc0% 8,172 14,376 126,936 139,600 
thereof, finished or unfinished, including 
winding bars and sleeves......... +ee+*United Kingdom... 1,339 - 819 27,979 10,504 
United States 68,579 68,560 688,341» 745,620 
DROME cucateescie Macuea: | seiteues 18,281 3,303 
Switzerland ....<.. 32,976 42,206 442,903 491,055 
Other countries. .... .ocsse Sie aera 784 447 
POMIA. esiacesis 102,894 111,585 1,178,288 1,250,929 
Jute c eee eee ecdeers United Kingdom... 994 _ ie 34,441 11,252 
ee es United States..... 46,738 | 53,994 666,585 $95,350 
FYanC ccccccccces 330 353 6,124 5,190 
SOREN Woes krone,  ccee diets 843 274 
Other countries ... 469 59 3,798 5,891 
TOMS. vic. cious 48,531 55,109 711,782 617,957 
; : it <ingdom... 2,848 2,103 48,188 15,829 
Electro-plated ware and gilt ware, n. 0. p.United Eisgtome+- 3381 3210 76.418 78,586 
Other countries.... 1,179 103 4,796 3,977 
SO: 68 iesss 7,408 5,416 129,402 98,392 
i i y ....United Kingdom.. 455 2,311 42,244 16,203 
Sterling or other Silverware, n. 0. P aies oo eae 1/325 42,654 30,442 
Other: Coumtries..'. c.c00s  — aevcece 128 421 
Totals. svecv's- 2,428 3,636 85,026 47,066 
silat, Se 
. + -ongaameertin cenicruie: United Kingdom. . 138 169 1,916 1,954 
— United States..... 644 6,692 11,906 27,130 
Other countries.... 20 82 225 2,855 
Precious stones and imitations thereof, not at 
mounted or set, and pearls and imita- TOUR. 600s 862 6,943 14,047 31,939 
tions thereof, pierced, split, strung or ' cee A 
not, but not set or mounted........ ..++United Kingdom... — 2,669 355 41,168 36,618 
United States..... 9,183 6,170 49,466 67,716 
France ..ccceccsees 6,657 6,270 43,819 41,057 
Other countries... 668 143 15,119 7,349 
PORE, 6 ion s8 19,177 12,938 149,572 152,740 
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The increase, it was further explained, 
covered a large number of grades of rough 
and a large number of different qualities 
and sizes, some going up slightly, some 
going up very much, but on the whole 
making a difference to the cutter in dia- 
mond prices generally of about 10 per cent. 

According to statements of cutters, the 
increase went into effect immediately and 
will apply to all rough now being sold 
by the Syndicate. 

With most firms importing, the increase 
is not a factor of as great interest at the 
present time as is the shortage of diamonds 
generally. Though shipments are coming 
in constantly, the demand throughout the 
country is so great, the orders booked 
ahead are so many, that nearly all goods 
coming in are practically sold before they 
arrive, and are immediately disposed of, 
and the stocks of the importers and cutters 
still remain very, very low. 

The situation in the diamond trade is 
a little better understood by the retail jew- 
elers of the country than it was a month 
or so ago when the complaints were com- 
ing in from those who could not get the 
goods that they ordered. Jewelers now 
recognize the conditions produced by the 
shortage and understand how they must 
be satisfied with the goods allotted to them. 
Nevertheless, the conditions have resulted 
in some jewelers coming to New York 
especially to see if they could n + do better 
by being on the ground in person. dn most 
cases they found it made no differénce. 

A number of importers and cutters who 
have come back from Europe state the 
conditions are little changed, and all re- 
mark on the enormous amount of goods 
that are being bought for German account. 

“The difficulties of cutting are little ap- 
preciated by the American dealers,” said 
a man wno just returned, “nor can they 
understand what the cutters of Amsterdam 
have had to undergo as a result of the 
shortage of labor and increase in prices, 
and particularly the shortage of coal. It 
may not be generally known, but it looks 
as if at one time the Amsterdam cutting 
industry would have to cease operation 
because they could not get sufficient coal. 
Fortunately, arrangements were made with 
England to ship this coal specially to the 
diamond industry, or many factories would 
have been shut down. 

“All these factors tend to make the prices 
jump even without any increase in rough, 
but the increases in rough are also going 
on just the same.” 





Lonvon, April 4.—The Syndicate has just 
sold out again without satisfying demands. 
Goods of the Premier Mine were marketed 
and though prices advanced 7% per cent., 
all stones were eagerly snapped up. Large 
sales have taken place of cut diamonds and 
the industry here is thriving. It is reported 
that about 500 legless soldiers are now 
working at Brighton polishing diamonds. 








The Peoria Jewelry Co., Peoria, IIl., 
has been incorporated with a capital 
stock of $7,000 to engage in the manufac- 
ture and repair of jewelry, victrolas and 
other musical instruments, with head- 
quarters at 321 Main St. 
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LOOK OUT FOR HIM 





Baltimore Police Searching For “Penny- 
weighter” Who Secured a Diamond and 
Emerald Ring at a Washington, 

D. C., Store 


Bautimore, Md. April 19. — Diligent 
search was made here by Detective Lieu- 
tenants T. M. Hogan and G. W. Armstrong 
for a shrewd “pennyweight thief, who, on 
April 17 “switched” a bogus diamond and 
emerald ring in a tray of genuine gems in 
a prominent Washington jewelry store, 
making his escape with a ring valued at 
$2,000. The theft was discovered Thursday 
afternoon, and Inspector Grant, command- 
ing the detective bureau at Washington, 
telephoned the information to this city. 

Armstrong and Hogan immediately went 
to work on the case here, but at this writ- 
ing they had obtained but meager informa- 
tion. The ring is described as a dinner 
ornament, having a centre diamond weigh- 
ing four karats, which is surrounded by a 
gallery of emeralds, and the outer gallery 
is of small matched diamonds. The imita- 
tion ring left by the “pennyweighter” was 
a fair imitation and cost him probably $10. 

The man entered the store and in very 
careful language expressed the desire to buy 
a woman’s ring. A tray from the window 
was placed before him and he gave some 
excuse for not buying immediately, say- 
ing that he would return later. The ring 
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was a platinum mounting and bore the 
scratch number “F. 2693.” 

The thief is described as 30 years old, 5 
feet 7 inches; medium stout, dark com- 
plexion, brown hair, cut short above his 


ears, and he wore tortoise shell eye- 
glasses. He was neatly dressed and talked 
carefully. 








GOING OUT OF BUSINESS 


Members of Baltimore Concern Have Re- 
ceiver Appointed—Assets Far in Excess 
of Liabilities, But It Is Desired to 
Wind Up the Business 


Battrmore, Md., April 19.—Unsatisfac- 
tory labor conditions brought about by the 
war and other causes is given as the chief 
reason for the appointment of a receiver 
for the firm of Jenkins & Jenkins, Inc., 
manufacturing silversmiths and jewelers, 
who for many years have conducted one of 
the highest class jewelry and silverware 
houses in the south. The firm, however, is 
entirely solvent. As was pointed out some- 
time ago in THE JEWELERS’ Crircurar, the 
members of the firm decided to wind up 
their business. 

The call to the army made a heavy in- 
road on the number of employes in the 
manufacturing department, but the business 
was continued as long as possible. Judge 
John C. Dobler, of the Circuit Court here, 
signed an order Tuesday naming Thomas 

















National Import an 


d Export Statistics. 





Wasuinecton, D. C., April 19—The records of the Treasury Department contain the 
following comparative statistics of interest to the jewelry trade for February, 1919, and 
the eight months ended February, 1918 and 1919: 


IM PORTS 


nN ES RT EL ee TS OCCT 
ee gS Ree eae 
SC MOUND, SOO 5-5 os src cicaiercin dew ee a ceee% 
Diamonds, cut, but not set, free......seeecceees 
Glaziers’ and engravers’, unset and miners’, free.. 
Pearls and parts of, not strung or set, dutiable... 
Other precious stones, uncut’ and bort, dutiable.. 
Other precious and semi-precious stones, cut but 

LR | SAR nC ocer me: Cr tc 
Imitation precious stones, dutiable.............. 


Total precious stones, etC.......eeeeeeeeee 


Gold and silver, manufactures of, dutiable....... 
Jewelry 
Platinum, manufactured end unmanufactured.... 
Gold and silver sweepings, free..............05: 
Statuary, regalia, gems, etc., for religious or edu- 

NEL DOUDDOROR,, TEGO vie 055.56 «6.050 8'5:5:0400:010-6:0305% 
Beads and bead ornaments, dutiable............. 
Bronze, manufactures of dutiable...............- 
Dials, enameled for watches, etc., dutiable...... 
Lenses and all optical instruments (including spec- 

tacles), dutiable 
Iridium, osmium, ismiridium, palladium, dhodium, 

ruthenium and native combinations thereof with 

platinum, etc., oz., troy, frel.....sscscceceoece 
mommer of pearl shell, free... ..cc.cccccccssevesns 


ee 


EXPORTS OF DOMESTIC MERCHANDISE 


RY ARNOT 5.6), tsa ss cenienieaeneawiewaniemes 
MEER OUE, - PATUG 5 5.5.5.5 sie stew ciore aes eae eioaee tee 
Jewelry 
Manufactures of gold and silver.......-..+++seee 
Jewelers’ ashes and sweepingS........+seeeeeeeee 
Plated ware (except cutlery)........eeeeeeeeeees 
INR 2 or 5 a ais .asaisin aasioG nets ee Sawa eRS OSE 
I oss5. co ia sada einen aie aes ae Win TN Slee iei8 > 
Platinum, unmanufactured 
Platinum, manufactured .......+.eseeeeeeees rn 


seme eset eee reser eseee 


_Eight Months Ending 
A. 

















= ~ oe 

Feb., Feb., Feb., Feb., 

1918 1919 1918 1919 
44,708 8,224 93,061 60,168 
PIGS aaanecis Wi ee 
370,583 1,675,686 7,054,955 8,333,199 
773,348 2,124,790 10,056,045 5,370,068 
40,852 78,015 723,579 329,816 
104,936 935,040 1,082,553 1,040,535 
26,191 14,297 372,333 487,513 
63,834 141,390 875,621 765,405 
62,185 75,660 569,771 628,203 
"1,441,929 5,044,878 20,734,857. 16,954,739 
SISOR).. - owilies Orr rre 
17,107 22,036 159,495 132,268 
202,260 333,076 3,636,612 2,048,588 
38,968 53,128 256,337 452,024 
5,127 10,088 86,399 85,469 
138,025 129,071 1,291,260 1,023,573 
20,465 3,098 220,318 69,057 
8,965 16,659 63,948 108,307 
4,958 1,156 81,332 217,802 
97,239 51,337 1,011,490 861,219 
161,981 272,815 1,306,638 1,527,956 
165,215 227,900 1,232,039 1,135,036 
70,389 61,917 796,373 372,018 
32,088 45,967 386,649 344,796 
117,793 237,718 1,131,508 —«1, 126,228 
78,075 217,412 650,794 1,168,449 
Sinden) .--akiseer 40,543 352 
262 1,442 27,617 15,915 
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Foley Hiskey, attorney, as receiver for the 
firm under a $25,000 bond. The receiver- 
ship was the outcome of voluntary pro- 
ceedings on the part of the silversmith firm. 

The petition for the appointment of a re- 
ceiver was filed through the law firm of 
Hinkley, Hiskey & Berger, and it recited 
“The further successful operation of the 
business of the company has been rendered 
impossible, in the first instance, by labor 
conditions existing during the war, and, 
latterly, by the continuance of these con- 
ditions to the present time.” 

It was further stated that the petition 
was filed in pursuance of a resolution of 
the board of directors of the company, 
passed Jan. 14 last, and ratified by a ma- 
jority of the stockholders. 

The assets of the firm are given as $49,- 
804.86,. and liabilities as $17,426.66. The 
company is stated to be capitalized at $88,- 
400. J. Armour Jenkins and J. Armour 
Jenkins, Jr., head the list of stockholders 
filed with the petition. 








Imports of Platinum During February 


Wasurincton, D. C., April 19—The Bu- 
reau of Foreign and Domestic Commerce 
of the Department of Commerce has com- 
piled the following statisitics of the imports 
and exports of platinum, iridium, etc., by 
countries in February, 1919: 








IMPORTS. 
Platinum Ore. 

a — ‘ 

Countries, Oz. Troy. Dollars. 
UNM 6 sex. oy cre eterna en 550 68,668 
a ae Perr 114 13,838 
CHB Hui clerche scien cateaas 26 3,165! 
Canada (ingots only)...... 55 5,075 
MO a wdn Ca eie dane @ares 8 827 
CE 5a iu Kanilw wrk wits 2,535 196,732 
VOGOE! Kuss Keoeecesaue 10 1,053 
DR aicudcnueeeeducesead 80 6,979 
USN 8 AMMe as cckien dciies 400 35,000 
WOW ZO ic nkccceveear 2 206 
Pritish South Africa....... 17 1,533 
TOO © 9.62000en sea ncidn 3,742 328,001 


IRIDIUM, OSMIUM, PALLADIUM, ETC. 











Countries. Oz. Troy. Dollars. 
MOE ce csereccvcceeeeous 1,355 142,103 
CMs a d's'n-aoe sigetebew ne 5 425 . 
RO obese ee eee 99 13,585 

TOME eo ccetieds ceenaae 1,459 156,113 
EXPORTS, 
Platinum. 
ft A> Rie. en 
Unmanufactured. Manu- 
factured. 

Countries. Oz. Troy. Dollars. Dollars. 
Norway + phebatd. «sae 150 
Se ree ss 576 
Co ak.ke Keen erem > weeeead 51 
WOR Wncaeutoakes 365 

TO cicccctc. CONoOe. eee 1,142 








Market Prices for Silver Bars 


The following are the quotations of 
silver bars in London and New York as 
reported last week: 


Official Price, 

New York, 

Date London. .999 Basis. 
PR Bins <etj aan a 48% 101% 
Magee NOs cies ccecuc cat 4835 101% 
pe Pere ere ee ree ee 4845 101%, 
PE: TB ie Soiccadinetcaes Holiday 101% 
AGE 19 ncccccncvaseddsens Holiday 101% 
MON: BWicicccsusviavede -. Holiday 101% 
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SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
170 BROADWAY NEW YORK 


GEM BRILLIANTS 
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dent Brock of the A. N. R. J. A. Enter- 
tained by Members of Milwaukee 
Jewelers’ Club 
WAUKEE, Wis., ale agg 
for a second time to enter- 
bad the ge A. Brock, Los Angeles, Cal, 
president of the American National Retail 
Jewelers’ Association, who stopped over 
here on Monday night on his way to the 
New York and other eastern markets. 
Through the foresight of William H. Up- 
meyer, of the Bunde & Upmeyer Co., 
Plankinton Arcade, who telegraphed an 
invitation to Mr. Brock as he left Los 
Angeles, it was possible for the leaders in 
the Milwaukee trade to play host to the 
National president. Mr. Brock made a 
similar visit to this city on Aug. 8, 1918, 
while engaged in a tour of the United 
States in the interests of the national con- 
vention at Cleveland last year. 

Mr. Brock arrived in Milwaukee at 5.10 
p. M., Monday, from Chicago and was taken 
in charge by a committee of which Mr. 
Upmeyer was chairman. He was escorted 
to the Milwaukee Athletic Club, where an 
informal dinner had been arranged by the 
advisory board of the Milwaukee Jewelers’ 
Club. As chairman of the board, Mr. Up- 
meyer acted as toastmaster. 

The guests included James R. Chapman, 
Oshkosh, Wis., president of the Wisconsin 
association and other officers and members, 
the entire party numbering about 40. A. W. 
Anderson, of Neenah, Wis., secretary of 
both the national and State associations, 
also was present, taking advantage of the 
opportunity to confer with President Brock 
on arrangements for the coming national 
convention. 

Mr. Brock gave a characteristically vig- 
orous talk in which he dwelt particularly 
on the work which is being done in behalf 
of the retail jewelers of the country by 
the Research Bureau and the war revenue 
tax division of the Jewelers’ Vigilance 
Committee of the A. N. R. J. A, during 
the war and since its conclusion as well. 
The co-operation of the Harvard Univer- 
sity Research Bureau in providing jewelers 
of the United States with information, de- 
tails and forms of the most progressive 
manner of cost and business accounting, 
he said, was one of the most notable con- 
tributions to the trade in its history. 

All of this invaluable information, Mr. 
Brock said, was being laid before the 
jewelers at less than actual cost and he 
urged that full advantage be taken of the 
opportunity, especially in view of the diffi- 
culties imposed by the new war excise law, 
requiring the most careful accounting and 
reports to the government. In this connec- 
tion he said that the research work was 
awakening the trade to a full realization 
of the weak-kneed attitude of some jewel- 
ers in being afraid to use a mark-up which 
would give them a reasonable profit, since 
the cost of doing business has advanced 
more and more in recent years, particu- 
larly during and since the war. 

An appeal was made by President Brock 
that all jewelers, individually and col- 
lectively through organizations, make every 
effort to induce the new Congress to repeal 
the 5 per cent. war tax, already in effect 
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on jewelry, and effective on other merchan- 
dise May 1. This, he said, was essential 
to avoid interference with the proper de- 
velopment of the retail business of the 
United States. The prospects of a repeal, 
he said, were bright if all elements of the 
trade will only get together and work hard 
to that end. 

The development and improvement of 
the jewelry trade by means of close organi- 
zation and co-operation was pointed out 
by Mr. Brock as a particular necessity in 
this time. He complimented the Wiscon- 
sin State association and the Milwaukee 
club on the remarkably effective work they 
are doing in building up confidence among 
jewelers and between jeweler and public, 














GEORGE A. BROCK, PRESIDENT OF A. N. R. J. A. 


and the elimination of friction, all of which 
tends to elevate the jewelry business to a 
still higher level than it already enjoys. 
The nationalization of the Jewelers’ 
Mutual Fire Insurance Co. of Wisconsin 
by changing the name to National Jewel- 
ers’ Mutual Fire, which was accomplished 
at the recent annual Wisconsin convention, 
Mr. Brock said, was a boon to all associa- 
tion jewelers of the United States. It 
brought to mind the urgent necessity of all 
jewelers “setting their houses in order” 
from within, so that each might survey his 
possessions thoroughly, make exact inven- 
tories of stock and fixtures, and be in- 
formed at all times as to the exact value 
of his property, and then cover it all with 
an adequate amount of fire insurance pro- 
tection. The manifest economy of cover- 
ing at least a part of the property with a 
Jewelers’ Mutual policy, he said, should 
appeal to every association jeweler in at 
least equal measure to the strength of this 
co-operative protection, which was proven 
by its healthy growth to a concern with 
approximately $1,750,000 at risk and net 
assets of $25,000, having a monthly pre- 
mium income in excess of $2,500 to virtu- 
ally guarantee immediate payment of the 
relatively few losses due to the exceedingly 
careful selection of risks. The saving of 
30 per cent. in premiums compared with 
the old line companies which is effected by 
insuring in the National Jewelers’ Mutual, 
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it was pointed out, was more than enough 
to cover the cost of annual fees of mem- 
bership in the trade organizations, local, 
State and national. 

Following Mr. Brock’s talk there was a 
round table discussion of various problems 
which lasted until nearly the midnight hour. 
Mr. Brock remained in Milwaukee over 
night and left Tuesday morning for Chi- 
cago to continue his trip eastward. He 
expressed the hope that he might again 
have the opportunity to come to Milwaukee 
after the national convention. 





Some of the Newest Jewelry Sent Out 
By the Manufacturers 





(Continued from page 59) 








rings are included in this sextette one with 
three large diamonds in a row and a mass 
of small diamonds on either side with a 
bezel decoration half way round the shank 
on either side of the ring, giving the jewel 
the effect of a close cluster of diamonds. 
The other ring also is heavily encrusted on 
the shoulders and holds a single enormous 
marquise diamond. A square ring, a pyra- 
mid of diamonds with a large square cut 
gem at its pinnacle, and a second twin 
stone ring in an oblong shaped frame of 
small round diamonds finishes this set of 
six handsome rings. 

Of the gold rings now traveling around 
the country much can be said but I am only 
going to mention a few of the many charm- 
ing patterns. One'is a moon stone framed 
in the open work border of gold filigree. 
The gems are set close together and the 
border of gold wire encloses them in any 
one group. Another line in which gold 
filigree is also attractively used is a frame 
for some dainty little cameo carvings of 
sard, coral and blue and white pottery. 

Solitaire rings have become so prosaic 
and mechanical looking that it is a joy to 
find a single stone ring with anything like 
an air of individuality. There is a new line 
sent out this year by a New York house, a 
series of solitaire rings with decided char- 
acter. The mounting is gold and the entire 
ring shank is engraved in a dainty little 
pattern of simple lines and leaf design. The 
setting is on the order of the claw form 
but instead of the sharp points which were 
formally used to hold the stone in place 
there are little leaf forms instead, and the 
gems are diamonds, amethysts, pearls, to- 
pazes, aquamarines, olivines and small sap- 
phires, rubies and emeralds. So far only 
the faceted transparent gems have been used 
for these rings but the setting is so dainty 
that it might be utilized also for the opaque 
semi-precious stones. 

The new Spring rings for men are of 
three decided orders. First is the signet, 
second is a gem set ring and third is a 
combination of the two, the seal ring also 
set with gems. The signet rings are just 
now displaying the rank and service em- 
blems. This no doubt is the outcome of 
the prevalence of the war-time rings, but 
with the combination gem and signet rings 
the personal marking is preferred and the 
monogram or family crest are more often 
used for the insignia on this signet ring. 

(To be continued.) 
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Victory Liberty Loan Drive Starts 





Jewelers in New York, Providence, and Other Centers Begin Campaign 
for Subscriptions Under Promising Conditions—Members of the 
Trade in Other Cities Working on General Committees 




















The Victory Loan drive has started in 
the jewelry trade and is now getting into 
full swing. From present appearances it 
looks as if our trade is going to live up to 
the reputation it established in the last 
Liberty Loan drive both in the number and 
amount of subscriptions. But the commit- 
tees in the industry, particularly those in 
New York, Chicago, Providence and other 
large jewelry centers are anxious that the 
members of the trade make up their minds 
quickly on the subscriptions and take what 
they can immediately instead of waiting 
until the last weeks of the drive, which 
ends May 10. 

The New York committee, which is in 
charge of August Goldsmith, of Goldsmith, 
Stern & Co., as chairman, got actively to 
work Monday when the names of the var- 
ious people in the trade were sent to the 
team captains and their lieutenants. The 
‘committee is practically the same as that 
which conducted the jewelry trade sub- 
scription in the last loan, with one or two 
exceptions, and the personnel of the teams 
is very much the same as before. Mr. 
Goldsmith remains as chairman; Edward 
Holbrook, vice-chairman; Edwin  S. 
Lorsch, of Sussfeld, Lorsch & Co., secretary, 
and Alfred F. Loewenthal as assistant sec- 
retary, with the following team captains: 

Joseph Barfield, M. L. Bowden, Jr., Mich- 
ael Dreicer, H. H. Jacobson, Walter N. 
Kahn, Arthur Lorsch, R. G. Monroe, M. D. 
Rothschild, Leopold Stern, Jos. Schweizer, 
Albert Ullman, T. Edgar Willson and Leo 
Wormser. 

Headquarters are maintained, as before, 
on the fifth floor of the Silversmiths’ build- 
ing, 15 Maiden Lane, adjoining the offices 
of the National Jewelers’ Board of Trade 
and Greenbaum, Wolff & Ernst, counsel for 
the association. 

The New York committee held its first 
meeting Friday, this taking the form of a 
luncheon in the Bankers’ Club, at which 
Chairman August Goldsmith acted as host. 

Mr. Goldsmith, after explaining the de- 
tails of the loan, explained that this was 
a time when the jewelers should “come 
across” as they never did before. In the 
first place, the loan was. the best invest- 
ment that had ever been offered, and in 
the second place the jewelers had more 
money and would have more money than 
at any time in the jewelry business. 

He dwelt. on the enormous amount of 
business done in all sections of the country, 
Showed that the retailer, wholesaler, im- 
porter- and: producer were. paying their 
bills promptly, and predicted that as the 
year went on the trade would have more 
money, more actual cash, than it ever 


possessed, and that there was no better 
way in which this could be invested, no 
better way in which the trade could show 
their patriotism than by buying these Vic- 
tory bonds. 

Mr. Goldsmith had Secretary Lorsch 
read a statement by Stephen Baker, presi- 
dent of the Manhattan Co., who had made 
a calculation illustrating one phase of the 
value of Victory notes to persons of large 
incomes. According to these figures, a per- 














AUGUST GOLDSMITH, CHAIRMAN NEW YORK 
COM MITTEE 


son having an income of $100,000 may in- 
vest $100,000 of his principal in the 3% 
per cent tax exempt Victory notes so as 
to make a yield on the investment equal 
to 6% per cent; on a smaller investment 
the yield is about 6 per cent, and on a 
larger it is proportionately increased. 

The assistant secretary read a telegram 
received by Chairman Goldsmith. from 
Benjamin Strong, governor of the Federal 
Reserve Bank, to the following effect: 


New York, April 13, 1919. 
Aucust GoLDsMITH, 
33 Gold St., New York City. 

Terms of Victory Loan announced this morn- 
ing provide for sale of an issue of four year notes 
limited to the amount of four and a half billion 
dollars. No oversubscription will be accepted, 
the issue being limited to the amount indicated, 
although it is stated by Secretary that applications 
for amounts of ten thousand dollars or less will 
be allotted in full. The notes are to be redeem- 
able at par and: interest at option of Treasury 
at end of three years and are to bear four and 
three-quarters per cent. interest, free from State 
and local taxes, except estate and inheritance 
taxes and also free from Federal normal: income 
tax, so that under present tax laws notes will 
yield as much to individuals liable to normal tax 
as corporation obligations subject to normal tax 
yielding about five and sixteen-hundredths per 
cent. The notes may be converted at option of 
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owner throughout their life into notes of same 
maturity and redemption date bearing three and 
three-quarters per cent, interest and wholly exempt 
from Federal, State and local taxes except estate 
and inheritance taxes. These exemption pro- 
visions of three and three-quarters per cent. issye 
are saine as those of first Liberty Loan three and 
one-half per cent. issue, which now yield about 
three fifty-five per cent. New notes are to be 
interconvertible between four and three-quarters 
per cent. issue and three and three-quarters per 
cent. issue during their life. The Liberty Loan 
Committee considers these new securities most 
attractive investments for all types of buyers 
ard feels sure that it can rely upon active work 
by committees to make certain the same wide- 
spread distribution-of the new notes which was 
obtained in preceding loans and which is equally 
essential to the success of this issue. I urge you 
to call meeting of your committee at once as 
we hope to secure from them the same enthusi- 
astic endorsement of terms of new loan as has 
heen given by the central committee and a deter- 
mination to make the loan an overwhelming suc- 
cess in both amount and number of subscribers. 
Announcement of terms of loan a week before 
heginning of campaign gives ample time for dis» 
tributing general knowledge of the loan, and 
while it is hoped that subscribers. will. go, volun: 
tarily te their banks during the first few days of 
the campaign. and file subscriptions without so- 
licitation the organization here believes that active 
canvassing should begin on the opening day in 
order to secure the. widest possible distribution. 
The Secretary’s. announcement, states that this 
will be the last Liberty. Loan. Let us make this 
last loan the crowning work of the organization 
that has stvod together for all thesé great opera- 
tions on behalf of the Government. : 
BenyaMin. Stronc, Governor. 


The committee also had read’ to, them a 
dispatch from Washington stating that: the 
Treasury Department had issued April 16 a 
reminder that under the Victory Liberty 
Loan act a person may hold up. to $20,000 
in bonds of the first Liberty Loan con- 
verted, second, third, and fourth loans with 
interest received after January 1, 1919, ex- 
empt from surtaxes, excess profits and war 
profits taxes on condition that he holds at 
least one-third as many Victory Loan notes. 
This exemption continues during the life of 
the Victory notes. 

The captains were notified that the cards 
would be issued to them not later than 
Monday. 

It was decided to hold another meeting 
of the captains Friday of this: week at. the 
same place. aif 





The most intensive advertising campaign 
in the history of. the Liberty Loari. drives 
in Greater New York has been inaugurated 
by the Advertising Bureau of the: Govern- 
ment Loan Organization under the difec- 
tion of Bayard Pope, assistant director of 
publicity in charge of the advertising. bu- 
reau. Robert Tinsman and G. M. Prentiss 
are handling the advertising as it affects 
the work of the Rainbow Division. Through 
generous donations from bankers and busi- 
ness and industrial leaders, more. money 
has been subscribed toward the advertising 
campaign than has been available in any 
previous loan. 

Every dividend check mailed: during the 
loan will carry a Victory Liberty Loan 
message to the investors of the. district, 
Every loaf of bread will carry an appeal 
into the home. Every pay envelope will 
have. reasons why the wage earner should 
buy Victory Notes. 

Banks will distribute more than 2,000,000 
statements concerning the Victory Liberty 
Loan to their depositors. Public service 
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If You Watch European Conditions 


carefully,—you will soon realize that the Importation of 


PRECIOUS and IMITATION STONES 


is subject to many possible contingencies. FOR YOUR OWN SAKE, 
THEREFORE, anticipate your requirements of the immediate future as far 
as you possibly can, and— 


“DON’T DELAY THE ORDER YOU SHOULD SEND TODAY TO— 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Providence, 63 Washington Street 
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Indescribably Beautiful 


Are the BEST INDESTRUCTIBLE PEARLS 
on the Market 
Clasps of 14K. or Platinum 





Jeweler’s 
Pearl” 


65 Nassau St., New York 
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Charles [- Dougherty Co, nc 


Manufacturing Jeweler. 


711 WEST 45TH STREET 
riental Pearl, Necklaces In, Vartous Q). 1ZGS 
Seed earl, Jewelry -Diamond Jewelry and Mountings Necklace Srngps 


NEW YORK CITY 


Designing, Special Order Work and Repairing Solicited. 























corporations will distribute timely litera- 

n. 
_ wi the tt70,000 firms in Greater New 
<n will send through the mail to each 
¢ 3,000,000 employees a personal letter 
t me Secretary of the Treasury Glass and 

a: subscriber to the Fourth Liberty 
yah will receive a personal letter from 
Sarasin Strong, Governor of the Federal 
Reserve Bank of New York and chairman 
of the Central Liberty Loan Committee. 

The advertising bureau will carry its in- 
yestment appeal to workers through trade 
and commercial newspapers and periodicals, 
by posters, direct appeals through pam- 
phlets and window displays. A 

Boy Scouts and school children will dis- 
tribute pamphlets in every home. Posters 
will do their part on the thoroughfares and 
in shops, factories, stores and common 
meeting-places. They carry slogans, and 
short, snappy quotations and other appeals 
that will aid the work of the Rainbow Di- 
vision. 

Fifth Ave. stores, between Victory Arch 
and 59th St., will present through their win- 
dow displays a chronological picture of the 
war and Broadway stores will show a 
chronological picture of the country’s indus- 
trial activities during the war. The value 
of window displays in carrying the loan 
messages was indicated by a check taken 
before a 5th Ave. window in the Fourth 
Liberty Loan, when 200,000 people carefully 
observed the display in an eight-hour day. 
One proprietor values his regular display 
at $400,000. 

Ten thousand store windows in the Met- 
ropolitan District will be devoted to the 
loan. The Aeolian Co., in W. 42nd St., 
will present a program daily by celebrated 
film stars connected with the Famous Play- 
ers Co. 

Each subscriber to the Victory Liberty 
Loan will be given an “Honor Button,” so 
called because Secretary Glass declared that 
“Every American should deem it an honor 
to wear this button.” The first consignment 
of 100,000 of these buttons has been dis- 

tributed among the chairmen of the Rain- 
bow Division and subscription cards are 
also being distributed as quickly as possible. 





Jewelers Active in Victory Liberty Loan 
Work in Rhode Island 


Provipence, R. I., April 21.—Rhode 
Island, in-conjunction with every other 
State in the country, opened the Victory 
Loan campaign this morning. As its 
final contribution to America’s war fi- 
nancing fund, this State will bend every 
energy to surpass its quota of $37,500,000. 

Thomas H. West, Jr., chairman of the 
Liberty Loan Committee of Rhode 
Island, will be in general charge of the 
whole organization and every city and 
town, practically, will have its own local 
organization and local chairman. For- 
mer United States Senator Henry F. Lip- 
pitt will héad the Providence committee, 
and in this city there will be an organiza- 
tion in each of the 10 wards, with head- 
quarters at 150 Westminster St. 

While the campaign is to be conducted 
along ward. lines rather than by indus- 
tries, a number of the manufacturing 
Jewelers and others identified with the 
industry and its allied interests will be 
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prominent among the active workers, 
and, as has been the case in the past 
bond drives will unquestionably be ma- 
terial assistants in carrying the project 
over the top. One of the busiest 
men will be Col. H. Anthony Dyer, a 
director of the Tilden-Thurber Corp., 
who, as in the past campaigns, will have 
charge of the speakers’ bureau, beside 
speaking himself. He was one of the 
speakers at the opening of the campaign 
held last evening at the Strand Theatre. 

A number of jewelers are included in 
the membership of the committee that 
has already been announced to raise the 
allotment of $750,000 in the city of Crans- 
ton, William G. Lind, of T. W. Lind & 
Co., being chairman of the First Ward, 
which has $450,000 of this amount to 
account for. Among his assistants are 
Harry Fulford, Joseph Samuels, Dutee 
W. Flint, William F. Almy, L. E. Ful- 
ford, A. S. Vennerbeck and A. Leo Kil- 
kenny. 

Last week a special drive was made in 
connection with the War Savings Stamps 
and the list of Rhode Island Limit Men 
was considerably increased while the 
results generally were exceptionally 
good. The Limit Men comprise indi- 
viduals, firms and organizations which 
have subscribed for $1,000 worth, matur- 
ing value, the limit allowed by the Gov- 
ernment, of War Savings Stamps. Among 
the Rhode Islanders who are members 
of this year’s issue of the Limit Men are 
the following: B. A. Ballou & Co., Inc.; 
Belcher & Loomis Co.; George F. Ber- 
kander; Brown & Sharpe Mfg. Co.; Cal- 
lender, McAuslan & Troup Co.; Clarke 
& Coombs Co.; Conley & Straight; Di- 
mond Co.; Harry Fulford; Gladding Dry 
Goods Co.; Maurice J. Karpeles; Liver- 
more & Knight; Nicholson File Co.; 
Samuel M. Nicholson; Nickerson Art 
Metal Co.; Ostby & Barton Co.; Erling 
C. Ostby; J. O. San- Souci Cos the 
Shepard Co.; Rhode Island School of 
Design; Ellen D. Sharpe; J. T. Slocomb 
Co. and Herbert S. Tanner. 





Evansville Jewelers Hard at Work in Vic- 
tory Liberty Loan Drive 

EvaNsvILLe, Ind., April 21—Local whole- 
salc and retail dealers of jewelry, are tak- 
ing an active and prominent part in the 
Victory Liberty Loan campaign that started 
today, with 72 teams of seven men each 
canvassing the city. There is a returned 
overseas soldier on each team. The cam- 
paign will close May 10, but long before 
that time it is expected that Evansville,and 
Vanderburg county will go “over the top” 
with a smash. 

Among the local jewelers who are work- 
ing hard in the campaign to make the drive 
a success are Theodore and Jack Bitterman, 
of Bitterman Bros.; Arthur Bitterman, of 
A. Bitterman & Son; Oscar Esslinger and 
Mark Salm, of Esslinger & Salm; Moses 
Gans, of the I. Gans Co.; J. M. Boner, of 
the J. M. Boner Jewelry Co., Inc.; Charles 
F. Artes and William Artes, of the Charles 
F. Artes Co., Inc.; Benjamin Kruckemeyer 


and Mr. Cohn, of Kruckemeyer & Cohn; J: 


L. Thuman and others. In the previous 
Liberty Loan drives the jewelers of Evans- 
ville took a prominent part and they are 
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far from being slackers in the present big 
drive. Many of the local jewelers have 
their show windows appropriately decorated 
and they show the flags of the various al- 
lied nations and other patriotic designs. 

The big drive really opened here last 
Thursday with the arrival of Europe’s Band 
and on Friday came the United States artil- 
lery train that remained here all day. On 
Sunday came the Victory Loan parade that 
moved through the principal streets of the 
city. In the parade were soldiers, sailors 
and marines, who marched under the com- 
mand of Colonel Mosely, who is in charge 
of the local United States recruiting office. 
Automobiles were furnished the wounded 
soldiers who were unable to walk. Seven- 
teen United States, British and French air- 
planes and four German planes, that were 
captured at the front during the war, ar- 
rived Sunday and fought several sham bat- 
tles in the clouds above the heads of Evans- 
ville people and the sight was a most spec- 
tacular one and many visitors were attract- 
ed to the city-from points in southern In- 
diana, southern Iilinois and western and 
northern Kentucky. The business buildings 
along Main St. were gayly decorated. 

There are 24 counties in southern In- 
diana that are in the eighth federal loan dis- 
trict, with headquarters at St. Louis. The 
total quota for Vanderburg county is $13,- 
891,000, which is smaller than for the Fourth 
Liberty Loan-campaign. The quota for the 
city of Evansville and Vanderburg county 
has been placed at $4,612,250, which is more 
than $1,000,000 less than the last loan. The 
display advertising campaign in the win- 
dows of the city and on automobiles and 
billboards started a week or so before the 
campaign began. “Finish the Job,” “Make 
It Five Straight,” and similar slogans 
were seen on all sides. 

Tewelers have entered the campaign with 
a push and a vim which spell victory for 
the big loan. Marcus S. Sonntag, of this 
city, who is the chairman of the 24 Indiana 
counties in the Loan, is of the opinion that 
many of the counties will pass their quotas 
before the middle of this week. 





New York Pawnbrokers at Work on Vic- 
tory Liberty Loan Drive 


The Pawnbrokers’ Association of the City 
of New York has again responded to the 
call of the Government and has formed a 
body to help .make the Victory Liberty 
Loan now in progress a success. In the 
last drive this-association went “Over the 
Top” with flying colors, bringing in $590,- 
000 when the quota assigned called for 
half a million. 

The committee is composed of Marcus 
Bruckheimer, Leopold Heilbrun, Hyman S. 
Isaacs, Isidor Koplik, Jos. E. Lemon, Henry 
E. McAleenan, A. Silberstein, Joseph So- 
bel, Sol Silberstein, Thomas Simpson and 
George Weaver. The committee to solicit 
in New York is headed by Benjamin Fox, 
72 8th Ave., chairman; Edward S. Cohn, 
2785 3rd Ave., vice-chairman, and I. Gold- 
schmidt, 262 W. 125th St., secretary. The 


‘Brooklyn division leaders are Mark’ Good- 


stein, 279 Bridge St., chairman, and James 
J. Ryan, 500 Fulton’ St.’ vice-chairman. 

The committee has already sent out cir- 
culars appealing to the pawnbrokers to 
equal or beat their last record. 


ser 7 Sa 


Se ane ass ae 





THE JEWELERS’ CIRCULAR 

















— 
The Perfect Result 


Any one will tell you that the essentials of fine jewelry are workmanship, materials and 
design. And as you pick up the various pieces on display in the fine stores throughout 
the country, isn’t it strange that many, while perfect perhaps in design, are lacking in 
workmanship; again where the workmaaship is good, the materials are not. 




















For years the saying in the trade in regard to Wheeler jewelry has been, “when the 
Wheeler organization tries, Wheeler workmanship succeeds.” 


It has always been taken for granted, and rightly so, that Wheeler materials and 
designs are all that could be asked. These two essentials plus the perfection of Wheeler 
workmanship have helped many of the better jewelers to achieve the distinction they 
now enjoy for selling jewelry of character—perfect in every respect. 


The brooch illustrated is but one of the many perfect pieces in our stock. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane (ly) New York 


Factory: Brooklyn 
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Oriental Bead 
Necklaces 


New Patterns of Beautiful Designs 


The Jewelers Circular 


BUYERS’ 
DIRECTORY 


Attractive Colors with Inlaid Gold ge 


Manufacturers, Importers and Jobbers 


A Real Beauty of the Old Orient nage 
JEWELRY and KINDRED TRADES 


A Handy, Classified List for Buyers 
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New Shipment Just Arrived ned tn te Se Oe ot oe 


PRICE ONE DOLLAR 























Write at once for a Sample Package on Memo Sent postage prepaid to any yearly subscriber of The 
Jewelers’ Circular at half price, remitting 50c., 
te paying his subscription. 


BORRELLI& VITELLI | |) the Jewelers’ Circular Pub. Co 


401 Broadway NEW YORK 11 John Street, New York 
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Decisions Still Pending on Revenue Tax 





Spectacles and Eye Glasses With Gold or Filled Frames, Etc., Declared 
Taxable Under Section 905—Ignorance of Tax Law in Other Trades 
—How the Customer Views the Tax 
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Members of the trade still waited last 
week for expected decisions from Wash- 
ington as to the few doubtful points under 
the jewelry tax, but they were not forth- 
coming. The optical trade, however, re- 
ceived word that a ruling had been handed 
down April 12 in the form of a letter from 
Deputy Commissioner Walker covering the 
taxability of such optical goods as might 
be mounted or fitted with precious or imi- 
tation precious metals. 

This was in the form of a reply to a 
letter from North Storms, secretary of the 
American Association of Wholesale Optic- 
ians, asking for a ruling, and at the urging 
of certain congressmen, who asked that the 
question be decided. ; 

Deputy Commissioner Walker decided in 
accordance with the technical reading of 
the law stating that all these goods had to 
be taxed, saying: 

“In reply you are advised that such 
articles are not considered jewelry and 
so were not subject to the tax imposed 
upon jewelry by Section 600 (e) of the 
Act of Oct. 3, 1917. However, Section 
905 of the Revenue Act of 1918 im- 
poses a tax not only upon jewelry but 
upon all articles made of or orna- 
mented, mounted, or fitted with 
precious metals or imitations thereof. 

“Accordingly, under the provisions 
of this section of the Act gold and 
gold-filled eyeglass frames and mount- 
ings are subject to the tax of five per 
cent when sold by or for a dealer for 
consumption or use.” 





Despite this, the jewelers who handle 
optical goods are still hopeful that there 
may be a ruling which will put the gold 
and gold-filled spectacles and eyeglasses out 
of the jewelry schedule and also the 
ordinary fountain pen, although the foun- 
tain pen people were as unsuccessful as the 
optical men in their attempt to have the 
exemption made. 

The chairman of the Jewelers’ War Rev- 
enue Tax Committee was in Washington 
last week in consultation with the officials 
in connection with the various rulings to 
be had on the above subjects as well as 
on decorated china, etc., and the meaning 
of imitation precious metals, the meaning 
of “dealer” and several other definitions 
that may be necessary before the law is 
finally settled. It is said that the rulings 
covering these matters will all come out to- 
gether. 

Many jewelers in New York, Brooklyn, 
Newark and other cities were confused a 
bit last week when soldiers and sailors 
buying jewelry insisted that they should 
have a better price because there was no 
war tax on the articles sold to them, and 
some of these men told the jewelers that 
there had been a special ruling, and this 


resulted in many inquiries as to what the 
ruling was. 


Inquiry among the Treasury officials 
elicited the fact that there had been a 
ruling handed down exempting from war 
tax the sale to the soldier or sailor of a 
theatre ticket or an amusement admission, 
and this had made many believe that all 
sales to soldiers and sailors were exempt. 

Complaints by jewelers that cigar people, 
sporting goods people and others did not 
believe themselves subject to war tax were 
found to be true, and investigations cover- 
ing a large number of cigar and cutlery 
goods dealers, etc., showed that these people 
had not been informed that there was a five 
per cent tax on all the articles which they 
sell covered with silver plate or ornamented 
with a silver plated band. Many of these 
people seemed to think that they were not 
in the tax unless they had been notified by 
their associations or the Collector’s office. 
At the Collector’s office in New York it 
was stated that no notification was given 
any trade or anybody, but that every dealer 
selling an article made of precious or imi- 
tation precious metal or ornamented or 
fitted with the same was expected to know 
the law and pay the tax, whether he be 
jeweler, cigar dealer or seller of sporting 
goods, or anything else. 

Louis Goldberg, vice-president of the 
house of A. Schulte, which operates the 
chain stores, stated they were in the dark 
about the tax on the gold and_ silver 
mounted pipes and were awaiting news 
from Washington on the subject before 
they changed their prices or charged the 
tax. 





How the Customer Views the Payment of 
the War Tax 

The way the public looks at the new 
jewelry tax and the advantage that comes 
to the dealer from including this tax in 
his cost and making it a part of the selling 
price, was shown in many ways during the 
past two or three weeks, but in no way 
more forcefully than by an incident that 
happened in a Nassau St., New York, store 
last Wednesday. 

There entered a lady who wished to buy 
a silver belt buckle, and it was evident 
from the beginning to the jeweler who 
waited on her that she was in an unpleas- 
ant, if not to say uncompromising mood. 
The belt buckle was evidently a necessary 
purchase. 

She picked out one that she wanted, and 
when the jeweler told her it was $5, she 
said “All right,” but continued somewhat 
belligerently, “Is that all, or is there a 
jewelry tax on this?” 

“No, madam,” responded the jeweler, 
“that is all taken care of by us. The price 
we quote you is the full price we charge for 
the article.” 

The lady’s manner immediately changed, 
and with a smile she turned round and 
said, “That is what I call fair and decent 
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treatment.” And then, confidentially, she 
remarked, “I have just been over to ——’s 
(giving the name of a well known leather 
goods house) to buy a buckle, and after 
they had wrapped it up the clerk had the 
cheek to inform me that there was a five per 
cent tax upon it. I consider this an absolute 
outrage,—their attempting to put off on me 
something the Government requires them 
to pay. I refused to take the article and 
walked out of the store, after giving that 
man a piece of my mind. I am glad to 
see that in this store, at least, the customer 
is not gouged and that the price you ask 
is the full price that has to be paid.” 

The jeweler smiled, the lady smiled, and 
the store has made a new customer. 





Diamonds Cost More and Production Has 
Decreased as Demand Has Grown 

Detroit, Mich., April 19—“The whole 
world is buying diamonds and in the face 
of this unprecedented demand, stands the 
fact that the supply of these gems is falling 
off.” That is the statement made to a rep- 
resentative of THE JEWELERS’ CIRCULAR, by 
Jacob Segal, head of Jacob Segal & Bro., 
wholesale diamond merchants, on the fifth 
floor of the Liggett building, who has just 
returned to Detroit, from a trip to Holland 
and England. Mr. Segal is also Detroit 
manager for the Bonner Mfg. Co. of New 
York. 

During his trip, Mr. Segal found that the 
diamond buyers from all over the world are 
flocking into the diamond markets in 
greater numbers than they ever did previ- 
ous to the world war. He says that Ger- 
mans, fearful of the future, are putting 
their money into diamonds. Russians, too, 
are converting what wealth they have left 
into precious stones. He said the same was 
true, in a greater or lesser degree, of the 
rich classes of all the troubled countries of 
Europe. 

“On the other hand,” said Mr. Segal, the 
people of those countries, which have pros- 
pered during the war, are spending their 
wealth like water, for diamonds.” 

“One meets all the races of the world in 
Amsterdam now,” said Mr. Segal, “even 
Japan and China are now sending their 
buyers to the great diamond markets.” 

“In China and Japan, the idea of the dia- 
mond engagement ring is finding a vogue. 
A lass in either of these countries would 
now feel she was scorned if she were not 
given a diamond engagement ring.” 

Mr. Segal desclared that the great world 
war had changed the entire condition of 
the diamond industry. He explained that 
the British, by conquering German South- 
west Africa, now have control of all the 
important fields and the danger of com- 
petitive selling is ended. He explained, 
however, that the British are having trou- 
bles with their African mines. Thousands 
of the black laborers have succumbed from 
the influenza epidemic, which swept through 
them with an appalling fatality. He also 
declared production in the mines, notably 
that of the famous Kimberley mine, had 
fallen to 60 per cent of its normal output. 








Mrs. R. B. Hocking, Newport, Ark, 
has been succeeded by the Newport 
Jewelry Co. 
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NECKLACES 





BUY FROM THE CUTTERS 





Trade-Marks of the Jewelry 


The Jewelers’ Circular Publishing Co. 


and Kindred Trades 


COMPLETELY REVISED 





Sold to Jewelers’ Circular Subscribers only 


Price $5.00 — Express Paid 


One é iption to The Jewelers’ 
Circular $3.00 for 2 issues. J 


Cem- 
bination price for both - - - - $2.00 





11 John Street, New York 








American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON 
26 Holborn Viaduct 


PARIS 
39, Rue de Chateaudun 








FROM MINES TO MARKET 


CAMEOS 


Importers and Cutters 


Taliercio Co. 
Coral and Shell Cameos 
82-84 Nassau Street 
NEW YORK 


Tel. John 3949 
Factory, Torre del Greco (Italy) 


























The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 





ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any size 
Diamond. 


Black Onyx, Coral and Meerning Jewelry. 


ONYX BEADS— CAMEOS 


The DOUBRAVA CO.,61 Maiden Lane, N.Y. 





ENUS 


PEARL 
NECKLACES 


the genuine pearl. 





We can match any pearl necklace. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 
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Fine Rough Gem Material Bought for Cash. See A. Espositer 
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BEWARE OF THIS MAN 





Jewelers Warned to Carefully Investigate 
Scheme Proposed by a Man Who 
Is Visiting the Trade 


Arriesoro, Mass., April 20.—Members of 
the jewelry trade, particularly men in small 
towns, are warned to beware in dealing 
with a man calling himself Phelps and 
other names, who seeks to interest busi- 
ness men in schemes outside their lines with 
results not always satisfactory to the inves- 
tor. The man has operated in this vicinity 
and the experience of one Attleboro jeweler 
on whom he called was neither profitable 
nor pleasant to the jeweler. 

The man is described as about 60 years 
old, five feet 10 inches high, and weighing 
about 150 pounds. He speaks with a soft 
southern accent and his face is remarkable 
in that it has a peculiar purplish look and 
the right corner of his mouth turns down 
when he talks. He has a gray mustache 
cut close to the line of his mouth. The 
man has a good address, speaks intelligently 
and convincingly, and tries to use his fra- 
ternal affiliations, particularly Odd Fellow 
membership, to ingratiate himself with his 
prospect. 

According to the complaints received by 
THE JEWELERS’ CIRCULAR, the man has not 
been guilty of out-and-out swindle, inas- 
much as he has not clearly violated the 
law, but he at least leads his victim to be- 
lieve that the deal he offers will prove de- 
cidedly advantageous, whereas those who 
complain found it a dead loss. 


Jewelers on whom he may call are cau- . 


tioned to make a very careful investigation 
of all his representations before parting 
with any money. 


WINDOW SMASHERS BUSY 


Padded Brick Used by Thieves Who Visit 
Three Denver Jewelry Stores 


Denver, Colo., April 18.—For the third 
time within three weeks jewelry thieves 
have used a padded brick in smashing local 
jewelers’ display windows. They hastily 
stripped the window of what articles were 
within easy reach and made their escape. 
These robberies have been about one week 
apart. 

Early Monday morning, two men who 
are believed to have committed the two 
preceding robberies, hurled a padded brick 
into one of the display windows of the 
Sam Mayer jewelry store at 605 16th St., 
and secured a tray of watches, some wrist 
watches and a tray of rings. The brick 
was thrown with such force that it went 
on through a rear show window and was 
found on the floor after the robbery. 

The stolen articles included several 
watches and 19 cameo rings. The total 
value was approximately $700, which was 
partially covered by insurance. 

The other two robberies were carried 
out in precisely the same manner—those of 
the Morris Jewelry Co. and the Joseph I. 
Schwartz store, but in each instance the 
men were frightened away and their work 
was less remunerative than at the Mayer 
store. 

Mr. Mayer is at present visiting his sis- 
ter, Mrs. Morris Herzog, in New York 
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city, going there from Excelsior Springs, 
Mo., where he has been enjoying a much 
needed rest for the past two weeks. 








Proposed Changes in the Federal Bank- 
ruptcy Act Aimed to Strengthen It 
Against Fraudulent Failures 


PitrspurGH, Pa., April 16.—Following an 
all day session here Monday, some very 
important amendments were recommended 
to the National Bankruptcy Act of 1898 
amended in 1903 and again in 1910, which 
if Congress accepts them will make it more 
difficult than ever for persons to fail fraud- 
ulently. The action taken here will be of 
great interest to the jewelry trade through- 
out the nation and particularly to the manu- 
facturers. 

The amendments which have been recom- 
mended and which were adopted after 50 
prominent business men and bankers and 
manufacturers from different cities from 
Boston to St. Louis had carefully considered 
them, will if they are enacted into a law 
give the present bankruptcy act more flex- 
ibility. The amendments proposed guaran- 
tee to the honest all the safeguards that 
could be desired and at the same time add 
difficulties for the dishonest debtor. 

One of the chief amendments proposed 
throws the burden of proof on the bankrupt. 
In other words an effort is to be made to 
have the law so read that when a bank- 
rupt goes into the United States Court to 
ask for his discharge from bankruptcy he 
must do so with clean hands. Under the 
proposed amendment it would be made 
more difficult for the bankrupt to conceal 
his assets as has been practiced in the past 
and thus deprive creditors from obtaining 
what is honestly theirs. 

J. H. Tregoe, secretary-treasurer of the 
National Association of Credit Men, who 
presided at the meeting said that the amend- 
ments proposed would be submitted to the 
legislative committee of that organization 
for approval. He contended that the con- 
ditions brought about by the war made it 
necessary to ask for the changes that will 
be submitted to Congress. The work of the 
session here was really the beginning of the 
end of seven years endeavor and study of 
questions which it is believed when they 
are finally put into practice, will make it 
more difficult for persons to deprive credi- 
tors from their just participation in the es- 
tates of bankrupts. 

Mr. Tregoe was a guest at a dinner given 
by the Pittsburgh Credit Men’s Associa- 
tion in the Chamber of Commerce. He 
advised business men generally to buy now, 
if they needed anything and to make what- 
ever improvements they have contemplated 
for only in this way can good business be 
assured. He thought it a fatal blunder, 
on the part of the Department of Com- 
merce at Washington to publish that prices 
would decline in face of America’s tre- 
mendous buying power. He said that if the 
per capita wealth of the nation were 
divided, each individual would receive 
$2,000. Following his speech the Credit 
Association organized its group conferences 
at which abuses and ills of the trade in gen- 
eral will be threshed out, and some working 
system agreed upon. It is believed that the 
conference plan will be very beneficial to 
business interests represented in the move- 
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ment and which is confined to membership 
in the organization. 


TRUSTED EMPLOYE ARRESTED 


Janitor at Tilden-Thurber Corporation’s 
Store in Providence Accused of Sys- 
tematically Robbing the 
Concern 
Provence, R. I., April 19.—Ambrose O. 
Johnson, 54 years of age, colored, of 71 
Bates St., who has been in the employ of 
the Tilden-Thurber Corporation for about 
30 years, was arrested at noon Wednesday 
by Inspector Tidd and Sergeant McShane, 
of the Central Precinct, on the charge of 
larceny of a quantity of articles valued at 
$107. Johnson was arraigned before Judge 
Gorham in the Sixth District Court the fol- 
lowing morning and was fined, from which 

he appealed. 

Johnson was for many years janitor of 
the store and was considered trustworthy, 
and for some time had been in charge of 
one of the shipping departments of the 
company. It is said that he was in a posi- 
tion to have sole care of goods that were 
being sent out to customers in Providence. 
As a result of this the police claim he stole 
a large number of articles, many of which 
have been recovered by the police and are 
now being held at headquarters for evi- 
dence. 

Officials of the Tilden-Thurber concern, 
some time ago, believed that goods were 
being systematically stolen from the store, 
with the result that the matter was placed 
in the hands of the Jewelers’ Protective 
Association, of which B. M. Goldowsky is 
the investigating officer. A short. investi- 
gation resulted in suspicion pointing to 
Johnson and he was placed under close sur- 
veillance. 

Having secured evidence, Chief Inspector 
Maguire was notified by Detective Goldow- 
sky and he assigned Inspector Tidd and 
Sergeant McShane to assist the detective. 
They went to the store and waited for 
Johnson to come out to go to his lunch. 
When he did so, they say, he was carrying 
a bag, which later proved to contain a large 
number of articles, which it is said were 
stolen during the forenoon. Johnson was 
taken to police headquarters and locked up 
and is now awaiting trial. 

In investigating the case, the police offi- 
cers went to a room at 35 Westminster St., 
which Johnson cared for as extra work. 
Here, hidden in most unusual places, were 
found scores of articles, which the Tilden- 
Thurber officials identified as their prop- 
erty. Included in the list of goods with 
which Johnson is charged with having 
stolen are vases, pictures, dishes, jewelry, 
glasses, toilet articles, necklaces, rings and 
umbrellas. 

Some other goods, it is said, were stolen 
and in a few cases have been recovered. At 
the present time the police are investigating 
the sales made of missing goods by John- 
son, and it is possible that other arrests may 
follow as the result of investigations now 
being made. 














“Murray’s” is the style under which 
the concern formerly known as the Har- 
riott Jewelry Co., Muncie, Ind., is now 
being conducted. 
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The magnificent work of our Nurses “Over 
There” is too strongly impressed on our minds 
to call for comment here. It will always re- 
main a monument to the altruism and self- 
sacrifice for which this class of workers has 
always been remarkable. 


In the field hospital and wherever the Doctor 
or Nurse is at work, this little watch was and 
still is well nigh indispensable. 


The Ambulance watch has a 10% ligne 15 
jewel movement; Radium luminous numerals, 
hands and sweep second. In either Sterling 
Silver, or Gun Metal case with Nickel back. 
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WORKING IN FRANCE 


Work of Col. Harry Cutler, of Providence, 
on the J. W. B. in Paris, Who Is Also 
Attending Peace Congress in Inter- 
est of Jewish Race 


Provipence, R. I., April 21.—In a special 
article in today’s Providence Sunday Jour- 
nal, a staff correspondent at present in 
Paris, pays a high tribute to Col. Harry 
Cutler, of the Cutler Jewelry Co., of this 
city, a past president of the New England 
Manufacturing Jewelers’ and Silversmiths 
Association, and a member of the New 


England directorate of the National Jewel-— 


ers’ Board of Trade. The article is by 
Alfred H. Gurney, a son-in-law of Fred- 
erick V. Kennon, of the John T. Mauran 
Mfg. Co., manufacturing jewelers of this 
city. 

Under date of March 22, Mr. Gurney 
says: “Making the Jewish Welfare Board 
a distinct and influential unit in welfare 
work among the men of A.E.F., both in 
France and in Germany, is one of the two 
tasks occupying the attention of Col. Harry 
Cutler, of Providence, who is now in Paris 
for an indefinite stay. 

“The other is attending the Peace Con- 
ference as a member of the committee of 
nine chosen by the American Jewish Con- 
gress to see that in all treaties to be writ- 
ten Jews shall have absolute guarantee of 
civil and political rights in all countries 
where such rights are at present denied 
to them. ; 

Between these two tasks, Col. Cutler oc- 
casionally finds enough time to eat and to 
sleep and to greet anybody from Providence 
whose presence in the cities he may learn 
of. Ata dinner of leaders of welfare work 
in France the other night the Colonel was 
one of the speakers. And in his speech he 
said: 

“‘Now that the infantry, the artillery and 
all other units of our army have ceased 
firing, the morale division must begin firing. 
Nor must they stop until the last American 
is out of France. To reorganize the Jew- 
ish Welfare Board so that it will be an 
active agency in maintaining morale is the 
chief reason why I have come over here.’ 








Jewels of Venice on Exhibition in Silo Art 


Galleries, New York 


The artist-artisans of Venice have ex- 
celled from time immemorial for their skill 
in working fine metals and precious stones. 
The jewels on view in the exhibition of 
the Venetian Decorative Arts at the Silo 
art galleries, No. 40 East 45th St., shows 
that the artificers of the Queen of the Seas 
have not been crushed by the European 
war. 

There are to be seen not only examples 
of their present-day artistry, but also the 
fine work of the antique world. Rings of 
gold wrought by hand and with settings of 
diamonds and emeralds form an interesting 
part of this display. 

The artistic sense of the Venetian in using 
semi-precious stones for decorative pur- 
poses is strikingly revealed in some of the 
larger wrought iron pieces, notably the pea- 
cock gate by Caligaris of Udine, of which 
the iridescent portions of the feathers of 
the bird of Juno are made of lapis lazuli. 
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The exhibition is under the auspices of 
the Italian Embassy and of former Premier 
Luigi Luzzatti. The various objects were 
assembled under the supervision of Comm. 
Corrado Ricci, Director General of Arts 
and Antiques:in Italy. It is given by the 
Association of Venetian Industries for the 
purpose of raising a fund for restoring to 
their homes the artisans who were scat- 
tered by the European war. Some of the 
works shown, such as the peacock gate, 
were hidden from the enemy, as were other 
art treasures when the bombing planes of 
the Austrians soared over the city. 

The association is represented in this 
country by its delegates, Messrs. Angelo 
Menocci and Ilario Neri. 








ADMITS JEWELRY THEFT 





Edward Gross Sentenced to the House of 
Correction for a Term of Five Years 

MiLwavuKEE, Wis., April 18.—Edward 
Gross, 38 years old, a local character well 
known in police circles, pleaded guilty to 
a charge of burglary, second offense, in 
connection with the robbery of the jewelry 
store of E. F. Rohn, 253 3rd St., in Munic- 
ipal court on Thursday, and was sentenced 
to serve five years in the house of cor- 
rection. 

Gross was convicted two years ago of 
the charge of robbing a State St. jewelry 
store and at that time received a sentence 
of one year in the house of correction. 
When the Rohn store was entered on the 
night of March 24, and goods valued at 
$350 carried off, the police searched Gross’ 
home at 516 State St. and recovered most 
of the loot. His arrest followed. 

“The Wall Buster” is the cognomen ap- 
plied to Gross by the local police, since he 
gained entrance on the occasion of both 
robberies by breaking through the rear wall 
of the store buildings. 

So far as can be ascertained, Gross has 
no police record in other cities and is not 
generally recognized as a_ professional 
jewelry robber. 








PLEADS GUILTY TO THEFT 





Employe of Attleboro Falls, Mass., Concern 
Admits Crime and Will Be Given an. 
Opportunity to Repay 

NortH Attiesoro, April 16.—Charles B. 
Oulton, of 198 County St., was arraigned 
before Judge Byram in the Fourth District 
court last week charged with the larceny 
of jewelry valued at $1,000 from the Le- 
Stage Mfg. Co., of Attlebero Falls. Oul- 
ton has been employed by the concern as 
an engraver and was one of their trusted 
employes. For sometime they have been 
missing goods and the case was placed in 
the hands of the Jewelers’ Protective As- 
sociation of Providence. 

After some little investigation the de- 
tectives arrived at the conclusion that Oul- 
ton was committing the thefts and Friday 
night they laid in wait for him and caught 
him coming out of the shop with about $100 
worth of gold goods. At his home in Attle- 
boro a large amount of jewelry was found. 

The case was continued until Saturday of 
last week when he retracted his plea of not 
guilty and pleaded guilty. He was sen- 
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tenced to two years in the house of cor- 
rection, but at the request of the concern, 
who said they could not well afford to lose 
the amount of the stolen goods, which he 
had sold, action was suspended for one 
year. During this time he will have the 
opportunity of paying back to the firm the 
sum of $1,000. In order to help him out the 
firm will give him engraving to do at his 
home. 


A. N. R. J. A. CONVENTION 











Chicago Chosen as Meeting Place This Year 
on Aug. 26, 27, 28 and 29 


NEENAH, Wis., April 18.—The executive 
committee of the A. N. R. J. A. has se- 
lected Chicago for the 1919 national con- 
vention, to be held Aug. 26, 27, 28 and 29, 
at Hotel Sherman. 

A poll of all State officers was made by 
the national association, by mail, and the 
result showed that the majority of the mem- 
bers favored Chicago. The great territory 
tributary to Chicago is very anxious to 
again have the annual meeting at this cen- 
tral point, nearly five years having elapsed 
since the jewelers of the country gathered 
there. 

At a conference in Chicago on Tuesday, 
April 15, between President Brock and 
Secretary Anderson, attended also by ex- 
President T. L. Combs, of Omaha, who 
was in the city on business connected with 
the jewelers national publicity movement, 
arrangements were made with the Hotel 
Sherman for the dates mentioned. 

While no solicitations for exhibits will 
be made this year by the association, a 
number of manufacturers and wholesalers 
who have been exhibitors at these conven- 
tions in the past have expressed a desire 
to show their lines at. this year’s convention, 
and arrangements have been made to ac- 
commodate them. The Hotel Sherman will 
set aside a number:'of centrally located 
rooms which will be let for exhibit pur- 
poses. For such applicants as desire space 
outside of rooms space will be furnished 
on the mezzanine floor, and appropriate 
table or booth space provided. 

A cordial invitation to meet at Cincin- 
nati was received from the Chamber of 
Commerce of that city, but the expressed 
sentiment of the majority of the members 
favored a more central location for this 
year, and a rousing turnout of jewelers 
from the great middle west is assured. 

The results of the labors of the Research 
Bureau will be shown in the shape of 
numerous accounting and record keeping 
forms, systems, etc., and as this work is 
peculiarly appropriate to the reconstruction 
period upon which we are, as a nation, en- 
tering, this feature of the convention will 
undoubtedly be received with great enthu- 
siasm. 

The paid up membership for 1918 was 
over 3,500, the largest in the history of the 
organization, and the indications are that 
these figures will be passed in 1919, all of 
which proves that interest in the organiza- 
tion’s movement is keener than ever, that 
its benefits are more fully appreciated. 








The corporation known as the Dil- 
worth Jewelry Co., Jasper, Ala., has been 
dissolved. 
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PRESTIGE. 
/ W.WW. 


A nationally advertised product 
favorably known all over this big, 
glorious country, brings prestige 
to the jeweler who features it. 


The W. W. W. proposition not 
only increases the Jeweler’s ring 
sales, but upbuilds and uplifts his 
whole business. 
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Remember,—Not Merely Good Rings— 
But a Service! 


CWarre Witt « WARNER 


RS of RIN 




















April 23, 1919. 


NEW TRIAL FOR MARTIN 





Camille Martin, Convicted of the Murder 
of James J. Haag, of Orange, N. J., Jewel- 
er, Removed from State Prison to 
Essex County Jail 


Newark, N. J., April 19—Upon: applica- 
‘tion of Harrison P. Lindabury, counsel for 
Camille Martin, Judge Martin, of the Court 
of Oyer and Terminer, has signed an order 
directing that Martin be removed from the 
State prison at Trenton to the Essex County 

il. 

Pfartin’s conviction of the murder of 
James J. Haag in his store on Cone St, 
Orange, in Dec., 1917, was recently set aside 
by the Court of Errors and Appeals. He 
will be retried here, the date of the second 
trial being fixed for April 28. 

Judge Martin has not yet assigned any- 
one to take the place of Clarence S. Blake, 
who died a couple of weeks ago, and who 
was associated with Mr. Lindabury in de- 
fending Martin. 

Conviction in the Martin case was set 
aside by the Court of Errors and Appeals 
on the ground that the charge was an un- 
dertaking by the trial court to influence the 
disc.etionary power of recommending life 
imprisonment or execution in first degree 
murder cases, which right is given by stat- 
ute to the jury. 

This is said to be the second time that 
such an order for transfer in a murder case 
has been made in this county. The other 
case was that of Allison M. MacFarland, 
who was convicted of the murder of his 
wife in East Orange in 1912. MacFarland 
was acquitted in the second trial. His case 
was known as the “Bunny” case from the 
part played in it by Miss “Bunny” Bromley, 
of Philadelphia, who was alleged to have 
furnished the motive for the murder. 





ANOTHER CHICAGO HOLD-UP 





Bandits Visit Henry Behrens Store, Lock 
Jeweler in Closet and Loot Place of 
Watches and Diamonds 


Cuicaco, April 19—Henry Behrens, a 
jeweler at 3031 Lincoln Ave., was held up 
this week by three young bandits, who ar- 
rived in a motor car, and departed the same 
way, taking with them 20 watches valued 
at $1,000, also $500 in diamonds and $50 in 
real money. Behrens was threatened with 
death and soundly cursed by the robbers. 
Remembering the carnival of murder and 
robbery now being staged in the city, 
Behrens wisely refrained from resistance 
and was not harmed by the bandit three. 

The robbers entered the store at 10 
o’clock in the morning, and asked to look 
at watches. They were dressed in ordinary 
fashion, and Behrens believed them to be 
customers as they represented themselves. 
When he had placed a tray of the watches 
on top of the show-case, however, two of 
the men leveled revolvers at him. The 
third bandit began to take the most con- 
venient jewelry out of the show-cases, pay- 
ing scant attention to value. 

Meanwhile the other two marched Behr- 
ens to a closet at the rear of the store and 
locked him in. After telling him that they 
would linger in the store a while, and shoot 
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through the door of the closet at him if 
he made an uproar, they left the place. 

‘Behrens soon attracted the attention of 
pedestrians by his cries, however, and the 
police were given a hot scent. Behrens 
gave a good description of the bandits and 
their arrest is confidently expected. 








MEET AT CHICAGO 





Directors and Officers of National Jewelers’ 
Publicity Committee Hold Successful 
Conference, Review Work of Past 
Year and Decide to Continue It 


Cuicaco, April 17—The National Jewel- 
ers’ Publicity Association has decided to 
continue the work which has been done by 
the association in the past year with even 
greater effort than formerly. At a meeting 
of officers and directors held yesterday, at 
the University Club, there were present 
nearly all of the officials of the organiza- 
tion. Morris Eisenstadt, president of the 
Eisenstadt Mfg. Co., St. Louis, Mo., came 
to this city for the purpose of presiding and 
the others present were Harry Arnold, of 
D. C. Percival & Co., Boston, Mass.; Fred. 
A. Thearle, of the C. H. Knights-Thearle 
Co., Chicago; Ed. Massa, of the Bauman- 
Massa Jewelry Co., St. Louis, Mo.; L. D. 
Barrows, of the H. F. Barrows Co., North 
Attleboro, Mass.; David Belais, New York; 
Meyer Robbins, of Untermeyer-Robbins & 
Co., New York; J. J. Sommer, of J. J. Som- 
mer & Co., North Attleboro, Mass.; T. 1. 
Combs, Omaha, and A. A. Everts, Dallas, 
Texas. Milton L. Ernst, one of the east- 
ern representatives was unable to be pres- 
ent, but the convention was attended by 
O. M. Ross, Toronto, secretary of the Cana- 
dian Jewelry Association, who said that his 
body desired to co-operate as much as pos- 
sible with the association in this country in 
getting publicity for the jewelry industry. 

The officers discussed and reviewed the 
work of the past year, the results of which 
exceeded their fondest expectations and 
they decided to continue the effort along 
the same general lines with greater effect 
in the year to come. 

The meeting was a success in every way 
and not only the plans under which the or- 
ganization has worked, were reviewed but 
the many suggestions by the directors who 
represent the retail, wholesale and manu- 
facturing trades were fully and freely dis- 
cussed. 

After the meeting Mr. Eisenstadt left on 
a trip for New York, while the other mem- 
bers returned to their respective homes. 








Death of John Hayden 

John Hayden, an authority on precious 
stones in this country and a member of the 
firm of William Simpson & Co., diamond 
brokers, died on Sunday at the home of his 
son, 202 Prospect Park West, Brooklyn, at 
the age of 72 years. 

Mr. Hayden came to this country from 
Ireland in his youth, and 52 years ago 
entered the employ of Simpson & Co., of 
which, in 1882, he was made a member. He 
traveled extensively in the procuring of 
rare jewels for his firm. 

He was a Past Grand Knight of John 
Loughlin Council, K. of C., and a member 
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of the American Legion of Honor, the New 
York Jewelers’ Association, and of the 
Board of Directors of the Juaniata Demo- 
cratic Club. 








DEATH OF CHAS. M. FOGG 


Vice-President and Treasurer of the Key- 
stone Watch Case Co., Passes Away 
at Ardmore, Pa. After a 
Brief Illness 


PHILADELPHIA, Pa., April 21—Charles M. 
Fogg, one of the most prominent figures in 
the watch trade of the United States, passed 
away this morning. Mr. Fogg, who was 
vice-president and treasurer of the Key- 
stone Watch Case Co., had been a prom- 
inent figure in that concern for over a 
quarter of a century and with the excep- 
tion of the late Theophilus Zurbrugg, was 








THE LATE CHARLES M. FOGG 


most active in the work in the com- 
pany and its various enterprises. He had 
been connected with the concern and its 
predecessors back to the old firm of Hags- 
toz & Thorpe, and from the beginning had 
been active in all the affairs in the de- 
velopment of the concerts. 

His death leaves a gap in the watch 
trade that it will be hard to fill, and par- 
ticularly one in the company in which he 
was associated that will be very hard to- 
fill as he had grown up with the business, 
had opened its various offices, had been on 
the road, had developed its export business, 
and of recent years had looked after its 
financial affairs and general management. 

Mr. Fogg’s death occurred at his home, 
124 Bleddyn road, Ardmore, after an ill- 
ness of only a few days. He was 59 years 
old and unmarried. 

The deceased was a member of the 
Poor Richard, Merion Cricket, Racquet and 
Jewelers’ clubs and the Union League. 

The funeral services will be held on 
Thursday at 2 p. m. from his late home and 
the interment will be private. 

A full sketch of Mr. Fogg’s career will 
appear in the next issue of THE JEWELERS’ 
CIRCULAR. 
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TRADE CONDITIONS. 


It is many years since the manufacturing 
jewelry business was as good as at present and if 
the “help wanted’? columns of the daily news- 
papers furnish any criterion, the indications for 
the future are equally promising. This is es- 
pecially true as regards the manufacturers of 
solid gold ard the better lines, although there is 
an increasing demand for all lines, while 1.ovelties 
are very active. Much difficulty is experienced 
in securing experienced jewelers, notwithstanding 
the large number of men who are returning from 
military service or who are coming back to their 
trade after employment in the ‘“‘government” 
service at other trades where big wages were paid, 
One interesting feature in connection with the 
men returning from military service is that 
many of them do not desire to return to the 
shops, no matter what wages are offered, prefer- 
ring the open air life that they have become 
accustomed to during their army career. This 
condition becomes harder to obviate at this par- 
ticular time because of the allurements of the 
spring weather. One of the evidences of a 
healthy conditior. in the trade that is particularly 
interesting in view of the unsettled conditions in 
many other lines is the promptness with which 


collections are being made and the diminished . 


number of failures. According to a recent re- 
port of Dun’s Review failures among business 
houses handling jewelry and clocks during the 
first quarter of this year numbered 32 with lia- 
bilities aggregating $349,470, an average of less 
than $11,000. This compares with 101 in 1918; 
94 in 1917, which was the smallest in the past 
five years, with total liabilities of $744,024; 152 
in 1916 and 236 in 1915, in which year the lia- 
bilities amounted to $2,938,807. In an article on 
business conditions a few days ago the Providence 
Journal says: “The canvass of the busit.ess con- 
ditions in 440 large firms that are members of the 
National Association of Manufacturers indicates 
only two districts which report business as very 
active. They are the Attleboro-Providence and 
the Detroit districts. “Jewelry, musical instru- 
ments, rubber and tobacco products, a1.d vehicles, 
including automobiles, are the only lines of busi- 
ness reporting: great business activity. Seventy- 
seven per cent. of the jewelry and silverware 
firms report business as excellent ard the indus- 
try leads the list in the report on the needs of 
manufactured stock available. Eighty-eight per 
cent. of the jewelers report the retailers’ stock as 
low, indicating a busy season ahead. Eighty-five 
per cent. of the jewelers report customers buy- 
ing on an important scale ar.d 23 per cent. of the 
jewelers report foreign trade as even more im- 
portant than domestic. One of the jewelry 
firms quoted in the survey says: E. L. Spencer 
Co., Providence: ‘The conditions prevailing in our 
experience 


industry are unique. In 39 years’ 
we have never seen its equal. Usually when the 
other industries are stagnant ours is dead. We 


can only account for this by the heavy holiday 
trade, depletion of stocks owing to difficulties 
durit.g the war period of obtaining supplies and 
the hope of getting a good stock ahead against 
the prospect of an increase in tax. Help of the 
desirable kind is scarce. The prospects look fa- 
vorable for a pretty good year for the makers of 
gold jewelry.’ ” 


Mr. and Mrs. William H. Thurber have 
opened their country home at Nayatt for 
the Summer season. 

Max Gertsacov, of the Max Gertsacov 
Jewelry Co., was a business visitor in New 
York the past week. 

Otis Bros. Co., refiners, 187 Eddy St., 
have just added a large automobile truck 
to its delivery department. 

T. Clyde Foster, of Theo. W. Foster & 
Bro. Co., who has been confined to his home 
for several weeks by illness, is reported as 
convalescing. 

Edgar E. Craddock has filed a statement 
at the city clerk’s office that he is the sole 
owner of the Rhode Island Stamping Co., 
146 Chestnut St. 
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The Rhode Island Nickel Plating Works, 
33 Garnet St., is owned by Alfred R. Nel- 
son, according to his statement filed at the 
city clerk’s office. 

Mr. and Mrs. Nathaniel Barstow have 
returned from Daytona, Fla., where they 
have been spending the Winter, and are at 
Saunderstown for the Summer. 

Ernest L. Fuller, of Theo. W. Foster & 
Bro. Co., who has been confined to the 
house for several weeks by a severe at- 
tack of influenza, has returned to his desk. 

Contributions to the building fund for the 
Lakeside Home for Consumptives the past 
week included the following: George H. 
Cahoone, $100; Karpeles Co., $100; Callen- 
der, McAuslan & Troup Co., $100; Dole- 
man Optical Co., $10. 

I. L. Rothstein, who conducted a jewelry 
exporting business at Room 607, in the 
Jackson building 511 Westminster St., this 
city, previous to being drafted in Sept., 
1918, has returned from overseas service 
and has started in business at 1915-1917 
Main St., Dallas, Tex. 

Ensign Everett W. Maryin, U.S.N., now 
on the battleship Rhode Island, is on leave 
at his home, 31 Yale Ave., after several 
trips across in the transport service. At the 
outbreak of the war he left the Tilden- 
Thurber Corp. to enlist as a chief petty 
officer. In Nov., 1917, he was promoted to 
warrant officer. 

Lieut. Fred B. Thurber, of the Tilden- 
Thurber Corp., who is a member of the 
United States Naval Reserve Force, and 
former commander of the mine force of 
the Second Naval district, told his expe- 
riences at the luncheon meeting of the 
Town Criers at the Narragansett Hotel last 
Monday noon. 

A. J. Dennison & Co., manufacturers of 
emblems, badges, etc., at 70 Ship St., have 
commenced the erection of a building on 
Maple Ave., Riverside, R. I., to which the 
business will be removed as soon as the 
building is completed. It is of cement block 
construction, 50 by 30 feet, and is to be 
equipped with new machinery. 

A charter was granted to the Leatherite 
Co. the past week by Secretary of State 
Parker, for the purpose of manufacturing 
leather novelties. The corporation will be 
located in this city with a capital stock of 
$3,000. The incorporators are Isaac Green 
of Manchester, N. H.; Henry Hassenfeld 
and Helen Hassenfeld of this city, and Isa- 
dore Green of Lowell, Mass. 

Joseph Cusano, who conducts a retail 
jewelry store at 114 Federal St., reported to 
the police Saturday that his store was brok- 
en into during his absence by breaking a 
pane of glass in the front. Five solitaire 
diamond rings valued at $250; one ring 
valued at $60; one watch valued at $18, and 
another valued at $10 were stolen. 

Monroe Block, of Monroe Block & Co., 
manufacturers in the Sherwood building, 
is leaving in a few days for an investiga- 
tion trip to the Orient, during which he 
will visit Japan and China for the purpose 
of ascertaining the possibilities for an. ex- 
port trade. He will sail from Vancouver 
on the steamship Empress of Asia, and ex- 
pects to return the latter part of July. 

Charles E. Hancock, of the Charles FE. 
Hancock Co.; Arthur L. Aldred and Rich- 
ard E. Steed, of the Gladding Dry Goods 
Co., have been appointed as delegates from 
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the Providence Chamber of Commerce to 
the annual convention of the United States 
Chamber of Commerce to be held at St 
Louis, Mo., the latter part of this month 

The Manufacturers’ Outlet Co. (J. Sema: 
uels & Bro., Inc.) has completely relocated 
enlarged and generally improved its jewelry 
department, which is now on the main aisle 
front on the first floor. Thomas Long Co 
of Boston, has recently taken over this de. 
partment and Mr. Moses of the concern 
will give it his personal attention for the 
present. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Mr. Juddis, of Leonard Krower & 
Sons, New Orleans, La.; Albert E. Lipp- 
man and Jack Avidan, of Lippman, Spier & 
Hahn, New York city; Adolph Ritter, of 
Ritter-Greenberg Co., Philadelphia; H, Pj- 
chel, New York city; Norman Auerhahn, 
of A. H. Bendheim & Co., New York city; 
C. and M. Loeb, of L. Loeb & Son, Cincin- 
nati, O.; David Greenberg, of Ritter-Green- 
berg Co., Philadelphia, and Mr. Brahan, of 
A. & J. Plaut, Cincinnati, O. 

When a kettle of enamel exploded in the 
plant of the American Enamel Works, on 
Neville St., last Monday afternoon, the 
clothing of Frederick George, 65 yearr of 
age, employed as a laborer at the plant, 
caught on fire and he was badly burned 
about the body, head and limbs and is not 
expected to recover, and is now at the 
Rhode Island Hospital, to which he was re- 
moved in an ambulance. The accident 
caused the sounding of the alarm, but the 
flames had been extinguished before the 
firemen arrived. The damage to the build- 
ing was slight. 

George A. Angell, formerly of the old- 
time manufacturing jewelry concern of An- 
gell & Holden, died suddenly last week of 
heart disease at the home of his son, Wal- 
ter E. Angell, corner of Adams and Jackson 
Sts., Lakewood, R. I. He had been at work 
in the yard preparing his garden for plant- 
ing, and in the afternoon complained of a 
pain around his heart. Later in the eve- 
ning his son, on going to his father’s room, 
discovered him dead. Mr. Angell was born 
in Providence, 76 years ago, and lived here 
nearly all his life. His wife died about 30 
years ago, and of late years he had made 
his home with his son. As a young man he 
learned the jewelry trade and became a 
manufacturer, carrying on the business for 
several years. He leaves three sons and 
one brother. 

Judge Arthur L. Brown, in the United 
States District Court for the District of 
Rhode Island, last Monday handed down a 
decision in the patent case of Joseph H. 
Meyer Bros., of New York, against John 
H. Stone, of this city, doing a manufactur- 
ing jewelry business at 46 Chestnut St. un- 
der the firm style of Markham & Stone, and 
also against Benjamin W. Comstock of this 
city. The decision was in favor of defend- 
ants in the suit. It was the contention of 
the plaintiff that the defendants had in- 
fringed on patents on certain composition 
used in the manufacture of imitation pearls, 
but this contention was. overruled by Judge 
Brown, the court being of the opinion that 
the plaintiff had failed to bear the burden 
of showing that the defendants infringe its 
process and directed that a draft decree be 
presented accordingly. 
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Charles Beckwith, former president of 
the Jewelers’ Association of Boston, has 
returned from a six weeks’ sojourn in the 
south. 

The Thomas Long Co. has opened a 
branch store in Malden, making ‘another 
substantial addition to the chain of jewelry 
departments it conducts in various parts 
of the country. 

The jewelry section is decorated in honor 
of the return of the 26th, which will parade 
April 25, when all the stores will close to 
enable the principals and employes to wit- 
ness the event. Many of them have sons or 
brothers in the division. 

Cc. A. Woodsome, of the E. B. Horn Co., 
and J. Burnham, of the Ripley-Howland 
Mfg. Co., are in Atlantic City on an ex- 
tended stay. They will return in about 
three weeks. Hector Papanti, watchmaker 
in the E. B. Horn Co., is suffering from 
severe eye trouble, and consequently is un- 
able to attend to business. 

The foremen’s club, of the Waltham 
watch factory, entertained President Fitch 
anu Col. Brown, recently, in the large club 
house, a mansion in Waltham which has 
been converted into spacious quarters for 
the factory employes for social purposes. 
The finishing touches to the building are 
now in progress. Mr. Fitch gave an inter- 
esting description of his recent visit to 
France and England. 

Members of the trade will regret to learn 
that Henry W. Patterson, of the Smith, 
Patterson Co., has been obliged to take to 
his bed owing to serious illness. Mr. Pat- 
terson had only recently returned from an 
extended trip to White Sulphur Springs. 
It is hoped that with careful medical treat- 
ment Mr. Patterson will be able to get about 
again soon. Nelson Smith and A. G. Gil- 
more have gone on an extended tour west 
as far as Chicago. 

James W. Kingman, of the Smith, Pat- 
terson Co., has again been appointed by the 
Boston Victory Loan Committee as chair- 
man of the organization to take care of the 
jewelers. Mr. Kingman is pursuing the 
same policy as last time, namely, having 
two or three jewelers in each office build- 
ing canvass these, and in separate individual 
houses one member, or more, take care of 
the solicitation. This plan last time was 
found to be most effective. Big houses pro- 
pose to pursue the same policy of purchas- 
ing large blocks and allowing employes to 
acquire bonds on the instalment plan. 

The 10th annual meeting of the Smith, 
Patterson Co.’s Benefit Association took 
place April 22 when the following officers 
were elected: President, James Kingman; 
vice-president, Charles H. Ramsdell; secre- 
tary, D. Joseph Manning; treasurer, George 
W. Saunders. The treasurer reported that 
the association had paid in sick benefits 
during the year $510.85 to 22 members, and 
it was voted to continue in good standing 
those members who still are in war service. 
President Kingman welcomed back into the 
company’s employ from war service W. 
Barron, of the art department; H. Bowman, 
watch department, and Mr. Bush, a factory 
employe, who had served one and a half 
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years with the 26th Division until the day 
before the armistice was signed, when an 
Austrian 88-shell took off his leg, destroyed 
one eye and wounded one of his hands. Mr. 
Bush has accepted a Government offer to go 
to college to study law. 

The Harvard Bureau of Business Re- 
search has just received $5,000 from the 
American National Retail Jewelers’ Asso- 
ciation, with a guarantee of $10,000 addi- 
tional in the next two years, to be used for 
a study of the operating expenses and man- 
agement problems in retail jewelry stores. 
The same methods will be used which the 
Bureau has recently employed in its studies 
of several other trades. The co-operation 
of retail jewelers throughout the United 
States will be enlisted to furnish the Bureau 
with figures and other data from their 
stores. Results of the study will be pub- 
lished for. the information of the jewelers 
and others who are interested in retail mar- 
ket problems. 

It is announced by Harry E. Pitcher, 
chairman of the committee on arrangements, 
that the New England Jewelers’ annual out- 
ing will be held late in September at Maple- 
wood, N. H. More than 1,000 invitations 
are to be sent out, and Mr. Pitcher wishes 
it to be made known through THE JEWELERS’ 
CrrcuLar that all New England jewelers 
and members of the New England Jewelers’ 
Golf Association, with their wives, are in- 
cluded in the invitation. “We wish to im- 
press on the trade that this is the big event 
of the year, and that the special hotel rates 
will obtain for a full week, ending with the 
outing, which will enable those who wish to 
enjoy a whole week’s vacation at the most 
delightful time of the year in the White 
Mountains at a moderate expense. The 
Golf Association will play its regular Fall 
tournament under the management of Presi- 
dent Elmer E. Knight. The presidents of 
the various State associations will be among 
the special guests and a banquet of super- 
lative order will be among the chief attrac- 
tions. It is the intention of the organiza- 
tion to make this a tournament “de luxe,” 
and a large aggregation of valuable awards 
will be offered. The New Hampshire Re- 
tail Jewelers’ Association, H. J. Whitcomb, 
president, will’ play a leading part in the 
outing and extends a cordial welcome to 
all to join in the festivities. 











Good Friday was observed throughout the 
trade this week by retailers, wholesalers 
and “parts and findings” stores. 

S. Iskoe, a jeweler of 6 E. 14th St., New 
York, who was formerly established in this 
city, was a visitor here last week. 

Maurice Shuster, formerly employed by 
H. E. Kirstein, 9th and Market Sts., has 
opened a new business on 8th St., between 
Market and Chestnut Sts. 

The Howard Jewelry Co., 243 Market St., 
is making extensive alterations and im- 
provements in its place of business, which 
will give additional floor and show space. 

Sol. Rosenblatt, 2649 Germantown Ave., 
has consummated a master deal in the sale 
of real estate in his neighborhood. Mr. 
Rosenblatt was giving no secrets away when 
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he said that he had sold several business 
houses near his establishment at a profit. 












sate 





c 





W. T. White, of White Bros. Co., has 
returned from a visit to the Pacific Coast 
for recreation and recuperation. 

Samuel J. Hart, of the Hart Jewelry 
Co., has returned to St. Tammany parish, 
where he had been seeking betterment of 
his health. Mr. Hart came over one day to 
attend the funeral of John Fitzpatrick, 
State Tax Collector and ex-mayor. 

W. E. Taylor has been confined to his 
home by illness for nearly two weeks. 
Fortunately E. P. Mugnier, manager of the 
material department, arrived home after a 
long trip on the road, in time to take 
charge of the establishment during the ill- 
ness of Mr. Taylor. 

David R. Miller & Bros., who recently 
purchased the store of P. M. Stein, 822 
Canal St. have closed out their Dryades 
St. store and also their manufacturing 
jewelry establishment in the Maison 
Blanche building and are now conducting 
only the Canal St. store. 

Among the memorial oaks to be planted 
in Audubon Park in memory of the heroes 
of New Orleans killed in the war, will be 
one for A. L. Cronenburg, son of Carl 
Cronenburg, a jeweler at 4233 Magazine 
St. Young Cronenburg was employed with 
A. B. Griswold Co. when he enlisted. He 
was killed in action. 

Alfred J. Krower, of Leonard Krower & 
Son, is now in the east purchasing goods. 
A. L. Judice, of the same establishment, 
and also B. Mattes, of the clock and silver- 
ware department, are also in the east on a 
similar mission, M. Dorenfield, of the 
Krower establishment, returned recently 
from his Texas territory and will leave 
soon for the West Indies. O. Gomez will 
leave shortly for a trip to Central and 
South America. 

Herbert K. Smith, of White Bros. Co., 
was out Tuesday leading the Shriners’ 
band in the big drive for $100,000 to obtain 
the next convention of the Shriners in 
New Orleans in 1920. The drive was suc- 
cessful, as more than the required $100,000 
was pledged in one day. Mayor Behrman 
signed the first pledge, which was for $100, 
on the steps of the City Hall while mov- 
ing pictures were taken. Quite a number 
of jewelers were prominent in the ranks 
of those working in the drive. Among 
these were: Gabe Hausmann, Louis Haus- 
mann, J. Maltry, Jr., and L. W. Gerry. 

G. M. Stackhouse, jeweler, of St. Mary’s 
Parish, La., has filed a suit against Cohen’s 
Loan & Jewelry Co. in S. Rampart St., for 
$2,600 damages alleged based upon a trade 
transaction. Mr. Stackhouse alleges that 
while in New Orleans he selected two 
lockets and chains in the Cohen establish- 
ment to be laid aside until he sent for them 
as they were for two customers of Stack- 
house. He declares that after he reached 
home he sent money to the Cohen estab- 
lishment for the jewelry, but did not receive 
it and his customers branded him as a 
fraud. The Cohen company declared that 
the remittance had never reached them. 
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GORHAM 
SILVER TOILET WARE 
Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 
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Works: Providence, New York, Birmingham 


The name and repute of The Gorham Company has many 
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substantial number of these patterns retail at moderate prices. 
Gorham Silverware is offered for sale through jewelers exclusively 
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EWELERS should 

be particularly in- 
terested in the move- 
ments now on foot in 
various sections of the country to present 
to the returning soldiers and sailors memen- 
tos of appreciation of their work; particu- 
larly should they join in the movements in 
certain localities to give to the returning 
heroes that came from those localities, med- 
als, rings and other articles of precious 
metal, with special designs appropriate to 
the occasion. Even large cities, it is said, 
are considering the question of giving rings 
of special design to their own boys who come 
back from the army and navy, while some 
cities, such as Mt. Vernon, N. Y., have ar- 
ranged to give medals. 

In the first place, it is the jewelers’ pa- 
triotic duty to join in every movement to 
do honor to the boys who have done so 
much for their country and in the second 
place, he is doing a favor to these boys, 
and incidentally helping his industry when 
he works to make this tribute one in 
precious metal that will last for all time, 
instead of one that takes the form of a 
scroll, a banquet or something that will be 
forgotten within a short time or wear out 
within the next few years. 

Owing to the number of distinguished 
order, sharp shooter and other medals that 
have been earned by the soldiers many 
jewelers are of the opinion the best form 
that the memento should take would be a 
ring of special design, and they can often 
use their influence with their local commit- 
tees and give the latter the benefit of their 
judgement in arranging for rings that will 
be both handsome and appropriate to the 
occasion. 

The opportunity is one the jeweler should 
not miss! 


Encourage Proper 
Gifts to Return- 
ing Soldiers 





NEW problem 
has come to 
the retail jeweler on 
the question of tam- 
pering with coins as a result of the many 
requests that are being made to him by 
soldiers and sailors returning from abroad 
who have foreign coins and tokens which 
they wish to have altered into jewelry or 
bored or soldered for use on pins, bangles, 
etc. Many have brought back German and 
French coins particularly, on which they 
wish rings soldered for the purpose of 
wearing them as charms, and for this rea- 
son we are in receipt of a number of in- 
quiries from jewelers wanting to know 
how far they can do this work without 
becoming subject to the laws relating to 
the mutilation of coin. 

There are, no doubt, many jewelers who 
have not inquired as to their rights and 
liability, believing that the laws relating to 
the inutilation of coin referred only to 
United States coin, but such is not the 
case, for the section of the revised statute 
protecting coin makes it a crime for any 
person to fraudulently deface, mutilate, im- 
pair, diminish, falsify, scale or lighten not 
only the gold and silver coins which are 
by law made current, but those in actual 
use and circulation as money within the 
United States. In addition, certain treaties 
of the United States are believed to protect 
the coinage of the signatory countries. 


The Danger 
in Mutilating 
Foreign Coins 
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Owing to this, THe Jeweters’ Cir- 
CULAR attempted to get information from 
the Department of Justice that would let 
the jeweler know exactly where he stood. 
Our first efforts were met with little suc- 
cess as we were informed by the Attorney 
General that the Department of Justice 
was not authorized to give opinions of law 
except to the President and heads of ex- 
ecutive departments, and we were asked 
to take the matter up with the Treasury 
Department, which had charge of the pro- 
tection of coins. A similar inquiry to the 
solicitor of the Treasury Department 
brought forth the answer that it would be 
“improper for his office to give an opinion 
except to a Government official,” but we 
were told here that the matter should be 
taken up by the Secret Service Division 
which looks after coinage law violations. 

Finally, from John Struck, acting chief 
of the Secret Service Division, we were 
enabled to get some information and ad- 
vice for the jeweler. According to the 
opinion of this official the laws forbidding 
the mutilation of coin apply equally to the 
foreign and United States coinage. He 
says: 

“Your letter of April 3 addressed to the 
Solicitor of the Treasurer has been re- 
ferred to this office. In reply you are ad- 
vised that we are of the opinion that the 
statute which prohibits the mutilation of 
the gold and silver coins applies to the 
foreign as well as the U. S. coinage. I 
might suggest that any conflict with the 
law might be avoided where it is proposed 
to use coins for novelty or souvenir pur- 
poses by shrinking a band around the coins 
to which a pin or ring might be attached.” 

In view of the above it would be wise 
for those jewelers whose customers leave 
foreign coins to be fixed up, to sug- 
gest to the customers that the coins be so 
used as to either keep them intact or destroy 
them. The jeweler will have a perfect right 
to destroy the article as a coin, but he ap- 
parently has no right to impair or diminish 
its intrinsic value by even filing or punch- 
ing it, and in no case would it be wise to 
bore the same or take from the metal in 
any way. 





HE Victory Loan 
drive is on! The 
jewelers are again 
being solicited to buy 
bonds (or rather short notes of the Gov- 
ernment) under conditions most advanta- 
geous for men of small as well as men of 
large incomes. The committees in the trade 
in the larger centers are endeavoring to 
get their subscriptions in as early as pos- 
sible, and jewelers should have no hesita- 
tion in subscribing to the fullest extent of 
their ability and in making the work of 
these committeemen easy by determining 
how many bonds they can take, and filling 
out the blank on the first visit of solicita- 
tion. 

While it is true the war is over, the debts 
incurred by the Government have got to be 
paid, and, in fact, the money that these 
bonds will raise has already been spent. 
As a patriotic citizen, the jeweler should 
be glad to buy them; as a business man 


Be 
Ready to Aid the 
Victory Loan 
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Diamond Bar Pins 
OF 
QUALITY 


Diamonds and Workmanship of the Best 


18 Kt Green Gold with Diamonds set in Platinum. 
You can buy one of these handsome Diamond 
Pins complete at the same price that an all Plati- 
Add a couple of 


these attractive bars to your stock and doing 


num Mounting would cost. 


business will become a habit. 
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and a shrewd investor he should be even 
more anxious to buy them. There is no 
excuse for our trade not showing up as 
well this time as it has done in the Past. 
The jewelers have more money than eyer 
before in their history; business has been 
better than ever before; the restrictions on 
our trade in taxes and other matters are 
much lighter in proportion than we had 
reason to expect they would be. 

Under these circumstances, the least the 
jeweler can do is to “come across,” buy 
largely and make the work of the men who 
have volunteered their services in collecting 
subscriptions a pleasure instead of a 
burden. 








S. W. Rosenthal Returns This Month from 
Investigating Jewelry Markets in 
South America 


The National Jewelers’ Board of Trade 
has been informed that S. W. Rosenthal, 
who has been investigating for the past 
two years the jewelry and silverware mar- 
kets in South America, will arrive in New 
York some time this month. The Bureau 
of Foreign and Domestic Commerce at 
Washington, D. C., has advised the board 
that Mr. Rosenthal’s report of conditions 
in Chile, Bolivia and Brazil is now about 
to go to press. As soon as this report, to- 
gether with any other reports, are com- 
pleted and ready for distribution the Board 
will notify those interested in selling to 
Latin-American markets. 

As a result of Mr. Rosenthal’s trip the 
Board has received from time to time a 
large amount of information upon jewelry 
firms throughout South America which 
will be of great value to the Board’s mem- 
bers, who are desirous of selling their prod- 
ucts to the Latin-American markets. 

Mr. Rosenthal points out in his report 
that in no South American market is such 
great care necessary in extending credit to 
jewelry firms as in the Argentine. The 
reason for this, the report states, is that 
business is not generally on so firm and 
conservative a basis as in the other Latin- 
American countries. This condition is re- 
garded as due to the rapid growth and de- 
velopment of the country and the constant 
tendency to over-extend credits. However, 
in the Argentine, as in other markets, there 
are old established and substantial jewelry 
firms, especially among the jobbers, who 
are deserving of the same credit facilities 
as are extended to recognized firms in the 
United States. 

It is possible that a meeting may be ar- 
ranged by the Board, so that the members 
interested in the business in South Amer- 
ica may meet with Mr. Rosenthal soon 
after his return. 








Morris Gold, formerly of the Quality 
Jewelry Co., Springfield, O., which was 
wound up on account of Mr. Gold being 
drafted into the army, is about to start in 
business again. Mr. Gold,. who recently 
received his discharge from the service, 
has obtained a room in Springfield, O., at 
19 W. Main St., where he will open business 
again about May 15 under the style of the 
Quality Jewelry Store. 
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O. A. Starke of the Star Watch Case Co., 


Ludington, Mich., visited the trade in this 


city last week. 

Gustav Chyba, watchmaker and repairer, 
68 Nassau St., will move to more spacious 
quarters at 71 Nassau St., on May 1. 

S. C. Powell & Co., diamond importers, 
15 Maiden Lane, will move to larger 
quarters on the 14th floor of the same 
building on May i. 

The regular monthly meeting of the New 
York Watchmakers’ Society will be held on 
Tuesday evening, May 6, at the Assembly 
Rooms, 193 Third Ave. 

Stevens & Hilliard, lapidaries, 12 John 
St., will move on May 1 to 106 Fulton St., 
business requirements making it necessary 
to provide additional space. 

John W. Sherwood, president of the Soli- 
darity Watch Case Co., 15 Maiden Lane, is 
making a trip to the Pacific Coast and will 
probably return about May 15. 

Walter H. Tarlton, New York repre- 
sentative of the Wightman & Hough Co., 
Inc., 15 Maiden Lane, accompanied by his 
wife, spent the past week at Ocean Grove, 
N. J. 

Lester A. Cavanagh, formerly with Ben- 
edict & Warner, 15 Maiden Lane, is now 
connected with the Espositer, Varni Co., 
Inc., 45 John St., as a member of the selling 
force. 

James J. Loeb, of James J. Loeb & Bro., 
68 Nassau St., returns this week from the 
European diamond markets on the Nieuw 
Amsterdam, after a trip of about two 
months. 

E. M. Stark, vice-president of the North 
American Watch Co., who has recently been 
discharged from the service, paid a visit 
to the New York office, 15 Maiden Lane, 
last week. 

The store doing business under the title 
of Herberts, 158 W. 125th St., was closed 
Monday and Tuesday of last week because 
of the death of the infant son of H. Sergi- 
son, the proprietor. 

R. W. Gates, head of the export depart- 
ment of the New Haven Clock Co., 15 
Maiden Lane, is representing the company 

at the convention of the National Foreign 
Trade Council, which is being held at the 
Congress Hotel, Chicago. 

A loan exhibition of rare jewels, fans, 
laces and embroideries has been opened 
in the gallery of the Museum of French 
Art, 599 Fifth Ave., and will continue to 
May 3. The proceeds will be devoted to 
the building fund of the new museum. 
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Mrs. Eva Powell, mother of S. C. Powell 
of S. C. Powell & Co., 15 Maiden Lane, 
passed away last week while Mr. Powell 
was abroad visiting the European diamond 
markets. His many friends in the trade 
extend their sympathy to him in his be- 
reavement. 

Eugene A. Kiger, of C. A. Kiger Co., 
Kansas City, Mo., was a visitor to the office 
of THE JEWELERS’ CrrcuLAR last week. Mr. 
Kiger has been in the east for the past three 
weeks in the interest of his concern. He 
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engage in business in this city with a cap- 
ital of $10,000. The incorporators are 
Jacob J. Pomeranz and Gussie Pomeranz, 
both of 1010 Rogers Pl., Brooklyn, N. Y.. 
and Isaac Hyman, 519 W. 143d St., New 
York city. 

The Silverman-Blum Co., Inc. is the 
name of a concern which has been incor- 
porated under New York State laws to 
engage in the jewelry and novelty busi- 
ness, with a capital of $50,000. The incor- 
porators are Israel Silverman, Providence, 








During the 3 months of this year, 
Jan. 1 to March 31, The Jewelers’ 
Circular published 280 pages more 
advertising than did the six other 
jewelry journals combined, and 


nearly 1,000 pages more than any 


one of them. 





The Jewelers’ Circular is the ONE GREAT MEDIUM be- 


tween the buyers and sellers. 


Here Are the Figures: 


The Jewelers’ Circular ......... 
The 6 other jewelry journals 


combined 
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.. 1,459 Pages of Ads. 
; 1,179 6“ “ iii 








left New York on Monday, returning to 
Kansas City. 

H. Y. Webb, president of the Webb Mfg. 
Co., Birmingham, Ala., was in New York 
last week and was among the visitors at 
the office of THE JEWELERS’ CircULAR. The 
business has just been established with a 
paid in capital of $20,000. Mr. Webb made 
his headquarters at the Hotel Imperial 
while in this city. 

The B. M. Dekker Co., Inc., is the name 
of a concern which has been incorporated 
under New York State laws to deal in 
gold and silver ware, furniture, etc., with 
a capital of $1,000. The incorporators are 
Bessie M. Dekker, 547 West End Ave.; 
M. J. Levie, 409 Edgecomb Ave., and Frank 
X. Slater, 21 W. 110th St., all of New 
York city. 

The National Clasp Co., Inc., has been 
incorporated under New York State laws 
to manufacture clasps for jewelry and will 


R. I.; Charles Blum, 4215 12th Ave., Brook- 
lyn, N. Y., and S. S. Blum, 175 Hewes St., 
Brooklyn, N. Y. 

A special meeting of carvers and ring 
engravers of the New York Engravers’ 
and Chasers’ Society was held last Thurs- 
day evening at the Forward building, 175 
E. Broadway. At this meeting trade prices 
of carving and ring engraving was a sub- 
ject of special discussion, but no new prices 
were decided upon. Plans were completed 
for the society’s dinner and stag, which 
will be held this Saturday evening, April 
26, in the main dining room of the Hotel 
Marlborough, 36th St. and Broadway. A 
number of talented entertainers have been 
secured for the occasion and the arrange- 
ments committee promises all who attend 
a most enjoyable evening. 

N. Maandag, diamond importer, 95 Nas- 
sau St., sailed today on the steamer Rotter- 
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dam to visit the Amsterdam diamond mar- 
mi R. Eliassof, of Eliassof Bros. & Co., 
Albany, N. Y., spent a few days last week 
at the New York office, 9 Maiden Lane, 

Lugerman & Morrison, importers of 
watches, 45 Maiden Lane, will move on 
May 1 to new offices at 49 Maiden Lane. 

Manny Alkin has been added to the sell- 
ing force of Weber-Lisson Co., 54 Maiden 
Lane, and is now covering Pennsylvania 
and Ohio. 

A. Silverman, of Silverman Bros. 9 
Maiden Lane, spent the past week at Atlan- 
tic City after returning from a successful 
tour of the west. 

The Silverman-Blum Co., Providence, R. 
I, has established a New York office at 9 
Maiden Lane, and Charles Blum will act as 
the New York representative. 

George A. Schaefer, New York represen- 
tative of C. O. Sweet & Son Co., 9 Maiden 
Lane, left Sunday to call on the trade in 
Pennsylvania and New York State. 

Albert Schaub, jeweler, Detroit, Mich., 
was in town on a buying trip during the 
past week and made his headquarters at the 
offices of Henry Freund & Bro., 65 Nassau 
St. 

S. & H. Levine,. manufacturing jewelers, 
106 Fulton St. will move May 1 to 74 
Lafayette St., where they will have more 
spacious quarters and better business facil- 
ities. 

C. Armsheimer & Son, 9 Maiden Lane, 
will move shortly to rooms 901-2 in the 
same building. Their new quarters are 
being altered and equipped to suit business 
demands. 

Henry A. Kirby, jewelry manufacturer, 
who had a New York office at 9 Maiden 
Lane, have discontinued this office and will 
conduct business from the home office at 
Providence, R. I. 

The Rogers Silver Plate Co., through its 
attorneys, Payne, Wood & Littlejohn, re- 
cently obtained a judgment in the Supreme 
Court of Nassau County against Louis 
Eickwort for $201.87. 

Brod & Co., 9 Maiden Lane, will move 
their offices to larger quarters in room 1401 
in the same building on May 1. M. Roths- 
child will continue to represent the concern 
in the eastern territory. 

G. B. W. Wayne & Co., formerly at 
Baltimore, Md., have moved and are now 
doing business in New York, at 1383 Broad- 
way, where they are handling a wholesale 
line of jewelry and novelties. 

William Koontz, retail jeweler, 153 W. 
125th St., has returned to business after re- 
covering from a very serious and delicate 
operation, which had confined him to the 
Post Graduate Hospital for a month. 

George A. Brock, Los Angeles, Cal., pres- 
ident of the A. N. R. J. A., is in town stop- 
ping at the Pennsylvania Hotel. Mr. Brock 
will remain in the city during the week and 
is going from here directly back to the 
Coast. 

The regular monthly meeting of the 
Jewelers’ 24 Karat Club was held in the 
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room of the organization at 15 Maiden 
Lane at 3 p. m. on Wednesday, April 16. 
Only usual routine business was transacted 
at this meeting. 

Henry Green, who had represented R. L. 
Moorehead & Co., 9 Maiden Lane, before 
his induction into the national army, was 
honorably discharged from the service last 
week. He had been overseas for the past 
year as a post sergeant-major. 

The Pitzele & Hamburger Co., Inc., hav- 
ing been in business for the past 25 years 
at 51 Maiden Lane, has found it neces- 
sary, owing to the growth of the business, 
to move, and is now located in more 
spacious quarters at 26 W. 36th St. 

Norman C. Levy, of the firm of Charles 
M. Levy & Son, has just been commis- 
sioned in the Officers Reserve Corps as 
second lieutenant, Q. M. C. He earned the 





Victory Notes 





A Victory Note is a short- 
time Liberty Bond. It is one 
of the best securities from an 
investment standpoint that 
has ever been offered by the 
United States Government. 


It’s a Victory Loan. 
You Win. 
Invest. 














commission while serving with the Quarter- 
master Corps at Camp Sevier, Greenville, 
x G 

The estate of Charles Weller, who was in 
the jewelry business at 56 W. 45th St., as 
Charles Weller & Co., and who died Oct. 
31, last, was appraised at $49,869 gross and 
$47,219 net. He gave his entire estate to 
his wife, Caroline Weller, of 517 E. 28th St., 
Brooklyn. 

Gerstenblith Bros., manufacturers of 
platinum and diamond watches, 49 Maiden 
Lane, are forced to move to larger quarters 
in order to take care of their growing 
business. They will move on or about 
May 1, to 30 W. 36th St., where they will 
occupy the entire ninth floor. They have 
also become importers of Swiss watches. 

The litigation between George Otero and 
Dreicer & Co., in which Otero sought to 
recover commissions on the sale of jewel- 
ry to persons sent to Dreicer & Co. 
through him, has ended with the signing of 
an order by Supreme Court Justice Hotch- 
kiss, discontinuing the suit, on consent of 
Arthur Carter Humes for the plaintiff and 
Coleman, Stern & Gotthold for the defend- 
ant. 

The business of the late John M. 
Richard, 170 Broadway, was recently in- 
corporated under the New York State laws. 
The officers are Mrs. Sarah H. Richard, 
widow of deceased, president -and treas- 
urer, and Miss Lucy M. Hueller, secretary. 
The directors are Mrs. Richard, Miss Huel- 
ler, and Edward F. Roehm. The business 
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will continue as heretofore under the man- .- 
agement of Jerome Richheimer. 

Kantor, Lyon & Co., Inc., is the name of 
concern recently incorporated to engage 
in business in Memphis, Tenn., with a capi- 
tal of $50,000. The firm will begin doing 
business there on or about May 1. The 
officers of the concern are H. D. Kantor, 
president, M. Weinstein, vice-president, and 
L. Lyon, secretary and treasurer. Mr. 
Kantor paid a visit to the office of THE 
JEWELERS’ CircuLar last week-while in this 
city. 

Morris Eisenstadt, of the Eisenstadt 
Mfg. Co., St. Louis, Mo., arrived in New 
York Monday for a visit of a few days. 
Mr. Eisenstadt has not come on business 
but to visit relatives. Although he made 
no headquarters downtown, he visited the 
“Lane” and was heartily greeted by his 
many friends in the jewelry district. Mr. 
Friede of the same firm, who has been here 
for some time, is still in the city but re- 
turns home this week. 

Many friends of Eugene Valle, formerly 
in the diamond business in Maiden Lane, 
who went into the army through the Na- 
tional Guard of New Jersey as a second 
lieutenant, will be pleased to learn that 
Mr. Valle is now a captain in the Quarter- 
master’s Department, and recently wrote 
from Aix les Bains, France, to the effect 
that he is stationed there on active duty 
and paying off the American soldiers who 
are sent to this famous watering place for 
recreation, Captain Valle does not say 
when he will be home, but from his letter 
he is apparently in good health and in 
cheerful spirits. 

The assets of Tree & Co., retail jewelers, 
6 E. 46th St., who were recently declared 
bankrupts, were sold at public auction by 
the direction of the U. S. District Court 
for the Southern District of New York on 
April 14 and 15 by the official auctioneer. 
The sale realized approximately $9,500. 
Herbert A. Wolff, of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers Board of Trade, who is the re- 
ceiver for the bankrupts, expressed satis- 
faction at the results of the sale. The re- 
ceiver is contesting certain alleged liens 
against some of the bankrupts’ prop- 
erty, which had been asserted by one Henry 
M. Wise and by Mrs. Margaret Tree, the 
wife of the president of the bankrupt con- 
cern. The issues between Wise and the 
receiver were tried a few days ago before 
Referee John J. Townsend, to whom the 
matter was referred by United States Dis- 
trict Court Judge Hand. No decision has 
as yet been handed down by Referee Town- 
send but one is expected in a few days. 
The other case will be tried within the 
next 10 days. 

A luncheon meeting of the executive 
committee of the New York Daylight Sav- 
ing Association was held at the Aldine 
Club, 200 Fifth Ave., Tuesday afternoon, 
April 15, at 1 p.m., to consider the propo- 
sition of making the Daylight Saving Act 
international and universal in scope by en- 
deavoring to have the daylight saving made 
part of the agreement acquiesced in by the 
League of Nations. At this luncheon, for- 
mer Ambassador James W. Gerard was the 
guest of honor, and he not only endorsed 
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the daylight saving proposition but the 
proposition to have the movement made in- 
ternational. The committee was appointed 
to take this up and forward to Paris the 
suggestion which was acted on favorably 
at the meeting. 

The Hallam-Rice Co., now at 9 Maiden 
Lane, will move on or before May 1 to 15 
Maiden Lane, Room 1707. 

Manny Alkin has been added to the selling 
force of Weber-Lisson Co., 54 Maiden 
Lane, and is now covering Pennsylvania 
and Ohio. 

Thomas J. Perrucci, manufacturer of gold 
and platinum rings exclusively, on or about 
May 1 will be located at 123 Liberty St., 
where he will have more spacious quarters. 

J. Gottlieb, importer of. Swiss watches, 
54 Maiden Lane, has returned from a buy- 
ing trip to Europe. He was a passenger 
on the Rochambeau. This business will be lo- 
cated in the new premises, 47-49 Maiden 
Lane, on or about May 1. 

Among the buyers in town last week were 
Mrs. W. E. Austin, with Lansburgh & 
Bros.; T. F. Finnins, with S. Kann Sons 
& Co., Washington, D. C.; Mrs. R. S. Lip- 
man, with Rosenbaum Co., Pittsburgh, Pa.; 
and J. A. Duthie, with Marshall Field & 
Co., Chicago, III. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., is calling on the trade in 
the middle west. Louis Freund is making 
a business tour of the far west. H. A. 
Peck, also representing the company, re- 
turned Monday from a southwestern trip. 
Robert Oberndorff, salesman for the firm, 
is expected back from the road in a few 
days. 

It was generally reported last week 
that one of the oldest, largest and most 
prominent wholesale and importing bus- 
inesses in the jewelry trade was about to 
change hands. The New York concern, it 
is reported, is a corporation and the inter- 
ests controlling a Kansas City wholesale 
house will ,take over the entire capital 
stock, running the New York house under 
its own name but under entirely new man- 
agement, as the present officers will all re- 
tire. The agreement to sell was signed last 
week but the deal has not yet been fully 
consummated. 








In making his rounds last Wednesday 
morning shortly before 3 o’clock, Patrol- 
man Hudgins discovered that the jewelry 
store of Mark E. Holt in the McIlwaine 
building, 227 N. Sycamore St., Peters- 
burg, Va., had been entered by burglars 
and a quantity of the jewelry in the dis- 
play cases carried off. A cheap screw- 
driver and a bottle of massage cream 
were the only clues left by the burglars. 
The loot carried off by the thieves is 
valued at about $300. Unsuccessful at- 
tempts to enter the jewelry store of 
Stanton Pilcher, in the Mechanics’ build- 
ing, and the Southern Loan Office, 224 
N. Sycamore St., were also made, and 
the police believe the same parties are 
responsible for the robbery of the Holt 
store. 


TRADE CONDITIONS. 


Retail and manufacturing jewelers beth report 
business very good at the present time, the few 
exceptions to this proving the rule. There is a 
corresponding optimistic feeling in jewelry trade 
circles. There are many problems growing out 
of the war yet to be ‘met, but all things con- 
sidered the situation is as good as could be ex- 
pected under the circumstances. Retailers report 
some special sales due to Easter. Favorable re- 
ports, however, are based upon a general demand 
for rings, watches and jewelry. 


A permit has been issued to the Ameri- 
can Oil & Supply Co. for the erection of a 
one-story brick power house at 236 Wilson 
Ave. 

S. Kirsch & Co., who recently opened a 
jewelry store at 475 Clinton Ave., report 
that business is very satisfactory for a new 
store. 

C. H. Eulhardt is engaging in the manu- 
facture of jewelry in addition to his regu- 
lar jobbing lines. He is now located at 23 
Marshall St. 

Augustus V. Hamburg was one of the 
speakers at the dinner given in honor of 
City Commissioner Raymond in the Krue- 
ger Auditorium. 

For several days the clock on the outside 
of the postoffice building did not aid the 
public. It stopped and repairs were neces- 
sary before it could be started again. 

According to the officials of the Federal- 
State-Municipal Employment Bureau here, 
there is a scarcity of silversmiths in New- 
ark, many positions being open in this line. 

Newark’s quota for the Victory Liberty 
Loan has been officially announced as $31,- 
245,900. Newark jewelers will help raise 
this amount, as they have the city’s quotas 
in the previous loan campaigns. 

An award of $149.48 was given Fred Ha- 
gin, of 96 Brill St., by Deputy Commission- 
er of Labor Harry J. Goas in the Compen- 
sation Bureau. Hagin suffered an injury 
to his left hand while employed at the plant 
of the Celluloid Co. 

C. J. Brotherly, retail jeweler at 411 
Springfield Ave., reports that business is 
very good now. With the exception of a 
dull period in February, business so far this 
year is reported ahead of last year, which 
was a very satisfactory year. 

The Whitehead & Hoag Co. has con- 
tributed $100 toward the fund of the New- 
ark Aerial Mail Service Committee, which 
is trying to have Newark accepted as a 
stopping point for the United States Aerial 
Mail service. Jean R. Tack subscribed $25 
for the same fund. 

A meeting of the committee in charge of 
arrangements for the coming State conven- 
tion met on Thursday last to further the 
plans for the program. A report of the 
progress to date will be given at the April 
meeting of the New Jersey Retail Jewelers’ 
Association, which will be held this week. 

The April issue of the Bulletin of the 
New Jersey Retail Jewelers’ Association 
has been mailed to the members. It is a 
breezy issue giving a report of the last 
meeting of the Association and many pleas- 
antries of special interest to New Jersey 
jewelers. The officers of the association 
have received many commendations from 
jewelers in other parts of the country on 
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the Bulletin which it started to issue a . 


couple of months ago. 

An interesting display of war relics in 
the store of Norbert Bertl, Inc., retail 
jeweler at 44-46 Springfield Ave., has at- 
tracted the attention of many passersby. 
Mr. Bertl’s two sons, Norbert Jr. and Emil, 
were in the war, the former seeing service 
abroad and the latter being stationed at 
Camp Dix. Both have returned aud one 
article in Mr. Bertl’s exhibit was a photo 
of Mr. Bertl and his two sons in uniform, 
taken after their return. Among other 
things shown was a guide to points of in- 
terest at Coblenz, issued for the benefit of 
American soldiers, the original program for 
the Memorial Day exercises on the Trans- 
port President Lincoln last year, gas masks, 
rings made of iron by a German prisoner 
for Norbert Bertl, Jr., cartridges, a Ger- 
man gun, etc. 











C. Glen Sipe who with Mrs. Sipe has 
been making a tour of the west has re- 
turned to Pittsburgh. 

Howard McCandless, of J. D. McCandless 
& Son, Beaver Falls, Pa., is in Philadel- 
phia taking a special optical course. 

Among the out of town buyers in Pitts- 
burgh last week were H. S. Malone, Mon- 
acca; Mark Abel, McKeesport; B. E. 
Brown, Monessen, and others who report 
trade good. 

M. Krasik, Glassport, Pa., is making some 
extensive improvements to his place of 
business. He is putting in a new front 
and enlarging his establishment, with abso- 
lute faith in the future prosperity of this 
district and the country at large. 

More than 50 per cent. of the jewelry 
trade in the downtown section of Pitts- 
burgh belong to the Chamber of Commerce, 
which has closed its membership campaign 
with 1,600 new members, giving that or- 
ganization 5,600 members and making it 
the largest commercial body in the United 
States. The annual dues are $40, giving 
the organization of a big income. The Cham- 
ber’s trade trip, May 20, will be the biggest 
and most successful ever made. Sam F, 
Sipe is vice-chairman of the committee in 
charge of arrangements. 

Just as soon as Internal Revenue Col- 
lector Roper in Washington hands down his 
decisions regarding certain war tax ques- 
tions, President Sam F. Sipe says he will 
call a mass meeting of the jewelers of Pitts- 
burgh, western Pennsylvania, eastern Ohio 
and West Virginia to discuss all problems 
that are of interest to the trade in that 
connection. A tremendous amount of in- 
terest is being taken and particularly in the 
movement being made to have the luxury 
tax repealed. There is no doubt but that 
the gathering will be a large one. 








Elaborate improvements are being 
planned for the Stiles building, Hamilton 
and Law Sts., Allentown, Pa., which was 
recently purchased at public sale by Sam 
Perkin, a jeweler at 128 N. 6th St. The 
first floor of the building will be occupied 
by a furniture and clothing store. 
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Call your customer’s attention to 
this stamp on the Sangamo Special 
and Bunn Special movements. 
Explain its significance to him. 
Show him that originally railroad watches were 
not adjusted to positions. - 
That—later, they were adjusted to three, and 
still later to five positions. 
Then you can easily show him that, as railroad 
requirements are continually going higher, it will 
be to his advantage to buy one of the superior 


SANGAMO SPECIAL 


and 


BUNN SPECIAL 


Illinois watches which are adjusted to Eemnpeeabane, 
isochronism and SIX POSITIONS. 

Do this and he'll show his appreciation of 
your suggestion in many ways. 


ILLINOIS WATCH COMPANY 
Springfield 
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WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 


Chicago 
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Chicago Notes. 





Edward R. Tyler, auctioneer, is in Cor- 
sicana, Tex., and expects to return about 
May 1. 

Mr. Block, of the L. Block Jewelry Co., 
Milwaukee, Wis., spent several days in Chi- 
cago last week. 

E. C. Delmar, local manager for the Seth 
Thomas Clock Co., made a business trip to 
St. Louis last week. 

Max Schmidt, of Gmelich & Schmidt, 
Boonville, Mo., was one of the visiting 
jewelers here last week. 

E, W. Reynolds, of E. W. Reynolds Co.. 
Los Angeles, Cal., is spending 1 few days 
in Chicago on an eastern trip. 

Louis Green, representing Charles E. 
Hancock Co., left last week for a short 
business trip for the company. 

George H. Thomas, representing eastern 
silver manufacturers, made a trip to Cleve- 
land and Pittsburgh last week. 

Tom Reid, of Briggs & Reid, auctioneers, 
returned home early last week from a bus- 
iness trip in Michigan and Iowa. 

L. S. Nordlinger, of S. Nordlinger & 
Sons, Los Angeles, Cal., spent several days 
in Chicago last week on a buying trip. 

Max Noel, of Despres, Bridges & Noel, 
wholesale jewelers, has gone to Hot 
Springs, Ark., to indulge in a little spring 
golf. 

Harry Rosenshield, representing Hamil- 
ton & Hamilton, Jr., returned last Friday 
from a business trip through Kansas and 
Nebraska. 

The Esterly Engraving Co., for several 
years on the second floor of the Heyworth 
building, is now located in room 503 of the 
same building. 

Charles Ross, Chicago manager for the 
Waterbury Clock Co., has returned from a 
visit with the trade in the larger cities oi 
the middle west. 

D. A. Forsinger, president of J. W. For- 
singer, has returned to Chicago after an 
extended business trip to New York and 
other eastern cities, 

James Steele, representing the automobile 
clock dpartment of the Waltham Watch 
Co., spent several days in Chicago last week 
visiting the trade here. 

Henry R. Arnold, of D. C. Percival & 
Co., Boston, Mass., was in Chicago on bus- 
iness last week and spent several days 
visiting with friends in the trade. 

L. R. Switekis the style ofanew jewelry 
store just opened at 1206 W. Chicago 
Ave. The store is owned and managed ty 
Roland Switek and his sister, Lillian. 


The trade here has just been informed 
that H. M. Hubbard, formerly of Fort 
Worth, Tex., has purchased the jewelry 
business of William A. Metzger, Lexington, 
Ky. 
“Billy”? Lamb, of George H. Fuller & 
Sons Co., has returned from a trip to Col- 
orado, and left again the first of the week 
for a trip to the factory, accompanied by 
Mrs. Mather. 

J. M. Kucera, credit man for the Norris, 
Alister-Ball Co., left last week for an °x- 
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tended western trip of several weeks, aid 
expects to visit all. points of interest along 
the Pacific Coast. 

M. Iralson and wife have returned from 
a vacation at French Lick. Mr. Iralson 
is preparing to move from the Chicazo 
Savings Bank building to the Columbus 
Memorial building. 

Mrs. K. De Luna, buyer in the China, 
glass and art department of Bullock’s, Inc., 
Los Angeles, Cal., spent several days here 
last week looking over lines, and left early 
this week for New York. 

President Brock and Secretary Anderson 
of the American National Retail Jewelers’ 
Association were in Chicago a few days 
last week and went to Milwaukee for a 
conference on association matters. 

J. O. Randahl, formerly manufacturer of 
hand wrought silver in Chicago, but for the 
past year doing government work in Ore- 
gon, has returned to Chicago with his fam- 
ily, but is undecided just what he will do 
in future. 

C. J. Grossman has sold out his interest 
in the manufacturing firm of C. J. Gross- 
man & Co., 5 S. Wabash Ave., and will 
retire from the company. Sam Grossman 
will continue to conduct the business under 


the style of Grossman & Co., as sole owner. 

M. Schwartz, salesman for H. Sci:wartz, 
left last week for a trip over his territory 
after being absent in navy service. He says 
he may have to work as hard, but it will 
not be as exciting as the 10 months he 
spent on a submarine chaser. 

H. Schwartz, diamond importer in the 
Heyworth building, received his passport 
last week and will leave very soon for 
Europe on a buying trip. He has just re- 
turned from a selliag trip-and says the 
demand for diamonds continues brisk. 

Charles Marshall, of the Chicago store, 
and J. K. Marshall, manager of the Colum- 
bus store of the C. & E. Marshall Co., 
motored to Detroit last week. After a 
short visit in the Detroit store they will 
go to Mount Clemens, Mich., to spend two 
weeks. ; 

J. Murray Kalsey, who has bees on the 
Pacific Coast for the past few months for 
the Waltham Watch Co., was in Chicago 
a few days last week. Mr. Kelsey will 
cover New York State in the future for the 
Waltham Watch Co., with headquarters in 
New York. 

The regular monthly meeting of the Chi- 
cago Jewelry Association was held at the 
Palmer House at noon on Tuesday of last 
week. The attendance was unusually large 
and immediately after lunch President 
Dungan called the meeting to order and 
introduced Harry R. Arnold, of D. C. Per- 
cival & Co., Boston, a guest, who addressed 
the meeting briefly, expressing his pleasure 
for the opportunity and congratulating the 
association for its effective work in pro- 
moting good feeling in the trade. The new 
tax and some proposed State legislation 
were discussed briefly, and a committee 
is to look after the jewelers’ interests when 
the bills are called up at Springfield. There 
will be no meeting in May. The annual 
meeting, when new officers will be elected, 
will be held some evening aftr the middle 
of June. The date and plans of this meet- 
ing will be announced later. President 
Dungan announced the following nominat- 
ing committee: William Juergens, J. R. 
Perry, Thomas J. Dee. 

Capt. R. A. Mead, of M. A. Mead & Co., 
wholesale jewelers, has sailed from France 
on the Leviathan, and will land at New 
York in a few days. Capt. Mead was 
through the thick of the war. M. A. Mead, 
his father, has gone down to New York to 
meet him as he lands. Charles M. Olsen, 
a member of the famous Blackhawk Divi- 
sion, and William A. Dart, member of the 
72nd Coast Artillery, have both returned 
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> <t®. their duties with M. A. Mead & Co., 
‘having been absent for the period of the 


war. 

William W. Hyde, retail jeweler at 31 
N. State St., is selling his stock this week. 

L. Solomon, retail jeweler at 65 W. Van 
Buren St.,.is moving to 78 W. Van Buren 
St. 

Joe Goldstone, of the Blauer-Goldstone 
Co., has returned from a three weeks’ busi- 
ness trip west. 

W. E. Fellows, of Flint, Mich., spent a 
few days in Chicago last week on his way 


“south for a visit. 


)/Edward B. Voynow, diamond dealer, has 


“established himself in Room 506, in the 


Columbus Memorial building. 

Mrs. J. W. Hoffmeister, of J. W. Hoff- 
meister Co., Grinnell, Ia., was in the city 
buying merchandise this week. 

George Weidig, western representative 
for Joseph Fahys & Co., is making his 
annual trip to the Pacific Coast. He was 
in Denver last week. 

Charles Haberman, Cincinnati, O., a 
salesman formerly in the employ of Rud 
Noel, diamond broker, was in the city on a 
short visit last week. 

C. J. Roehr, of the Chicago office of the 
Bassett Jewelry Co., Providence, R. L., has 
returned from a trip to the factory, where 
he has been for several weeks. 

Charles Clark, representing the North 
Attleboro, Mass., firm of that name, was 
in the city last week. The company now 
manufactures a solid gold line. 

Fred Lee, who represents several eastern 
manufacturers in San Francisco, spent sev- 
eral days here recently on his way to visit 
the factories in Providence and Attleboro. 

Milton Rodenberg, of Dunn & Rodenberg, 
Providence, R. I., is expected at the Hotel 
Sherman this week. Frank Dunn, of the 
Chicago office, is now making his north- 
western trip. 

E. Phillips, retail jeweler at 1141 Mil- 
waukee Ave., is moving this week to 1176 
Milwaukee Ave., where he has taken larger 
and more commodious quarters to handle 
his business. 

Solomon & Co., watchmakers for the 
trade, have moved from room 1104, 8 S. 
Dearborn St., to room 1210, which is very 
much larger and will enable them to add 
watchmakers to take care of their trade. 

Rud Noel, diamond broker, is overhaul- 
ing last year’s tackle and minnows prepara- 
tory to leaving for the region of the Flam- 
beau River and surrounding lakes .on his 
annual fishing trip. He will be accom- 
panied by several friends. 

L. Hecht, formerly with Holsman & Co., 
and M. Cohen, formerly with N. Shure & 
Co., have incorporated the Hecht & Cohen 
Co. to do a general wholesale jewelry busi- 
ness at 337 W. Madison St. Their offices 
are being arranged and will soon be ready 
for business. 

The wholesale jewelry firm of Braude & 
Frank has been dissolved by mutual agree- 
ment, according to an announcement by the 
company this week. H. Frank has pur- 
chased the interest of B. Braude, his part- 
ner, and Mr. Braude is retiring from the 
business. Mr. Frank has formed a new 
partnership with Leon Siglin, of Chicago, to 
carry on the old business of Braude & 
Frank under the new name of Frank & 
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Co. Mr. Siglin is a general merchant of 
this city and his interest in the new part- 
nership will be limited for the present to 
$3,000. Eventually Mr. Siglin will close up 
his general merchandise business and enter 
the firm of Frank & Co. as an active part- 
ner. 

Chicago experienced an astounding in- 
crease in crime last week. By good luck 
only one of the victims, so far as learned, 
was a jeweler. The police say that much 
of the crime is due to lack of employment. 
The number of police is also said to be 
insufficient to properly protect property and 
citizens. 

David Ellbogen, of the Stein & Ellbogen 
Co., who fell Oct. 17 of last year while gal- 
lantly fighting in the Argonne, is to have 
a memorial, in the form of a _ beautiful 
Waltham hall clock, which will be placed 
in the clubhouse of the local Lodge of 
Elks. Friends of Mr. Ellbogen will make 
the presentation. 











department of the Meyer Jewelry Co., is 
visiting in St. Louis. 

Otto Knaul, of the Knaul-Cuthbert-Munn 
Jewelry Co., is spending several weeks in 
Kansas City buying goods for Fall. 

S. D. Silverwood, Oakley, Kans., stopped 
over to buy goods on his return from a 
visit with his father in the Ozarks. 

J. A. Spruell, formerly in the employ of 
the Ryer Jewelry Co., is now in the watch 
making department of Oppenstein Bros. 

Olaf Hansch, watchmaker for Oppen- 
stein Bros., has returned from Camp Doni- 
phan after 18 months’ service in the army. 

The Kansas City Wholesale Jewelers’ 
Association held a meeting in the Hotel 
Kupper the evening of April 15. Only 
routine matters were considered. , 

Harry Wardin, of C. E. Wardin & Son, 
Topeka, Kans., was in the city last week 
visiting relatives. Mr. Wardin has lately 
returned from France, where he was 
wounded in action, and was going from 
here to the base hospital at Fort Riley, 
Kans. 

George W. Jordan, southern representa- 
tive of the C. A. Kifer Co., is in the city 
after a three months’ trip through his ter- 
ritory. He says conditions in the south 
are favorable for good business this year 
and dealers are feeling much more opti- 
mistic than they were 12 months ago. 

W. L. Little, of Knaul-Cuthbert-Munn 
Jewelry Co., has returned from a success- 
ful trip through Nebraska and Colorado, 
where, he says, business conditions are ex- 
cellent. On his way to Kansas City, Mr. 
Little was held up in Nebraska by the 
recent heavy snows which blocked railroad 
travel. 

Albert Altman, of Clem B. Altman, says 
that the trade in diamonds is heavier than 
it has ever been. “Business in general is 
steadily increasing and is very much bet- 
ter than a year ago, but we have had'more 
diamond sales in the last few months than 
ever. As prices go up the demand seems 
to be greater,” said Mr. Altman. “Watches, 
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too, are selling faster than we can get 
them.” 

Glenn Benton, formerly in the watchmak- 
ing department of the Harris Gear, Mig 
Co., stopped over in the city last week on 
his way to his home in Onaga, Kans, yy 
3enton was one of the first young men in 
Kansas City to enlist in the army, and 
although he was in various camps for 
almost two years he did not get across the 
sea. At the time of his discharge he was 
a second lieutenant. 

Among recent visitors in the city were: 
Walter Sperling, Seneca, Kans,; Hugh 
Donahue, Marshall; T. C. Roepe, Con- 
cordia; O. M. Atwood, Concordia, Kans. 
Mrs. Dean Truex, Clifton, Kans.; George 
M. Kelly, Carrollton; H. W. Faragher 
Sabatha, Kans.; E. L. Murray, Arcadia, 
Kans.; M. A. Coffman, Braymer.; I, j. 
Kinyon, Bern, Kans.; A. F. Gantz, Stew- 
artsville; J. H. Whiteside, Liberty; Harry 
Bernert, Enid, Okla.; T. S. Lidstone, Dear- 
born; Sam C. Lee, Holden; E. H. McClin- 
tock, Garden City; J. R.  Delaplain, 
Marion, Kans.; W. B. Wheeler, Lakin, 
Kans.; S. D. Silverwood, Oakley, Kans,; 
Harry E. Kimber, Excelsior Springs. 











store of D. D. Elliott, Arsenal and E. 
Washington Sts., this city, but were evi- 
dently frightened away as they only ob- 
tained three wedding rings and one K. 
of C. ring and a pearl stud, leaving a 
number of pieces untouched. The city - 
police have a number of clues and strong 


hopes of arresting the marauders. This 
is the third time that the store has been 
visited by burglars in three and one-half 
years. 

On the night of April 4, Louis Stras- 
hun, jeweler and pawnbroker, 109 W. 
Washington St., made a loan on a narrow 
band ring, set with two % carat diamonds 
on each side of a blue sapphire. He 
placed the ring with other pledged arti- 
cles in a drawer behind a grille. The next 
day a clerk, who keeps a record of such 
articles, was unable to find the ring 
pledged the night before. It is thought 
that a man, who received $2 on a signet 
ring that morning, may have been able 
to reach through the grill and secure the 
diamond ring. 








Omaha. 





T. L. Combs is in Chicago. 

T. J. Bruner was elected esquire at the 
last meeting of the Elks Club. 

Jewelers in Omaha report the biggest 
business they ever had for the first three 
months of this year. 

The out-of-town jewelers in Omaha last 
week included: J. J. Sindelar, Jr., Howells; 
Banks Lerew, Gretna; John Morris, Car- 
son, Ia.; L. C. Stoll, McCook; L. C. Lar- 


- sen, Neola, Ia.; C. H. Peatsteck, Blair; 


Fred Zinar, Hastings; Grover Spangler, 
Tremont; Charles Foley, Nebraska City; 
A. Schlosser, Dodge; J. T. Herre, Tre- 
mont; J. J. Levison and wife, Lead, S. Dak. 
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TRADE CONDITIONS. 


Easter business as reported by Milwaukee re- 
tail jewelers, reached ar. vnusually large volume 
this ‘year, despite the expected deterrent of the 
5 per cent. war tax. Since local jewelers are 
including the tax in the resale price without 
specific mention, customers have largly overlooked 
the additional cost because of the absence of a 
suggestion of it. In general the Easter season 
was one of the most active in recent years, and 
sales probably exceeded the high point previously 
established. The co-operative advertising cam- 
paign which the Milwaukee Jewelers’ Club has 
been conducting since February doubtless was 
responsible in a material degree for the satis- 
factory state of Easter rade. 

The Manawa (Wis.) branch store of 
Fay R. Smith & Co., jewelers and music 
dealers, New London, Wis., is now under 
the management of Louis Reuter, who has 
been connected with the main store for 
many years as expert jeweler and watch- 
maker, and more recently as assistant man- 
ager. R , 
Harry L. Jordan, retail jeweler, 866 Eliz- 
abeth St., Kenosha, Wis., has leased the 
store building at 518 Howland Ave., and 
will move into the new location May 1. 
A removal sale was instituted April 16. Mr. 
Jordan will be able to effect a material in- 
crease in stock and equipment in the new 
quarters. 

Herman Hammersmith, jeweler, Alham- 
bra Theatre bldg., and a prominent figure 
in national trapshooting circles, won new 
honors on April 13 by winning the special 
event at the annual Spring tournament of 
the Badger Gun Club in Lake Park, this 
city, with a score of 47 hits out of 50 shots. 
Mr. Hammersmith also was high man for 
the day with a total of 91 hits out of 100 
shots. 

The Ravencroft-Jewell Jewelry Co., An- 
tigo, Wis., which has succeeded Fred W. 
Albright, now in the wholesale jewelry busi- 
ness at Chicago, is intending to add a musi- 
cal instrument department, carrying pianos, 
phonographs and other goods. Harry F. 
Jewell, junior member of the new firm, is 
thoroughly experienced in selling musical 
instruments and also is an expert repairer 
and tuner of pianos. He will handle the 
new department. 

Edward Schuster & Co., who conduct 
large jewelry sections in each of their three 
department stores, will build a two-story 
addition to its original store at 3rd St. and 
Garfield Ave., 125x170 feet in size. This 
will give the Schuster company a four-story 
building 125 x 300 feet, from 3rd to 4th Sts. 
The other stores are located at 12th and 
Vliet Sts., on the West Side, and 6th St. 
and Mitchell St. on the South side. Each 
occupies large four-story buildings erected 
within the last six or seven years. 

Walter B. Rose, who recently disposed of 
his interests in George B. Rose, Inc., 
conducting one of the largest retail jewelry 
stores in LaCrosse, Wis., was married April 
11 to Miss Hedwig Henker, of LaCrosse. 
After a month’s honeymoon tour of the 
south and west, Mr. and Mrs. Rose will go 
to New York city to make their future 
home. Mr. Rose is a son of the late George 
B. Rose, a pioneer jeweler, whose business 
is being continued by the corporation, now 
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consisting of Mrs. George B. Rose, George 
Rose, Jr., and Miss Aletta Rose. 

The Milwaukee newspapers a few days 
ago related that Moritz Zabel, an expert 
watch repairman, temporarily employed in 
a local brewery, was brought into civil 
court by Mary Becker, who sued to recover 
a watch entrusted to Zabel for adjustment 
and repair. It developed that Zabel had 
given the watch to the wrong person, whose 
identity he was unable to determine. The 
plaintiff asked for $30, while Zabel offered 
to pay $15. The judge suggested $18 and 
the compromise was accepted. 

The Rank & Motteram Co., second floor, 
Iron block, donated a handsome silver cup 
as principal award for the winner of the 
50-yard ladies’ championship race in the 
water carnival held at the Milwaukee Ath- 
letic Club natatorium on Thursday evening, 
April 17. The David Goldman Co., Grand 
Ave. and W. Water St., donated a trophv 
for the boys’ 500-yard championship event. 
The Rank & Motteram trophy must be won 
three times to become the permanent prop- 
erty of the State champion woman swim- 
mer. 

Through an unfortunate but unintentional 
error, it was reported in the JeEwELErs’ Cir- 
CULAR of April 9 that George Patschow, 
fifth floor, Iron Block, Milwaukee, had dis- 
continued watch repair work for the trade 
and would devote his efforts to the direct 
custom trade. Mr. Patschow will continue 
to handle trade work as usual. He has 
earned a wide reputation throughout Wis- 
consin for high grade repairs and adjust- 
ments and intends to maintain his connec- 
tions with jewelers of city and State. This 
correction is made for the sake of accuracy 
and fair play. 

The daily historical column published by 
the Milwaukee Sentinel under the title of 
of “Told by Sentinel Files,” on April 13 
recorded that 25 years ago the retail jewel- 
ers of Milwaukee organized a society with 
Richard Seidel as president. This was the 
birthday of the Milwaukee Jewelers’ Club of 
to-day, which expects to observe the silver 
jubilee of its foundation at the next meet- 
ing, to be held Wednesday, May 14. Rich- 
ard Seidel, the first president, is still in 
business and active in the trade and organi- 
zation, being president of Richard Seidel, 
Inc., 200 Grand Ave. 

The five-year-old daughter of Lieut. and 
Mrs. Charles Kohli, of Monroe, Wis., died 
suddenly at Buena Vista, Fla., where Mrs. 
Kohli ,has been residing with her parents 
during the time her husband has been in 
the American Expeditionary Forces and 
Army of Occupation. Lieut. Kohli is a 
widely known jeweler of Monroe and pre- 
viously was associated with the C. H. Clif- 
ford jewelery store at Platteville, Wis. He 
has been in active service since April, 1917, 
and reached France in January, 1918. He 
was wounded several times by shrapnel and 
machine gun bullets. At present he is at 
Coblenz, Germany, with the 32d Division, 
which is expected home in May or June. 

Milwaukee wholesale and jobbing jewel- 
ers are taking a deep interest in the plan 
of the Milwaukee Association of Commerce 
to resume the annual trade promotion ex- 
cursions of pre-war days. The tours were 
omitted in 1917 and 1918 because of the 
war. This year’s trip, as usual, will be 
made in a special train carrying about 90 
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representatives of Milwaukee wholesale 
houses. It will begin June 2 and.end June 7 
and cover about 1,000. miles. The route 
will carry the tourists as far north as Ash- 
land, Washburn and Bayfield, on Lake Su- 
perior; westward to Eau Claire and Me- 
nomonie, and eastward as far as Green Bay. 

The Wisconsin Legislature has under 
consideration a resolution memorializing 
Congress to repeal the daylight saving law, 
which was introduced by Senator Henry E. 
Roethe of Fennimore, who says in its be- 
half: “The conditions imposed by turning 
the clocks one hour ahead are a source of 
great inconvenience and annoyance to and 
in many cases hardships upon farmers, their 
wives and families. Wide dissatisfaction 
prevails in my district and elsewhere be- 
cause the law which was supposed to be 
strictly a war-time measure is still in force. 
Congress should repeal the law so the farm- 
ers may continue their vocation so necessary 
to the nation unhampered by such unnat- 
ural interference.” 
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Sol Wise returned home Thursday from 
a selling trip. 

J. D. and E. B. Jacobs reached Cincinnatix 
Friday from an eastern buying trip. 

Clarence and Mayo Loeb returned Fri-~ 
day from a buying trip to New York. 

W. H. Whitehouse and Mrs, Whitehouse 
returned from a visit to New York Mon- 
day, April 14. 

Gilbert Wallenstein, with the A. E. F., 
has been given a place on the Army Min- 
strel show selected to tour the rest areas 
in France. 

F, Zangers, optometrist, has sold two 
houses on E. McMillan St., bought for in- 
vestment purpose some time ago. He 
realized $5,400 on the sale. 

August Huelsman, 41, jeweler, committed 
suicide at his home, 627 Trenton Ave., 
Price Hill, Monday, April 14. He was 
worried over the fact that his wife was 
about to undergo a serious operation. The 
coroner found that Huelsman was irre- 
sponsible mentally. 

Robert Miller, diamond setter, who sued 
his wife for divorce in local courts, came 
out on the wrong end when the case was 
heard Tuesday. His wife won a decree 
from him on grounds of wilful absence. 
He has since removed to Brooklyn and did 
not appear to contest the wife’s cross pe- 
tition. 

Cliff Miller has been named chairman of 
the clean-up and paintup committee of the 
Sixth Street Business Men’s Club. He was 
also placed on two other important com- 
mittees. C. E. Richter was also placed on 
the clean-up and paintup committee, giving 
two of the three places to jewelers located 
on 6th St. 

Thomas Ryan, with the Miller Jewelry 
Co., is on duty as an emergency fireman 
because of the resignation in a body of 
four-fifths of the Cincinnati firemen be- 
cause of differences with the city over 
organizing a union in the Fire Department. 
Ryan is a member of the Home Guard who 
are handling the situation while the Fire. 
Department is being reorganized. 

Lee Schlenker, Eaton, O., and O. I. 
(Continued on page 117.) mee 
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Mark Levy, representing L. & S. Loeb, 
New York, has been here calling on the 
trade. 

Ray Vercler has gone north on a busi- 
ness trip, expecting to be gone until the 
first of May. 

G. A. Brock left April 11 on a business 
trip to New York and other eastern points, 
to be gone probably until about May 1. 

G. G. Voege, of the G. D. Davidson Co., 
is making a business trip north, calling on 
some of his company’s local railroad watch 
inspectors. 

Samuel Schiller, of the firm of Schiller 
& Brown, 430 S. Main St., has bought the 
interest of Mr. Brown, who has retired from 
the concern. 

George E. Feagans, accompanied by Mrs. 
Feagans, is in San Diego for a few days, 
attending the meeting of the Rotary Clubs 
of California. 

I. Newton Fox and his brother, of Fox 
Bros. & Co., Cincinnati, O., diamond im- 
porters, are visiting Los Angeles and call- 
ing on the trade. 

G. W. Burzell, Sawtelle, who has been 
discharged from the army and has returned 
home, was in the photograph department 
of the aerial service. 

Harry Finnerman, head platinum worker 
in the shop of the James A. Apffel Co., is 
recovering nicely from a very serious major 
operation in a local hospital. 

R. W. McMullin, of the Southwest Tur- 
quoise Co., has gone to San Diego for a 
few days to participate in a convention of 
California State Rotary clubs. 

Joseph R. Brilliant, of the Joseph R. Bril- 
liant Jewelry Co., is away on a trip through 
Arizona, New Mexico and Texas. He re- 
ports business conditions good. 

Harry Wolfe, of the I. Behrstock Co., is 
in Utah. Mr. Behrstock will start in a few 
days to San Francisco via the San Joaquin 
Valley, going up in a motor car. 

J. B. Rowe, 145 W. 5th St., has been re- 
ceiving congratulations on his 74th birth- 
day. He has been in the jewelry business 30 
years. He announces his intention to retire 
soon. 

Edward Peterson, 817% E. 3d St., is in- 
stalling an electric clock outside his front 
door. He is handy at cabinet work, as well 
as at clock and watch work, and is con- 
structing all the woodwork himself. 

Frank de Arman, formerly of Ontario, 
was a visitor here recently, having been dis- 
charged from the army aerial service. Mr. 
de Arman is thinking of taking a trip 
through Arizona in search of a good busi- 
ness location. 

Carl Entenmann, president and manager 
of the Carl Entenmann Jewelry Co., reports 
that his manufacturing department 18 
crowded with orders and he is unable to 
keep up with them on account of the scarc- 
ity of skilled help. 

“Fred Marney has sold both his jewelry 
and his optical business at 1202 Central 
Ave. to M. C. Oldham, an optometrist who 
has been in the jewelry and loan store of 
Samuel Friedman at 804 S. Broadway. Mr. 
Oldham took possession on April 10. 

C. H. Williams and George Wieschen- 
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dorff, formerly of the Verde Gem Co., have 
started a shop of their own at 811 Title 
Guarantee building, to do all kinds of manu- 
facturing, making a specialty of fancy leaf 
design work. The style of the firm is the 
C. H. Williams Co. They are already hav- 
ing more work than they can do. 

William Mark, 330 W. 4th St., expects 
to be able to discontinue his auction sale 
soon, a large part of the stock having al- 
ready been disposed of. After the close 
of the auction he and C. H. Hall, who has 
been associated with him for some time 
past, will conduct an exclusive optical busi- 
ness at the same location. 

H. L. R. Livermore, popular southern 
California representative of the Interna- 
tional Silver Co., is receiving the congratu- 
lations of his many friends on his marriage 
to Mrs. Nora Pursell, of this city, on April 
5. Mr. Slaudt, his associate in the office, 
who is making a trip in the north, reports 
that he finds business conditions very fa- 
vorable. 

H. L. Gruber, diamond broker in the Title 
Guarantee building, made a week-end trip 
of more than 500 miles by automobile re- 
cently. He was accompanied by Mrs. Gru- 
ber and was gone four days. His route 
was to the Imperial Valley via the Salton 
Sea, returning by San Diego. While in the 
valley he visited Brawley, El Centro, Holt- 
ville and Calexico. 

Walton & Co., of the “Opal Store,” 422 
S. Broadway, have opened a branch store 
in the Hotel Belvedere at Santa Barbara. 
They have been doing a successful busi- 
ness in a similar branch in the Maryland 
Hotel at Pasadena. D. M. Linnard, mana- 
ger of the Maryland and several other large 
tourist hotels, recently bought the hotel, 
and Walton & Co. have gone with him. 

George W. Roberts, formerly proprietor 
of the store at 705a W. 3d St., now owned 
by Almon G. Stone, to whom he sold out, 
returned to Los Angeles a few months ago 
from a ranch near Sacramento, where he 
was engaged in the lima bean industry, and 
is now preparing to take a civil service ex- 
amination, with a view to securing a posi- 
tion in the health department of the city 
government. 

William T. Burkhart, diamond broker, 506 
Title Guarantee building, anticipates leav- 
ing about May 10, to make a trip by auto- 
mobile as far east as Providence, R. I. 
He will be accompanied by Mrs. Burkhart, 
and they will stop a few days at Minneapo- 
lis, Mrs. Burkhart’s old home, and also at 
Chicago, and then continue to Providence, 
Mr. Burkhart’s former home. They will 
probably be gone three months. 

Out-of-town jewelers who have been in 
this city recently include the following: 
Nate Baranov and wife, San Diego; R. B. 
Wilson, W. A. Manson, San Bernardino; 
A. H. Helgeson, Corona; C. W. Middleton, 
George B. Witman, Pomona; D. Van Wart, 
Huntington Park; Mr. Davis, of Baker & 
Davis, and Mrs. J. Hummel, Oxnard; Wal- 
lace Hauk, L. Merithu, Mr. Lewis, Long 
Beach; E. F. Everard, C. H. Kelly, Joseph 
Nocerino, Pasadena. 7 
. P. S. Lipson, who came to Los Angeles 
six years ago from Toronto, Canada, and 
had been conducting the Lipson Jewelry Co. 
at 123 S. Broadway, died very suddenly a 
few days ago. He had been a victim of 
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tuberculosis, and not long since went to 
Miami, Ariz., where his brother lives 

ing the change would benefit his health, It 
did not improve, however, and he returned 
home. On Friday, April 4, he left the 
store and was just starting his automobile 
when he fell and expired before Mrs, Lip- 
son, who was called at once, could reach 
him. He was 34 years old, and leaves be. 
sides his widow a little daughter, aged seven 
years. Mrs. Lipson, who has been associat. 
ed with him in the store, will continue the 
business. 
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Paul J. Morris, of the Edward Lehman 
Jewelry Co., is visiting retailers in eastern 
Colorado. 

J. G. Raine, of the Lewis Jewelers’ Sup- 
ply Co., has returned from a long trip 
covering the northwest. 

H. C. Keller, a watchmaker formerly 
with F. E. Goehring at Hugo, Colo., is in 
Denver seeking a new connection. 

J. L. Murphy, who has for several years 
conducted a jewelry store at Livingston, 
Mont., has sold to A. P. Lytle, whe is 
continuing the business. 

W. W. Hamilton calls attention to the 
pressing demand for watchmakers in Den- 
ver territory. He has frequent inquiries 
for first class workmen at good wages. 

Rosencrans & Casey, who recently pur- 
chased the stock and fixtures of the S, C. 
Morgan store at Longmont, Colo., are hav- 
ing the place redecorated, adding new oak 
fixtures and considering other changes, 

W. P. Johnson, a prominent jeweler of 
Sheridan, Wyo., accompanied by his wife, 
spent several days here recently, visiting 
Denver friends and buying new goods. 

C. A. Johnson, who for nearly two years 
has conducted a manufacturing jewelry 
business in the Arapahoe building, where 
he also carried a small stock of jewelry, 
has vacated the premises, removed his hold- 
ings and departed for another location. 

J. C. Johnson, of the W. W. Hamilton 
Jewelry Co., who returned a few days ago 
from the southwest, reports a very fine 
business. He states that conditions are 
particularly good in Texas, where the crop 
prospects have been materially benefited by 
recent rains. 

Mrs. J. B. Campbell, who recently cov- 
ered the same territory for Charles Wathen 
& Co., and is now in the northwest, reports 
excellent business. She stated that the 
only discouraging conditions she encoun- 
tered were at Bisbee and Jerome, Ariz. 
where the mines have been closed for sev- 
eral weeks on account of strikes. 

Members of the State Board of Opto- 
metric Examiners began their annual ses- 
sions on Wednesday, April 16, at the State 
capitol building, to conduct examinations 
of applicants for license to practice op- 
tometry in Colorado. Several were taking 
the required examination at the opening 
session. Comprising the board are Robert 
Biegel, of Denver, president; C. W. Ziegler, 
of Colorado Springs, vice-president - j.¢ 
Bloom, Denver, secretary; Harry Swigert, 
os and Mrs. Gates Paul, of Trini- 
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_ J. McEvoy, formerly engaged in the 
jewelry business at Myrtle Point, Ore., 
has opened a new store in Oakland, Cal. 

Ira W. Smith, well known eastern manu- 
facturers’ representative, is calling on the 
local trade after spending some time in 
Los Angeles. 

A. Eisenberg, prominent San Francisco 
jeweler, is spending a week’s vacation at 
Coronado. Mrs. Eisenberg accompanied 
her husband on his trip. 

G. E. Grossman, of the Ed. H. Forestier 
Co., of this city, was recently married. His 
bride is an English girl who has been in 
this country only a few weeks. 

Max Klein, city salesman for S. H. 
Friend, 704 Market St., is seriously ill at 
St. Mary’s Hospital in this city. His many 
friends are hoping that his recovery will be 
rapid. ; 

John Morse, manager of the Elgin Na- 
tional! Watch Co., San Francisco, left a few 
days ago for the east. It is understood that 
Mr. Morse will visit the Elgin factory while 
away. 

Justian E. Johnson, formerly with the 
International Silver Co., and now associated 
with Sproehnle & Co., Chicago, is in this 
city at the present time, calling on the 
trade in the interests of his new concern. 

William S. Fulton, manufacturers’ agent 
with ‘headquarters at 704 Market St. is 
leaving for the south where he expects to 
remain about 10 days in the interest of the 
various firms with which he is associated. 

Morris Mayer, of Mayer & Weinshenk, 
recently returned to headquarters from a 
very successful southern trip. In a few 
days Mr. Mayer, accompanied by Sidney 
Weinshenk, expects to leave for a New 
York trip. 

Justin Weinshenk, of Havana, Cuba, for- 
merly associated with Mayer & Weinshenk, 
Kamm building, San Francisco, is in the 
city at present on a short buying trip. Mr. 
Weinshenk is enjoying a very prosperous 
import and export business. 

Horace H. Allen, local manager of Oneida 
Community, Ltd., recently returned from a 
northwestern trip which he made in com- 
pany with officials of the company, who 
have been on the Coast on an inspection 
tour of the Pacific Coast interests. 

Fritz Barkan, diamond importer of San 
Francisco, is in the city for a few days, 
having recently returned from a _ trip 
through the San Joaquin valley. Mr. Bar- 
kan will leave again in a few days, this 
time visiting the trade in the northwest. 

Fred Roth, president of M. Schussler & 
Co., left last week for a trip to New York. 
Owing to the scarcity of diamonds on the 
Coast, Mr. Roth decided to go east for 
first hand information concerning the dia- 
mond situation. He expects to be away 
about two weeks. 

Harold Hartung, recently discharged 
from the service, after spending a few days 
in San Francisco calling on his friends and 
acquaintances in the trade, returned to his 
home in Grass Valley, Cal., where he will 
resume his interests in the jewelry busi- 
ness of his father. 

Charles Weinshenk, of Charles Wein- 
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shenk & Son, has returned to his offices after 
an extended trip through Oregon, Wash- 
ington, Idaho and Nevada. His son, Charles 
Weinshenk, Jr., recently released from the 
army took charge of the concern’s local 
affairs in his father’s absence. 

Isabel Morris, of the Morris Jewelry Co., 
of Menlo Park, Cal., filed a voluntary peti- 
tion of bankruptcy in San Francisco on the 
8th of April. The assets are given as $1,500 
and the liabilities are $2,900. The business 
was closed out several months ago under 
assignment for the benefit of the creditors. 

H. Wurkheim, of the wholesale jewelry 
firm of S. Wurkheim, Kamm building, San 
Francisco, has just returned from an ex- 
ceptionally successful trip through the Sac- 
ramento valley. Mr. Wurkheim remarks 
that novelty jewelry has been an enormous 
seller this season, especially bead and neck- 
lace novelties. 

F, C. Plate, of the International Silver 
Co., is back in San Francisco, after a most 
successful northwestern trip. The sales 
force of the International has been aug- 
mented by the recent addition of Thomas 
Bennett, formerly connected with Klune & 
Floberg, and J. J. Valentine, who prior to 
his affiliation with this company, repre- 
sented various manufacturers’ lines in Port- 
land, Ore. 


The following were among the jewelers 
who called in San Francisco during the past 
week: Mr. and Mrs. H. H. Bateman, Mis- 
soula, Mont.; M. K. Giant, Vallejo, Cal.; 
C. F. Thomsen, Scotia, Cal.; Henry Cass- 
riel, Coalinga, Cal.; M. Lichtenstein, 
Bakersfield, Cal.; E. A. Taylor, Salinas, 
Cal.; Ed. Wood, Modesto, Cal.; H. L. Am- 
stutz, Napa, Cal.; J. A. Maurer, Eugene, 
Ore.; G. W. Hill, Lodi, Cal. 

A. G. Benard, service manager of A. I. 
Hall & Son, is in the northwest on an in- 
spection tour of the firm’s offices in Port- 
land, Ore., and Seattle, Wash. P. A. Rowe, 
salesman for the company, has received his 
discharge from the navy and left a short 
time ago to cover the Oregon territory. 
Miss Orton has tendered her resignation to 
A. I. Hall & Son, as she expects to be mar- 
ried during the early part of May to Alfred 
Walker, one of the company’s salesmen. 

Under the instigation of the San Fran- 
cisco Ad Club, a warrant for the arrest of 
a man connected with a Post St. establish- 
ment, was issued a few days ago. H. J. 
McMahon, deputy sealer of weights and 
measures, charges the man with falsely ad- 
vertising goods on sale in his store. Ac- 
cording to Mr. McMahon and Elliott Ep- 
steen, attorney for the Ad Club, this es- 
tablishment has been selling jewelry of 
an inferior nature, bought since the recent 
fire, under a claim that it was goods dam- 
aged in the fire. 

Due to the remarkable presence of mind 
exhibited by Mrs. Saunders, wife of E. V. 
Saunders, western manager of the Inter- 
national Silver Co., Mr. Saunders is once 
more in possession of numerous pieces of 
personal jewelry and certain articles of 
wearing apparel, which disappeared most 
mysteriously several months ago along with 
the whereabouts of a treasured Chinese 
cook of the Saunders establishment. Mr. 
Saunders’ platinum and pearl cuff-links, his 
handsome pearl shirt studs and a large por- 
tion of his wardrobe, including a treasured 


103 


collection of golf sticks, had been resignedly 
mourned as things eternally removed, when, 
the other morning, as Mrs. Saunders was 
driving her car along Market St., she sud- 
denly caught sight of the Oriental, about 
to enter a motion picture theatre decked in 
all the glory of one of Mr. Saunders’ busi- 
ness suits and one of Mr. Saunders’ fine 
linen shirts fastened with Mr. Saunders’ 
platinum and pearl cuff-links. Nothing 
daunted. Mrs. Saunders slammed on the 
emergency brakes, jumped from the ma- 
chine, grabbed the astonished chinaman 
firmly by the wrist and delivered him into 
the hands of the nearest policeman. The 
Celestial is repenting at leisure in the county 
jail and Mr. Saunders is nursing a tender 
wrist, caused by Mrs. Saunders’ enthusiastic 
explanation of “just how she caught Ah 
Wong.” 





Pacific Coast Notes. 


D. F. Badgley, Livermore, Cal., has sold 
his business to C. Harlie Power, San 
Rafael, who assumed charge on April 1. 
Mr. Badgley has been engaged in the 
jewelry business in Livermore for the past 
15 years. 

Morris Blooms, a pioneer jeweler of 
Tacoma, Wash., died recently after an ill- 
ness of several years, which necessitated 
his retirement from business about a year 
and a half ago. He had been engaged in 
the jewelry business in Tacoma for more 
than 25 years, conducting a store on Pacific 
Ave. 

Several days ago thieves broke into the 
H. C. Madsen jewelry store at Cottage 
Grove, Ore., by cutting a panel out of a 
rear door and turning the key in the lock. 
They made their escape with about $1,000 
worth of rings, fobs, watches and other 
articles, but were evidently in such a hurry 
that they entirely overlooked the safe which 
contained diamonds and other valuables. 
Rings were found scattered about the floor 
and in the mud just outside the window. 
The robbery was not discovered until the 
morning after. Mr. Madsen carries no 
burglary insurance. 











The L. E. Waterrnan Co., New York; 
will shortly join the manufacturing col- 
ony in New Jersey and will establish a 
plant on property located in Newark, 
bounded by Peddie and Runyon Sts., Hill- 
side and Johnson Aves. This has been pur- 
chased for the purpose of erecting a great 
factory, which will embrace the most mod- 
ern features of factory construction and 
combine the executive and factory depart- 
ments under one roof. The building, ac- 
cording to present plans, will be a six story, 
concrete, fire proof structure, containing 
more than 500,000 square feet, built around 
an open court, thus assuring light per- 
manently on all sides. The business of the 
L. E. Waterman Company has demanded an 
increase in factory space, seemingly every 
five years. The Fletcher St. building, 
known as Factory No. 1, was opened in 
1910 and just five years later it was neces- 
sary to build the 10 story addition, facing 
on Front St., known as Factory No. 4; and 
now again, at the end of another five years 
period, the company has found it necessary 
to undertake the erection of this big plant. 
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COFFIN 


Jewelry Record 


Old and Tried Standard Jewelry System 
Devised by BENJAMIN F. COFFIN 





This SYSTEM is now in operation in many repre- 
sentative jewelry stores in all sections of the 
country and is adaptable to any size business. 


Testimonials on the advantages of doing busi- 
ness under this method will be furnished on 
request. 


SHOWS AT A GLANCE 


Merchandise in stock; Merchandise costs; 
Merchandise profits; From whom goods pur- 
chased; How long in stock; At what price 
goods were sold, and includes the Coffin 
Watch Record System, and is a valuable 


Buying and Selling Guide 
This jewelry stock record consists of one ex- 
pansion loose leaf binder for permanent use. 


40 High Grade leather index tags stamped in 
gold letters, and 400 loose leaves, both sides 


ruled and printed on buff record ledger pa- . 


per,—Size of leaf 834x13%. 


400 leaves will record a stock investment up to $50,000.00. 


THIS COMPLETE EQUIPMENT 


Including instruction sheets. Delivery Charges Prepaid. 


$27.50 


Additional leaves supplied at $2.00 per Hundred. 





Benjamin F. Coffin 
System Co." 


725-735 South La Salle Street 
Chicago, Illinois 








Mr. Coffin is the author of the Keystone series, 
“Foundation of Intelligent Merchandising.” 
He is an efficiency expert and confidential ad- 
visor to leading jewelers. 
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SINCE 1887 


We have consistently spe- 
cialized in fine Diamonds. 
Our stock contains many 
beautiful creations in Plati- 
num as well as rare odd- 
shaped gems. 


Let us send you a selec- 
tion of anything you need 
in Diamonds. 


Jewelers and Platinum-smiths 


Republic Building, 
Kansas City, Mo. 














Announcement 








On or about May Ist, we shall be located at 
our new offices, 49 Maiden Lane. 


Our new enlarged quarters will enable us to 
take better care of our growing volume of busi- 
ness. 








J. GOTTLIEB 


Importer of Swiss Watches 
54 Maiden Lane New York City 




















— MEDAL and BADGE MFG. CO. 


Manufacturers of Liberty Rings, 
Club and Society Emblems, also 
Society Jewels for the a 





catalogue 
16-18 MAIDEN LANE, 
NEW YORK CITY, N. Y. Pat. April 16, 1918 





Tel. Cortland 3672 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
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the Soldier Trade 

















Four million soldiers with their famili- 
lies and friends make a potential mar- 
ket of not less than twenty million people 
or approximately one-fifth of the popula- 
tion of the United States. This indicates 
that in every city and village the soldier 
trade is well worth going after. The sol- 
dier trade, however, is likely to prove the 
most sensitive trade that can be sought. 
If it‘can be secured and held it will prove 
very profitable. Great care in doing this 
must be exercised if success is to award 
the effort put forth. If a few soldiers are 
offended there is danger not only of losing 
their trade, but also that of many other 
soldiers as well. Before going ahead the 
question every business man must ask and 
find a satisfactory answer to is: What is 
the best way to get and to hold the soldier 
trade? 

The simplest, safest and most effective 
way appears to be to hire a soldier to do it 
for you. That store from which a man 
went forth to the war and to which the 
soldier has already or will soon return is 
in a strong position indeed. The store 
able to hire a returned soldier thoroughly 
experienced in the business is also in a 
very strong position. These stores are 
bound to secure a goodly share of the sol- 
dier business whether they make a special 
effort to do so or not. The returning 
soldiers are going to stick together. They 
are going to do all they can to help each 
other. If one of their number is employed 
in your store, they are going to give him 
at least a portion of their trade. 

If there are no returned soldiers in the 
establishment and it is not possible to se- 
cure the services of one it is not necessary 
to lose all hope of securing the soldier 
trade. It most certainly will pay to make 
a strenuous effort to discover a returned 
soldier experienced in the business and 
who is thoroughly qualified to take up the 
work of developing the returned soldier 
trade. This is not absolutely essential to 
success, but it is a wise move to make. It 
is especially wise just at this time, when 
rumors are spreading that the returned 
soldiers are experiencing a good deal of 
difficulty in finding jobs. 


If no soldiers can be found and you have 
to depend upon yourself and the old or- 
ganization the best way to go about it is 
in the regular straightforward business 
way. Prepare to give the very best of 
service to the soldiers, but do this in a 
manner that does not show that you are 
catering to them to an ingratiating extent. 
These men do not want to be petted. They 
will appreciate good service, but they do 
not want it made too self-evident that spe- 
cial service is being extended to them. 
Service may go so far as to make them 
expect some scheme of profiteering. It 
must always be borne in mind that from 
the time these men reached foreign shores 
storekeepers have been trying to’ get their 
money away from them by selling them 
goods at prices which appeared extremely 
high and in many cases were exorbitant. 

It will do no harm to mail every re- 
turned soldier, and the names and ad- 
dresses of most, if not all, of them are pub- 
lished in the local paper, a letter which 
gives a few facts about your business. 
Don’t beg the soldier to trade with you. 
Merely state what you can do for him, 
what service you have to render and invite 
him to call and inspect your stock. Make 
the letter dignified and in it enclose a card 
that he can conveniently place in his pocket 
or notebook so that he will not forget your 
address. It might be printed on the card 
that this, is the reason why it is enclosed. 
It is very easy to forget names and ad- 
dresses. : 

If there is a good capable man on the 
staff who has seen service abroad the most 
profitable mode of procedure would be 
somewhat different. The services of such 
a man, his name and his experiences are 
worth a great deal to the business and 
should not be allowed to remain under a 
bushel. He not only will be able to at- 
tract a great deal of the soldier trade, but 
also the trade of people interested in the 
soldiers. It will pay to advertise this man. 

As soon as this man returns to you, or 
vou secure his services, advertise the fact 
in the newspapers. Don’t dwell upon his 
exploits overseas. Merely mention the 
fact that he has returned and use the re- 


mainder of the space to give his qualifica- 
tions for rendering good serivce. After 
all it is service that people desire, not buy- 
ing things from a returned* soldier. It, 
therefore, should be the ability of this 
tions for rendering good service. After 
featured. The statment that he has re- 
turned from overseas serves only to place 
the business in the right light in the eyes 
of the public. It shows that you have the 
interest of the soldiers at heart and are 
not refusing to give them back their old 
jobs. 

It will be well to mail out letters signed 
by this man to every soldier who has re- 
turned and to every family possessing a 
service flag. It will be good business to 
mail the letters to all the prospects in town 
but those mentioned should not be neg- 
lected even if other prospects must be. 
This letter might take some such form as 
this: 


Dear Fellow Citizen: 

I have just returned from my (insert 
here the number of months of overseas 
service) service overseas and have joined 
(if the man was with the company before 
say rejoined) the (insert your business 
name here), where I will be glad to serve 
you to the best of my ability. 

We carry a full line of (insert here a 
list of your leaders). Our prices are as 
low as is consistent with quality and we 
guarantee satisfaction. 

Just at this season (insert here a few of 
the seasonal things in stock) are in great 
demand. I would be glad to have you 
visit the store and let me show them to 
you. 

Yours, very truly, 
(Signed by the returned soldier) 


You will note that in every case it has 
been the man himself who is being fea- 
tured. This is far safer and more effective 
than for the store to attempt to carry off 
all the glory itself. . Having the letters 
signed by and apparently written by the 
soldier does not make them so bare-faced 
attempts to secure the business of other 
soldiers on the strength of this lone sol- 
dier as would be the case if the letters 
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of Pencil 
Convenience 
Economical, too. Uses lead to the 


last quarter inch. Refills in a jiffy. 
Order a trial dozen on display easel now, and 





\ 


THE JEWELERS’ 


CIRCULAR April 23, 1919, 


MOTT A 


WHY NOT SHARPEN YOUR PROFITS 


with the fast selling up-to-the-minute writing aid 


SALZ STA-SHARP PENCIL 





The never-sharpened, yet always sharp writer 
The irresistible sales combination for jewelers—novelty, utility, 


constant serviceability. 


Beautifully designed  Attractively displayed Rightly priced 


Made in solid 10 Kt. and 14 Kt. gold; also sterling silver, 
sterling silver filled, gold-filled and nickel silver; plain 
or engine turned designs. 





i i ledger. 
write more pencil profits on your ge SALZ BRO MANUFACTUR 
ASK YOUR JOBBER e 71 W. 35th St., New York 
Sa LT 


SAMPLE CASES 
TRAYS and TRUNKS 
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TELLS TIME IN THE DARK 


ES KA 


ALARM 


Hands end num- 
erals treated with 
ea radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 


Each 





No. 2123—Watch Bracelet Tray 


Complete Outfits for Jewelry Salesmen 


Burrkert Mig. Cn. 


PROVIDENCE, R. I. 























A NEW LINE OF 


> JEWELRY BOXES 


Fine Velvet covered pad, white lined, 6 corner 
hd ay bingy corer basket pattern, 
gray or blue covered, neat and 

up to date box, .) "ihe following poder prices: 


ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 


ert eofle 


ee? )«=Make Your Show Windows Pay Your Rent 
=] Many Sales are made on the Sidewalk 
Window Display Fixtures 
A Wonderful set of Patented Interchangeable Window Display Fixtures 


for es Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
rs Good Service in effective trade pulling window trims. 























Dez. 

Pe x26 cbsagienogassceee $1.65 

A i MD is s66 bese asddecawer 1.75 
bet No. 113) a Wen tees seeseawswnus 1.65 
No. 114) —_ ubsehien sku ees aaa 1.75 

PD Bee GRD cccccccccecsocns 2.00 

No. 116) Gent's . écbuuasencoan 215 


For a variety of other bargains in Watehes, 
Clocks, Jewelry, Silverware, Military Goods, Cet 
Glass, ete., see “ Salesman, Catalogue 
Holiday Goods No. 


close buying should consult it before purchasing 
elsewhere. Write Now. 


JOSEPH HAGN CO., @SA2 SN: Hien & 


CHICAGO, ILLINOIS 





cor mm 





FIXTURES FOR= 


S00 _ : 
WINDOW DISPLAYS 
N THIS CH s 





The Fixtares you see above are only a very few of the designs that can be 
set up with the full set, besides hundreds of standard fixtures can be set up. 


Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, 2° 
good pluce to keep the extra Younits not in use. There are thousands of sets in 
daily use. 

No.11 Set has 100 Interchangeable Younits For Large Windows, $328.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,-U. S. A. 





Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York. 





Fixtures set up without the aid of a a4 
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were mailed out over the signature of the 
concern and the soldier merely used as a 
decoy to attract other soldiers. By featur- 
ing him, you make him an individual. You 
make him a greater power to attract trade. 
Besides the firm is not so likely to be ac- 
cused of trading upon the sympathies of 
the soldiers. 

Letters such as the one suggested are 
not only going to secure your share of the 
returned soldier’s trade, but also the trade 
of many friends of the returned soldiers. 
The mere fact that you have given this 
man so much publicity shows where you 
stand. It shows that you are in sympathy 
with the soldiers. ; 

Very shortly the soldiers and their fam- 
ilies and friends are going to have a far 
greater purchasing power than they have 
to-day. The soldiers represent the best of 
the young men, the young men who are 
soon going to do real things, the men who 
are going to earn the largest salaries, who 
are going to make the most money in busi- 
ness. 

Soon after these men come home many 
of them are going to marry and set up 
homes of their own. This is going to in- 
crease their demands. It is going to in- 
crease the volume of sales you can make 
to them. They are already coming home 
and they are already getting married. As 
a matter of fact some of them got married 
before they started home and are bringing 
their wives back home with them. They 
will need some of the things you have to 
sell. The only way to get their business 
is to prepare for it at once. The only way 
to retain it is to give them the very best 
service you are able to render, to be sure 
that each and every one is thoroughly sat- 
isfied. 





Boost the War Savings Stamps 





Every effort should be made to materially 
increase the sale of thrift and war savings 
stamps. Jewelers will not be called on for 
full spaces, due to their generous response 
in the Liberty Loans and other campaigns. 
But they will be expected to devote a line 
now and then to this good work. A few 
original slogans are suggested to “box in” 
here and there: 





Make Your Loose Change Fast 
—Stick a Thrift Stamp on It. 


The Best Engraving We've Sold 
for Years—Thrift and War Sav- 


ings Stamps. 
* * * 


Ordinarily, as Jewelers, We 
Wouldn’t Advise You to Let Your 
Silver Turn Green. But Just Now 
We Urge it Strongly—Let All of it 
You Can Turn Green—Yes, Into 
the Green of Thrift and War Sav- 
ings Stamps. 

* a * 

You Know That Money Talks. 
Well Come in and Buy Some Thrift 
Stamps from Us and Just Listen 
to the Eagle Scream. 
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A Winning Lenten Display 





ONE of the strongest points of attraction 

in a window display is the color ef- 
fect. The color effect was the distinguish- 
ing and charming feature of the rosary 
bracelet window of the Hess & Culbertson 
Jewelry Co., 7th and St. Charles Sts., St. 
Louis, Mo., which was timed concurrently 
with the first offering of the bracelets and 
the advent of Lent. 

The photograph illustrates the setting of 
the timely exhibit, executed by B. A. Rain- 
water, display manager of the Hess & Cul- 
bertson Company. 

The scrolled beaver board background 
is something new and original in treatment, 
painted in two-toned mottled effect, purple 
and lavender. The draperies were of pur- 
ple messaline. The bouquets of flags in 
cases were of the lavender hue. The boxes 
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Of Interest to Every Retailer 


HE Research Bureau of the American 
National Retail Jewelers’ Association 
has prepared a pamphlet of “Practical 
Forms,” copies of which may be secured 
upon application to George A. Brock, chair- 
man of the Board of Trustees, 439 South 
Broadway, Los Angeles, Cal. The great 
progress made in behalf of the jewelry in- 
dustry by the research department will un- 
doubtedly redound to the advantage of the 
whole trade. 

A special accounting system will be dis- 
tributed by the Harvard Bureau of Busi- 
ness Research which is co-operating with 
the American National Retail Jewelers’ As- 
sociation’s Research Bureau. The account- 
ing system prepared by the Research 





Bureau is now in the hands of Harvard’s 
business experts for revision and further 





ATTRACTIVE DISPLAY MADE RECENTLY BY HESS 


containing the rosary bracelets were a 
bright purple harmonizing with the poster 
in center of window. 

Everything was in harmony and no other 
color is more appealing in the spring time 
than the different tones of purple, violet 
and lavender. This window color scheme 
worked its magic on the crowds. The 
color stopped the people and the merchan- 
dise held their interest. A display of the 
regulation chain rosaries with scapular 
medals was shown with the rosary bracelet, 
further emphasizing the connection. 

The rosary bracelet is an article of de- 
votion and more easily handled than the 
chain rosary. It was designed by Cornelius 
O'Brien, of the Hess & Culbertson Co. 


If I Sold Watches 


[ WouLtp have printed a card for win- 
dow display reading: 
We own them, but you ought to. 

Whenever I made.a display of watches 
or rings only, I would place this card in 
the window. Of course, one is not re- 
stricted to the above articles as the idea 
can be used ad lib. 








& CULBERTSON JEWELRY CO., ST. LOUIS, MO. 


suggestion. The Harvard Bureau of Bus- 
iness Research recently resumed its work 
in behalf of the Research Bureau of the 
American National Retail Jewelers’ Asso- 
ciation, and will make a thorough investi- 
gation of operating expenses, the problems 
of store management, etc. An initial pay- 
ment of $5,000 to apply to this work has 
been made from the sustaining membership 
fund of the National Association to Har- 
vard University for this purpose, and an 
early release of the accounting system is 
expected. 

H. Victor Wright, in charge of the Re- 
search Bureau since its inception, will be 
present at many forthcoming state conven- 
tions to give retailers much desired infor- 
mation regarding recent investigations. 

“Practical Forms” should be on every re- 
tail jewelers’ desk. A number of the forms 
are accompanied by descriptive articles 
which previously appeared in THe Jewet- 
ERS’ CrrcuLar. These include the maturity 
record, the voucher check and the monthly 
statement. Proper accounting methods and 
records were never more important than 
today and every jeweler should seize- the 
opportunities offered. 








Silas says: “Money ain’t everything, Seth, but it helps you move away from misery.” 
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Business Inquiries Answered 





is free to subscribers, 








If a problem in business perplexes you, send your question to the Editor of the Store- 
keeping Department of Tue Jeweters’ Circular and we'll try to help you. 


This service 














Annual Net Profit in Jewelry Business— 
Can you tell me what is the average mark-up and 


net profit made ir. the jewelry business. If you 
have any figures on this, I’ll be aes 6 
i ie 


Answer—It would be very difficult to 
give you figures showing the average net 
profit per annum of jewelers, owing to the 
many conflicting circumstances. If you 
read the article entitled, “Revise Your 
Mark Up,” published in the issue of March 
19, a copy of which we enclose, you will 
see that the jeweler, in order to get 82 per 
cent profit on the cost must add 10 per 
cent to the selling price, assuming that his 
cost,of doing business is 30 per cent. This 
cost of doing business, of course, varies 
a great deal. We have figures showing that 
it varies from 20 per cent to 38 per cent, 
and even higher in some cases. 

As you probably know, the mark up fixed 
by jewelers on men’s watches, women’s 
watches, diamonds, sterling flat ware, gold 
jewelry, gold filled jewelry, novelties and 
cut glass, varies considerably. 

Figures that I have on hand show, for 
example, that one jeweler adds 50 per cent 
to American watches and 100 per cent to 
Swiss watches. Another figures 40 per 
cent on men’s watches and the same on 
women’s watches, calculated on the selling 
price. The former’s cost of doing business 
is 40 per cent, the latter’s ranges between 
25 ‘and 30 per cent. The former figures 
50 per cent on diamonds, 50 per cent on 
sterling flat ware, 85 per cent on plated 
flat ware and hollow ware, 75 per cent on 
gold jewelry, 100 to 125 per cent on filled 
jewelry and 100 per cent on cut glass. The 
latter figuring on the selling price, puts 33% 
per cent on diamonds, 30 per cent on ster- 
ling flat and hollow ware, 40 per cent on 
plated flat and hollow ware, 40 per cent on 
gold jewelry, 50 per cent on gold filled 
jewelry, 40 per cent on novelties, and 33% 
per cent on cut glass. 

Still another jeweler, figuring on the 
cost price, puts 80 per cent on men’s 
watches, 100 per cent on women’s watches, 
30 to 80 per cent on diamonds, 50 to 100 
per cent on sterling flat and hollow ware, 
100 per cent on plated flat and hollow 
ware, 100 per cent on gold jewelry, 100 
per cent on gold filled jewelry, 75 to 100 
per cent on novelties, and 100 per cent on 
cut glass. 

In another section, retail jewelers have 
a uniform mark up of 50 per cent on such 
items as men’s watches, women’s watches, 
diamonds, sterling silver flat and hollow 
ware, gold jewelry, gold filled jewelry, nov- 
elties, and cut glass, and have worked out 
a schedule of retail prices based on ap- 
proximately 50 per cent profit. To meet 
the added expense of war tax, these jewel- 


ers have worked out a super schedule 
which advances the retail price 15 per cent 
over the 50 per cent mark up. 

The jewelry business, as you understand, 
depends largely upon a man’s private in- 
itiative, honesty, enterprise and tndividual- 
ity. 

I know one man who is located far 
from the main thoroughfare in a very 
thriving city, and who has fixtures that 
date back 40 years, but his sales in one 
day in December last were over $5000. His 
total sales for the month last December 
were over $40,000. Other concerns with 
more pretentious store fronts and elaborate 
fixtures, are running away below these 
figures. The chances are, however, that if 
the above mentioned jeweler had more 
modern fixtures and a more inviting store 
front, his profits would be even greater. 





Departmentizing Stocks—Would you advise 
a small retail jeweler to departmentize his stocks? 
How many departments should there be in a 
business doing about $10,000 annual sales? 

ANSWER.—We would certainly advise 
any retail store to departmentize its stocks. 
This is a very simple matter to do. First, 
the number of departments should be de- 
cided upon. This number depends upon the 
number of lines handled. The following 
are the departments into which the stocks 
of a number of stores are divided: 


(1) Watches and clocks. 

(2) Diamonds and diamond jewelry. 
(3) Plated jewelry. 

(4) Gold jewelry. . 
(5) Silver-plated ware. 

(6) Sterling silver ware. 

(7) Novelties. 

(8) Stationery and fountain pens. 


(9) Cut glass, silver deposit, etc. 
(10) Repairs—watches and jewelry. 


If other lines are handled these should 
be given a separate department. Phono- 
graphs and records are being added to the 
stocks of many jewelry stores. Naturally 
the departments would be increased by this 
one. The main object for the small store 
to departmentize is to keep constantly be- 
fore the jeweler the amount of stock on 
hand in each department, the amount of 
the sales and the amount of the purchases, 
and the amount of gross profits. 

The above answers both questions asked 
by our correspondent. It is altogether an- 
other question whether expenses should be 
departmentized as well as stocks. While 
it is a fine thing to know exactly what each 
department is making for the jeweler it is 
likely to prove too laborious a job for him 
to secure this knowledge. It is not an easy 
matter to divide expenses into the several 
departments as so many of them are repre- 
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sented in each item of expense. If the total 
expenses are divided at the end of each 
inventory period, and alloted to each de- 
partment according to the amount of sales 
or the amount of the average stock of hand, 
a very satisfactory method of finding the 
net profit on each line will be found. 





Figuring the ‘'Tax.—There seems to be 
some doubt in my mind about the method of 
figuring the war tax. Is the manufacturer going 
to charge this tax in the price which he makes 
to his retailers? How should I make out the 
saleslips?—C. L. D. 

ANSWER—The manufacturer has nothing 
to do with this new tax ot 5 per cent. which 
is put on the selling price ot all articles sold 
to consumers. You figure the 5 per cent. 
on the price at which you sell to the con- 
sumer. Be careful how your saleslips read. 
For instance, if it reads: “One watch, 
$5.25,” you pay 5 per cent. on $5.25. If your 
saleslip reads: One watch, $5; tax, 5 per 
cent., 25 cents; total, $5.25, you pay 5 per 
cent. of $5 or 25 cents. 

Many stores use their cash registers to 
advantage, ringing up two checks, one for 
the price and another for the tax. In this 
way you have clear, unmistakable evidence 
of every transaction. You have your totals 
every day for sales and taxes, respectively, 
which is a convenience for all concerned. 





A Suggestion Shelf 





A SMALL shelf, scarcely a foot wide and 

highly polished to match the wood- 
work, appears on the right side of the en- 
trance door of an eastern jeweler. The 
shelf is fastened on the inside of the 
door. The proprietor refers to it as his 
“take-a-thought-home-with-you” shelf. It 
is so arranged that when you leave the 
store you naturally open the door from the 
right hand side and get a good “eyeful” of 
this shelf. Upon it is always found some 
nice little suggestion, something that stands 
out so clear you can’t help but get it in 
your mind. 

One of his recent suggestions was a foun- 
tain pen. Instead of just laying a few 
specimens on the shelf he placed a ham- 
mered brass inkwell, with the pen placed 
in it upright, the filling lever out. An ar- 
tistic card beside it read: 





SELF Filling Fountain Pens. Just Puil 
the Lever and It Fills Itself. Excel- 
lent for Ladies- Pen Can Be Filled With- 


out Removing the Gloves. 











The jeweler vouches that a great many 
women were surprised to know that such 
a pen was on the market. Many men, too, 
he said, were unfamiliar with this improved 
type. These shoppers had never seen the 
pen exhibited in just such a way to bring 
out this good point. He is fond of ex- 
hibiting rare vases on this shelf—those of 
the smaller kind—in which he always keeps 
a spray of some fragrant flower. One can’t 
help but register the impression which in 
many cases reacts in bringing back the cus- 
tomer. 





Silas says: “Educate a crippled soldier—the man of the hour—what more patriotic?” 
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The Right Word, 
and the Right Argument 


the Right Phrase 





Compiled expressly for The Jewelers’ Circular by A. E, Edgar, Author of “How to Advertise a 
Retail Store,” Etc. 














(Continued from issue of April 2.) 

Customers—We are asking your opinion 
on a lot of newly arrived jewelry. 

We cater to the trade of the uncrowned 
queens of America. 

We have never failed to keep faith with 
the buyers of— 

Our regular customers look to us to 
guide them in buying; our services are 
ypen to all. 

Descriptive Words and Phrases—Orna- 
ment; adornment; decoration; trinket; en- 
rich; beautify. 

Attractive; pleasurable; fascinating; 
charming; enchanting; winsome; lovely; 
delight; captivate; entrance; transport; 
gratify; acceptable; seductive; exquisite ; 
ravishing. 

Beautiful; grace; radiance; 
gorgeous; dainty; rich; rare. 

Delight; cheer; gladden; gratify; alluring. 

Merit; excellence; virtue; perfection; 
masterpiece; superior; challenge; com- 
parison; choice; select; rare; priceless; 
inimitable; precious. 

Experienced; skilled; expert; proficient ; 
masterly; competent; efficient; qualified; 
trained; artistic; master-hand; practiced. 

Perfect; faultless; spotless; unparalleled ; 


splendor ; 


standard; meritorious; sterling; chaste; 
useful. 
Taste; cultivated; refined; delicacy; 


elegance; classical; artistic; aesthetic. 

Fashion; style; Vanity Fair; form; 
mode; vogue; rage; prevailing taste; 
height of fashion; elite; smart set; jaunty. 

Distinguished; reputable; noteworthy; 
famous; celebrated; popular; prestige; 
glorious; honorable; dignified; stately; 
noble; majestic; choice; noted; remark- 
able; renowned; splendid; eminent; prom. 
inent; at the top; grand; stately; impos 
ing; faddish; odd. 

Glint of gold; sparkle of precious stones: 
rainbow-like in colorings; sheen of silver; 
rich yellow-browns of tortoise shell; es- 
pecially attractive; real art; exceedingly 
fascinating; most exquisite; fairly sparkles 
and glints with beauty and brilliance; most 
beautiful creations of artisans; marvelous- 
ly captivating assembly of elegant and artis- 
tic; dainty and striking conceits; revel in 
the glorious display; veritable fairyland; 
prettiest things; a display of surpassing 
brilliancy; wonderful offerings; things that 
appeal to a woman’s heart; irresistibly 
pretty; graceful and unusual; distinctive 
and original; different from the common 
run; beautiful gems of art; perfectly made; 
even matching; beautiful pieces; not a 
freak among them; prevailing fads; de- 
signs full of art in glistening profusion; 
many of the prettiest designs are exclusive. 

Designs—Designs by artists who hold 
purity of stones and excellence of work 
above all other considerations. 


Artistic designs will be found abundantly 
shown here. 

The eye will be delighted with these de- 
signs of strikingly artistic originality and 
beautiful color effects. 

Diamonds—Cutting; shape; purity; lus- 
ter; color; fire; size; brilliance; flawless; 
first water; perfect; depth. 

Frozen dewdrops; crystal whiteness; 
diamond loveliness; badges of prosperity; 
emblems of success; never lessen in value; 
“gem of purest ray serene”; brilliant 
enough to cut the heart. 

The peerless gem that is always a pleas- 
sure to its owner. The brilliant that has 
never lost caste since Orientals learned to 
polish its surface. The most sought-after 
and the most highly prized of all gems. 
No other gem can compare in beauty and 
luster. As rare as gems as the Old Lib- 
erty Bell is rare as a relic. 

Americans are the greatest diamond pur- 
chasers in the world. 

You'll find here an enticing array of this 
gem of gems. The glory of the diamond 
never pales; its iridescent fire never dies; 
its lovely radiance is perpetual. The dia- 
mond is a gem; a gem diamond is an ex- 
traordinary one. Nothing adds to one’s 
dress as a fine diamond. The most beauti- 
ful thing the earth has given us. 

Alone in their magnificence or combined 
with sapphires, pearls; a blaze of diamonds 
against delicate filigree. 

Come! See how they sparkle. There are 
none better mined. Fine stones in the 
finest of settings. The mounting of dia- 
monds is a most important matter. Size 
is only one of the considerations in diamond 
value. Diamond loveliness is a uniquely 
brilliant and valuable form of beauty, but 
one from which the slightest impurity de- 
tracts immensely. A stone you can wear 
with pride. Know that you have the best. 
Choose a diamond as you would a friend. 

Bringing over our own diamonds un- 
mounted lets us start with the lowest pos- 
sible cost. Diamonds do not cost as much 
as many think. Diamonds are a sure sign 
of success. Diamonds add prestige and re- 
finement to the owner’s appearance. 

Diamonds are becoming more valuable as 
the years pass by—are ever increasing in 
value. Diamonds increase in value at the 
rate of 10 per cent. a year. You have the 
benefit of wearing them while they in- 
crease in value. 

Buy a diamond with your savings, it will 
beat real estate. Convertible into cash on 
a moment’s notice. In comparison with 
savings deposits the advantage is many 
fold. No other investment that takes on 
no shadow of risk offers such inducements. 
It is conceded by financiers that there is 
no safer or better investment for money 
than in diamonds. The property remaining 
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in your own possession while increasing in 
value renders the security absolute. The 
advance in value is assured because the 
supply is constantly falling behind the de- 
mand. We have a cumulative purchase 
plan whereby any one can invest his savings 
in a diamond, get as large a one as he 
wishes and have a diamond to wear from 
the first day. (See Gems.) 

Engagement Rings — Betrothed; 
anced; Cupid. 

Betrothal rings; the sign of the treaty of 
love; carries with it a great deal of. senti- 
ment; cherished and remembered a life- 
time; the purchase of a life-time; Cupid 
has all seasons for his own; in plighting 
your troth pledge her with a token worthy 
of your affection. When swallows home- 
ward fly; the robins are going to build. 

Gifts—Present; favor; offering; act of 
grace; tribute of esteem; peace offering; 
bestow. 

Will give pleasure; that gives‘ pleasure 
not merely for a few days, but for long 
months to come; is frequently prized more 
highly because it comes' from our store; 
thoroughly artistic; this store is charmingly 
a-sparkle with gifts of wondrous beauty; 
beyond human imagination are gifts more 
suggestive of true-blue friendship and love; 
such a gift is a message from the heart. 

Give a diamond. A jewelry store is the 
best place in the world to get suggestions 
for gifts; a myriad of articles. for gifts; 
it need not be expensive to be serviceable 
and in good taste. 

Our store offers a host of suggestions to 
those undecided what to give; our displays 
make choosing easy; nothing is more ac- 
ceptable to the housewife or bride. In de- 
ciding on an appropriate gift remember that 
nothing meets all the requirements as does 
jewelry. 

For any occasion when the expression of 
your kind feelings is to be manifested— 

Don’t neglect your mother. When have 
you sent her a gift? There are many pleas- 
ing bits of jewelry here at modest prices 
that will delight her immensely. 

“Win her with gifts if she respects not 
words; 

Dumb jewels often in their silent kind 

More than quick words do move a woman’s 
mind.” 

Some gift suggestions. For a sweetheart 
—the diamond ring and your heart, too, a 
locket with a miniature in it; a dainty pic- 
ture in a gold frame; stylish stationery; a 
gift clock for her bedroom; silver articles 
for her writing desk. For a wife—a new 
watch; diamond eardrops; cut glass pieces; 
or sterling silver for the table; hand-painted 
china; fine opera glasses; silver buckles; 
that diamond ring she never got. 

(See Weddings.) 


(To be continued.) 


affi- 








Articles valued at approximately $1,000 
were stolen recently from the store of Fox 
& Cerper, 1924 Elm St., Dallas, Tex. Noth- 
ing which might lead to the identity of the 
burglar has yet been learned by the police. 
Articles taken included three wrist watches, 
nine silver watches, four rings, in Tiffany 
style mountings, six plain band rings, two 
dozen lodge emblems, five dozen revolvers 
and two pistols. 
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Practical Publicity for the Retailer. 
Written expressly for The Jewelers’ Circular by Robert Francis Nattan. a5 




















Of Interest to Manufacturers 
ANY retailers have told the writer that 
they hesitate about featuring price fixed, 
nationally advertised merchandise at this 
time owing to their doubt as to securing an 


adequate profit, and the 
accompanying letter will 
show how some retailers 
look upon the matter. 

I fully understand the 
manufacturers’ side of 
this problem and the re- 
tailers’ as well, for it 
was my privilege to 
bring this question of 
price maintenance to 
public notice June 30, 
1911, before the North 
Carolina Retail Jewelers’ 
Association, in THE 
Jeweters’ CircuLar, Les- 
lie’s Weekly and several 
other periodicals. THE 
Jeweters’ CrrcuLar has 
always stood for price 
maintenance, _ believing 
that it is economically 
correct. 

Manufacturers assert 
that they do not want to 
advance prices to include 
war tax because such 
procedure would appear 
too much like profiteer- 
ing. They say: “Tell 
the public about the war 
tax. The public made the 
tax, because the public is 
the government.” 

That is the manufac- 
turers’ side of the argu- 
ment, at least part of it. 

Merchandisers, on the 
other hand, claim that 
the suggestion to the 
public of a tax on a piece 
of jewelry or kindred ar- 
ticle immediately checks 
the purchaser’s desire to 
buy. The announcement 
of a tax hampers the 
sale, they claim. At any 
rate, the above men- 
tioned letter from Geo. 
E. Feagans, of Feagans 
& Co., Los Angeles, Cal., 
printed on this page, will 
be read with interest. 


Reputation Everything 


It is fundamental that 
reputation is everything 
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Tricky, misleading, ambiguous, insidious 
advertising, even though it is not prima facie 
sufficiently false and fraudulent to incy; 
legal prosecution, is most contemptible and 
condemnable. 

Parasites who prey upon the gullibility of 
the public are the vermin of the industry 
and should be eradicated. 

Take an interest in the advertising in your 
home-town newspaper and do not hesitate to 
take action when the misleading and frayd- 
ulent glares at you from printer’s type, Do 
not grumble and knock—act! 

The jewelry business is not a tinker’s 
business, but a business demanding unusual 


skill and honesty, a love of art and techni- 


in the jewelry business. The power of a 
reputation is beyond calculation. This is 
so in any business, but peculiarly so in 
the jewelry industry, because of the neces- 
sity of placing confidence in the seller. 


cal education. 
Do not allow your worthy craft to be de- 
moralized by the ignorant and conscienceless, 
It’s easier to build up a good reputation 
than to live down a bad one. 








Fixed Prices and the War Tax 


Los Angeles, Cal., April 15, 1919. 





Dear Mr. Nattan: 

Your second instant favor duly received and noted with interest. 

The problem of absorbing the war tax on nationally advertised articles 
is one of concern to both the manufacturer and the retailer. We believe, 
however, that the manufacturer will meet the issue squarely and do one of 
two things, either increase his nationally advertised prices or reimburse 
the retailer for the war tax he is called upon to pay in case he doesn’t 
increase his advertised prices. 

We believe the manufacturer assumes a definite responsibility when he 
expends large amounts of money in advertising a fountain pen at $2.50, or an 
American watch at $25 and he seeks legal protection many times in support- 
ing his well known and widely advertised prices and if our government 
says we must get more for these same articles that are advertised at definite 
prices by the makers (or at least that we shall pay the government 5 per cent 
of our retail price, which in effect means that we will need to advance our 
price on them), then why in Heaven’s name should the manufacturer want 
to pass the responsibility on to the retailer? 

We have hundreds of articles in our stock which, even though not 
advertised at fixed prices, have as definite a resale price as the advertised 
fixed price product and we have not hesitated to advance our resale prices 
all along the line to meet the government tax. Why should we assume any 
greater responsibility for nationally advertised merchandise than on our 
other stock or subject ourselves to criticism in marketing a product that 
the producers themselves are unwilling to at least divide with us? 

We believe that it would be most detrimental to sales to tell the buyer 
anything about the 5 per cent war tax and have instructed our sales people 
to refrain from mentioning or talking about it, except on direct inquiry by 
the customer, and then to frankly say that our prices to them include the tax. 

We realize full well that the situation is somewhat different for the 
maker of well known advertised articles at definite resale prices than it is 
on our regular merchandise, but believe this situation has been reached 
somewhat by a certain protection or advantage that has accrued to the 
manufacturers by our strict adherence to their established prices and we 
cannot see any logical way out of it unless they increase their advertised 
prices to meet the tax or increase their discount to the retailer sufficiently 
to meet it. Otherwise they cannot hope to continue the full support of 
the retailer in marketing their product. 

Some manufacturers have anticipated this and have increased their 
established retail prices and on such lines as have not done so we mean to 
pay the tax ourselves and not to increase the price to our customer beyond 
ihe price required by the makers. This plan if not universally done would 
in itself defeat the stability of their fixed prices, but we have a policy at 
stake and if the manufacturers who sell at fixed advertised prices are un- 
willing to assume the responsibility of meeting our government require- 
ments on their own products, then we will in turn have to refuse to stock 
their products if objection is made to our policy of not emphasizing the 
tax by adding it to the sale when made. 

Very sincerely, 
FEAGANS AND COMPANY, 


By GEORGE E. FEAGANS, 
President. 


(Signed) 


P. S.—You may publish this or any part of it over my signature if you 
desire, Mr. Nattan. 








A RETAILER’S EXPRESSIONS REGARDING FIXED PRICES AND THE WAR TAX. 


Exit Easter, Enter Grad. 
uation Day 
Easter has __ slipped 
away again and now we 
are on our way to the 
graduation and wedding 
season. There was a 
time when retailers did 
not take advantage of all 
these selling _ events, 
They did not study hu- 
man nature nor the in- 
terest of the buying 
public, as regulated by 
the ever-revolving cycle 
of seasons and selling 
events. The merchan- 
dise is the main thing 
for graduation day as 
weli as for any other oc- 
casion, plus, of course, 
correct advertising in its 
various forms and at- 
tractive window display. 


Know What to Suggest 
to Your Customers 
Know what to suggest 

as a suitable gift to the 
girl graduate and to the 
boy, too. With this 
knowledge your success 
will be facilitated. With- 
out it you will be ham- 
pered. 

Wrist watches, pearl 
beads, miscellaneous 
jewelry, including 
brooches, bar pins, fock- 
ets, medals and _ rings 
galore will be wanted. 
Of course, you will not 
sell anything that will 
not make you favorably 
remembered. Shoddy 
merchandise does not be- 
long in the jewelry 
store. Leave that for 
the so-called “bargain” 
stores. 

Dollar-Day Sale Re- 
cently Conducted 
in Pontiac, 
Mich. 
Jewelers, among other 
retailers, recently 
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Retail Advertising Department 














offered a number of specials for a single 
dollar. It is questionable, however, whether 
it is advisable to use a comparison of prices, 
even in dollar day advertisements, as one 
jeweler advertiser did when he quoted, for 
instance, as the regular price of pearl neck- 
laces, $7.50 and the sale price $1, $4 cuff 
links, $4 fruit knives, $5 sugar and creams, 
etc., etc., at the sale price of $1. A reason 
for the low price, other than the mere occa- 
sion of Dollar Day, might be advisable. 
Won't the public think that the regular price 
of this merchandise is exorbitant under 
these circumstances? Readers’ opinions on 
this subject are invited. 

Diamonds keep soaring and selling, the 
demand in many instances being greater 
than the retailers’ supply. 

Here is an original bit of copy used by a 
Western jeweler a short time ago. 
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The Germans Rushed 
to Buy Diamonds ~ 


When They Heard There 
Was a Prospect of Peace 


From authoritative sources it has 
been learned that when it became ap- 
parent that peace would soon come, 
hundreds of Germans hastened to buy 
Diamonds. They knew that securities 
might shrink in value and that even 
the coin of their country might de- 
crease in purchasing power with the 
new conditions. They knew, likewise, 
that the very best investment in the 
world is Diamonds. So they bought 
the precious gems. 

In any country Diamonds are unex- 
celled as investments. For more than 
25 years they have advanced about 10 
per cent a year—and they'll continue 
to advance. Diamonds ‘live” for cen- 
turies, are easily carried, are readily 
converted into cash and are not affect- 
ed by unusual conditions of war or 
peace. 

The Diamonds, offered by Jessop’s 
are sold at prices beyond competi- 
tion. The reason for this is because 
they are bought by us direct from the 
cutters for cash. 


J. JESSOP & SONS 
952 Fifth Street. 


Jewelers Opticians Stationers 











Fashion displays are made every Spring 
now in various parts of the country and the 
co-operative announcement of Milwaukee 
jewelers published in a local paper March 
26 was timely and instructive. Costume 
fashion, it is true, has always influenced 
jewelry styles, and will continue to do so. 
In these days of the sleeveless evening 
gown, there is an opportunity for jewelers 
to devise and popularize armlets and simi- 
lar devices of personal adornment. 

Mr. Schiller, in a space of four inches, 
double column, announces that he will call 
for, repair and deliver house clocks. 

Service is the keynote of the advertise- 
ment. Note that “a bonafide clockmaker” 
is introduced to readers. 


CIRCULAR 


Advertise your clock repairing depart- 
ment frequently because it is a vital part 
of your jewelry business and when your 
work is skillfully done adds to your reputa- 
tion as a legitimate jeweler. 

Half a dozen jewelers in Pontiac, Mich., 
used a space of 10 inches, four columns 
wide, to make the home town realize what 
home town jewelers can do on dollar day. 
This kind of advertising will make the pub- 











OSTUME fashion has eyer influenced jewelry 
styles. 
Just turn the leaves of the family album and | 
learn what fashions were aa fait when mother 
was a girl—contrast them with Milwaukee's Style 
Week exhibits! 
The transition in jewelry fashions has been just as 
pronounced! 
Visit ‘your jeweler—see the wonderful displays of } 
Diame, pure as the sparkling dew, mounted in \ 
that ntost beautiful of metals—platinum. 
A visit will ‘delight the most. discriminate! 


The Sign of the Dial— 
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COSTUME FASHIONS AND JEWELRY FASHIONS 
GO WELL TOGETHER. 








lic stay at home and will do much to keep 
the dollar circulating where it belongs. 
Here is a very interesting old business 
card which was used by the grandfather of 
A. M. Cornelius, the well known jeweler 
of Asbury Park, N. J. Mr. Schoelermann 
was in business until his 86th year and 


is Ready with 
Dollar Day 
Bargains 


Neves in the history of Pontiac has at been possible to 

buy as much jewelry for @ dolla: as you can buy on 

Dollar Dos 

Look i our windows—hundreds of ¢ 

values await you—many of them at less than cost! 

You have the opportunity of o lifetime to secure the 

sewelry yoo have so planned 60 buying—and 
wing that is really worth taking advantage of 


ata se 
Your dollar ALWAYS buys more sewelry un Péntiac 
than elsewhere But ov Dollar Day every jeweler has 
- prepared the greatest values he has ever presented 
Pri [| See our windows! Shop mn the morning if myssible! 
Anticipate your jewelry needs for'months to come 


Fred. Peub NE Ford Hugh Connelly and Soo 





CONCERTED ACTION IN PONTIAC, MICH. 


taught Mr. Cornelius the trade of watch- 
making. Mr. Schoelermann’s younger son 
is still in business at 159 E. 125th St. This 
card is printed on a fine quality of coated 
paper and is a fair example of the type of 
business card used in the days of old. Note 
the quaint old merchandise illustrated in 
the border, including clocks, table casters, 
silver sets, candelabra, watches, etc. 


A Neat Opening Announcement 
“Eastern Greetings,” is the title of an at- 
tractive card distributed by Lawrence Bros., 
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Galesburg, Ill. The card shows in colors a 
bust form of a girl holding in her hands a 
Attached to this is the 


bouquet of violets. 





OLD BUSINESS CARD USED BY THE GRAND- 
FATHER OF A. M. CORNELIUS, A JEWELER @F 
ASBURY PARK, N. J. 


announcement entitled, ‘Looking Both 
Ways,” which reads as follows: 


OOKING back to our small be- 
ginning 22 years ago, and re- 
membering gratefully the large meas- 
ure of success which has come to us, 
we acknowledge our indebtedness to 
the wonderful business friendships we 
have made and retained. 

We feel that our purpose and aims 
-—to make the name Lawrence Bros. 
signify the highest in jewelry art and 
craftsmanship—have not changed, nor 
will thex, as long as we continue in 
business. 

What our do» ‘iating idea has done 
for us it wil’ continue to do, and we | 
shall hold fast to our principles know- 
ing that you, our customers and good 
friends would not have it otherwise. 


Our Spring Opening 

to be held on April 18, 6 to 1C pe. m., 
in our beautiful new store, will be an 
event of distinction. In fact, we are 
very anxious to have you come in 
and look over our stocks—goods thut 
have been carefully gathered from 
the four corners of America and 
which rebresent the highest type of 
the jeweler’s art. 


Remember the Victory Loan 


ICTORY—what a wonderful word! 
What a thrill it gives us! And think 
of the men—the red blooded wonderful 
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“We Will Call For, 
Repair and Deliver 


YOUR CLOCK 


INI} 


+ 


A new Schiller Service feature! In charge of 
Mr. C, M. Smith, a bonafide clockmaker, who 
loarned the trude from his father in Switzerland. 
Our charges for this service are in keeping with 
Suaranteed work, 


Jewelerend DiomonoPerchant 
1025 Fifth Street gg 
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SERVICE THE KEYNOTE HERE. 
heroes who made it possible! Advertise 


this Victory Loan with vim for the honor 
and glory of the United States. ‘R: F. N. 
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Sax the Saturday Evening Post 
for April 19th. It contains a : 
two-page advertisement that will 
interest every jeweler who wants 
to increase his sales of watches to 
both men and women. 


THE WapswortH WatTcH CASE Co. 
DAYTON, KENTUCKY 


New York OFFICE CHICAGO OFFICE 
17 MameEN LANE 31 N. STATE St. 
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Restoring an Antique Clock 








By W. A. Cocks, in the London Horological Journal. 

















HE object of the present article is to 
explain as concisely as possible a few 
processes and methods in use in the restora- 
tion of an antique clock. As an example, 
an ordinary “grandfather” clock will be 
chosen, it' being the most frequently met 
with. Considering the age of most of these 
clocks, and the usage to which many of 
them have been subjected, it is a great 
wonder that they go at all. In restoring 
them to their original condition, as much 
as possible of the old movement must be 
retained, and it is not permissible to “im- 
prove” the dial or case by any attefhpts at 
engraving, inlaying, or similar treatment. 
Presuming that an eight-day movement is 
in hand, the first thing to do is to examine 
all the actions before taking apart, and note 
on a piece of paper the parts requiring re- 
pair, the most likely parts being the pivot 
holes, pallets, escape wheel teeth and pinion 
leaves. 

In the case of pivot holes, if the pinion 
which runs in them is worn, it is well to 
bush one hole and turn a little off the shoul- 
der of the pivot, slightly wider than the 
wheel which engages with it is thick, and 
put a raised bush in the other plate to cor- 
rect the endshake. By moving the scape 
wheel thus, it is possible to correct both 
the third wheel action and the escapement 
at once. 

The scape wheel must be topped true be- 
fore attempting any repairs to the pallets, 
the curved sides of the teeth being after- 
wards filed up to a thin point to equalize 
the thickness. The pallets will probably 
have been filed and bent so many times 
that the action is very bad. Proceed in 
this case by filing up the faces to correct 
angles, and repolish, or if they are correct 
already and only worn in grooves, reduce 
them the thickness of a piece of watch main- 
spring and soft solder pieces of the latter 
on the faces, trimming up smooth and 
square. Next try the action in a depth 
tool, and having plugged the old pallet 
holes, mark the new centres and drill for 
the pivots. In the absence ofa depth tool 
large enough, if the alteration is not great 
cut off the steady pins, and open the screw 


holes oval to allow for. adjustment, after- . 


wards drilling new steady pin holes in‘ the 
right position. 


In an old clock the hour wheel pipe is 
often a very wide fit on the bridge, thus 
causing an uncertain rack and snail action. 
This is corrected by removing the hour 
wheel from the pipe and driving the back 
end of the latter into a suitable hole of a 
barrel contracting tool, also expanding the 
bridge pipe a very little with a tapered piece 
of metal. The wheel must run perfectly 
freely on the pipe. 

Rack tails are usually in a very bad state 
owing to bad repairs. A new tail is the 
best remedy, but it must be the correct 
length. Mark on a piece of paper a line 
A B which is the distance the rack falls 
for 12 teeth. Now measure the distance 
from the centre of the rack stud to the 
points of the teeth and mark it A C, mak- 
ing B C the same length. Measure the 
distance between the highest and lowest 
steps on the snail and from the point where 
the lines A C and B C are that distance 
apart, to C is the length of the tail (D C). 
Rivet and pin the tail on the old pipe, using 
no solder. 

If the gathering pallet pivot or its hole 
is worn the rack and pallet depth will be 
uncertain; it must be bushed a good fit and 
for safety the pallet should always be 
pinned on. If the latter is split, a new one 
must be fitted and care is required in the 
fitting. The tooth of the pallet may be 
rounded to the shape of a wheel tooth and 
the locking corner must be quite smooth. 

In order to get silent running of the 
striking train, the fly should be well poised 
and its pivot holes and depth as correct 
as possible. 

The rack spring should be of thin spring 
wire, exerting an even pressure all the way. 
Broken teeth may be dovetailed in and a 
little soldier run into the joint, afterwards 
washing with water and smoothing level. 

To remedy a wide slot in the crutch, file 
it out wider and fit in a piece of brass, 
using soft solder, and opening it out smooth 
and bright to fit the pendulum. 

A seconds pivot which has worn thin 
where it works in the plate may have a long 
bush inserted in the latter, to give a fresh 
bearing surface, but if the pivot is cut very 
thin a new pinion is the best repair. 

To clean the movement there are several 
processes, varying with the state of the 


clock, a good wash with petrol being suffi- 
cient for a fairly bright clock. If, how- 
ever, the plates and wheels are tarnished, 
liquid metal polish may be used on a brush 
before washing with petrol. 

Corroded and green plates require 
stronger treatment, and emery flour with 
paraffin on a brush, followed by petrol, is 
good. A very badly corroded clock should 
be boiled in a strong solution of caustic 
soda before the emery and paraffin process. 
Rusty pinions are cleaned with emery and 
oil on a suitably shaped piece of wood end 
grain. 

One or two special points require to be 
observed in repairing 30-hour clocks of 
both long case and lantern varieties, these 
being the working of the chain over the 
spike blocks, and the locking plate striking 
work. The chains very often jump, owing , 
to worn spikes or wrong sized chain. New © 
blocks on the two pin principle, the shoul- | 
ders of the links bearing against two pins, — 
instead of one pin through every other link, 
being the remedy in the former case, and a 
new chain in the latter. 

Examine the striking carefully, and if 
the stop piece has worn into a groove where 
the hoop wheel or locking pin strikes it, 
file it up square and polish it. Never at- 
tempt to bend the pins or file the notches in 
the locking plate whichever variety it is, 
as this will only lead to trouble. If the 
rest of the train is correct this action will 
be found correct also. 

A word or two concerning dials may not 
be out of place. An enamel dial may be 
washed with soap and water or gently 
rubbed with a paste of whiting and water 
on a rag, care being taken not to rub the 
figures off. Re-enamelling and figuring 
must be done by a specialist in this work 
as it cannot be well done by a novice. 

A brass dial should be taken to pieces 
and the corners and arch mounts boiled in 
caustic soda, followed by a good scrubbing 
with a good brand of soap or rottenstone 
and oil, the circles (hour, seconds, date, 
etc.), being polished with metal polish or 
rottenstone, in a circular direction, in a - 
lathe if one is available. The back plate 
should be cleaned with emery cloth in an , 
up and down direction, the centre included, 
if plain or engraved. A matted centre is 
best cleaned by brushing with caustic soda 
and rottenstone to follow. All the pieces 
should be finally cleaned free from all 
grease with petrol and facquered with pale 
gold lacquer. This gives an antique appear- 
ance which looks very well, the writer hav- 
ing done up many dials in this way, which 
have always given satisfaction. When a 
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DON’T FORGET nt _ vil convince 


lgros Polishing Dust Collector 


that they have been throwing money away every 
day they have done without it. 


TIME WILL TELL 352 
dust contains much value—more than you think. 


That’s why the use of these machines is spreading 
so rapidly all over the world. The size of your 
shop, or the amount of work you are doing makes 
no difference. Your gold dust savings are always 
in proportion—and you have a neat, clean shop. 
You'll be proud of it, too—don’t forget that. 


Get the Catalog—Send while you think of it—today 


The Complete Workshop Outfit 


FOR THE REPAIR MAN | with dust collector, drill, sand blast furnace 


ints and blower, ingot and blow pipe with anneal- 

Complete. and up-to-date. ing table. Can be operated by your electric 
All parts are light. Runs with ball bearings and uses very 
regular man size little electric current. Does only the best work 
and will last a lifetime. You get it complete 























machines. ; i Pompe $s i as shown—just turn your current on at the 
82 aca) ‘ka Lie —— lamp socket. A good outfit for the store- 
eee AEIMAN- BROS. == keeper. 
r (oa Ae 2) (F dhe”, a” a — 
iy | The Jewelers’ NOISELESS 
BLOWER | a “‘heae UP 
ee eI z to melt with, to use WE ety 


with the blowpipe. 
If you are using 
a blower now that 
gives you trouble, 
investigate this 
one—you’ll like it. 


Rebcha tal 





Many Sizes to 
Choose From 


There’s one 
for use in the 
big shop to 
operate the 
sand blast, 





Sensitive the blowpipes 
“ at all the 

rl benches, the 
various gas 

furnaces, etc. 

re Ss —and one 






for a_ single 
blowpipe or 
small melter. 


You can use as 
large as a 5/16 
inch drill or as 
small as a No.80— 
ICELY with or without 

vimense motor—Zinc lined 
box — Highest 

chuck—No 


grade 
work too fine or 
Work Benches | i's? crus 
machine — hand 
Single and Double fully equipped for the | and foot feed both 


convenience of the jeweler—pans, draws, —You can use 
file pins, arm rests—top hard maple. either. 


| LEIMAN BROS., 6282 John Street, New York 
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new finish is desired with silvered circles, 
etc., it is far the best plan to send the whole 
dial to a firm undertaking this class of 
an never pass anything which 
is uncertain in its action, nor discard any 
piece which may reasonably be repaired, 
and by paying attention to detail, so making 
the clock good for another hundred years, 
a reputation for honest and skilful work- 
manship will be the ultimate reward. 





Some Things a Watch Salesman 
Ought to Know About a Watch* 





HEN we say that a man knows his 

business there is a certain amount 

of respect that accompanies that expres- 
sion. 

Be he salesman, mechanic, or profes- 
sional man, he should acquire all the 
knowledge possible in his own line be- 
fore attempting to become interested in 
anything else. 

No matter how much we may juggle 
with other people’s opinions for a pur- 
pose of criticising or contradicting their 
viewpoints, we must, however, come to 
a final agreement that there is a pos- 
sibility for a great success in every line 
of business, and the real reason for that 
great success is simply a thorough 
knowledge of that particular business. 

A salesman may sell lots of merchan- 
dise without having any real knowledge 
of his wares, but it certainly gives a man 
more prestige when he is in a position to 
discuss the quality of his goods in an 
intelligent manner. 

It is a well-known fact to most every- 
one that a jeweled watch is superior to 
a non-jeweled watch, but the watch 
salesman ought to be in a position to 
discuss this superiority in a more inter- 
esting way than a layman. 

Following are some points that are 
well worth to bear in mind: 

1. The principal reason for using 
jewels in watches is for the purpose of 
reducing friction to a minimum. 

2. The better grade of jewels are hard 
—yet not brittle, and the holes are highly 
polished. It is very important to have 
highly polished jewel holes because the 
balance pivots, which turn in the jewel 
holes rotate eighteen thousand times per 
hour. 

3. The speed of a balance wheel is 
controlled by the hairspring. 

4. A hairspring is fitted to each in- 
dividual balance wheel in conformity 
with the weight of the balance wheel, 
and thus the proper time-keeping is at- 
tained. 

5. A spoiled hairspring may always 
be considered as due to abuse, because a 
hairspring cannot get out of shape 
through ordinary wear or use of the 
watch. This is also true in cases of 
broken pivots and jewels. 

6. When a watch winds up without 
any resistance of the mainspring, i. e., 
when the winding does not become 
tighter at each turn of the crown—it is 


*By C. Reisner, superintendent of New York 
factory, Robert H. Ingersoll & Bro., and formerly 
horoligical writer for Tue JeweEters’ CrrcuLarR 
Publishing Co. 
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invariably the fault of a broken main- 
spring. A broken mainspring is not 
necessarily to be considered as a serious 
defect. It is well to bear in mind that 
mainsprings on the highest grades of 
watches ofttimes break within a few hours 
after the watch has been wound; and a 
fault of that kind should not be attributed 
to poor construction. 

7. When the winding of a watch is 
being tried and the crown continually 
recoils it is an indication that the click 
spring is broken, and technically speak- 
ing we should say that owing to a 
broken clickspring the click does not 
mesh with the ratchet wheel. 

8. A broken mainspring may be con- 
sidered in the same category as a broken 
clickspring, i. e., as defective in a new 
watch and due to abuse in a used watch. 
It might be well to mention at this junc- 
ture that to ascertain the length of time 
that a watch has been in use is not a 
very easy matter and can only be done 
approximately, mainly so when the outer 
appearance only can be used as a guide. 

9. There are several indications which 
point to the length of time that a watch 
has been in use and those indications 
vary with each individual wearer of a 
watch. There is one part of the case 
which seldom misleads us when a de- 
cision is to be made as to how much a 
watch has been in use, and that is the 
pendant. No matter how carefully a 
watch is being handled it will necessarily 
show the wear on each side of the 
pendant where it is being handled by 
winding and other general uses of the 
watch. 





Tool for Narrowing Holes in Watches 


THIS little tool is particularly designed 

for making narrower the holes of the 
center of the barrel cover and of the pivots 
of the barrel arbor where it is possible to 
contract them. 

It works in a practical manner, that is to 
say, that it forces the material towards the 
center and it acts simultaneously above and 
below the hole, which is not possible with 
the aid of the ordinary closing punches. Its 
action is certain and the holes obtained, 
after broaching, are smooth and clean, as a 
hole that has been bushed would be, the 
labor of the latter operation being avoided 
nine times out of ten. 

The appearance produced by the narrow- 
ing is neat and perfectly adapted to ordi- 
nary repair work and it is quickly and well 
done, 

As shown by the sectional diagram, the 
tool consists of two parts, A and B, the 
contracting cones C fitting concentrically 
one on the other, owing to the centralizing 
piston D which serves at the same time as a 
guide for the part A. This piston consists 
of a conical holder E on which is centered 
the hole to be made narrower. A spiral 
spring ensures constant centering. It is 
held up by a simple pin F. The non- 
sectional diagram clearly shows the mode 
of operation: the part B being set in the 
vise, all that is necessary is to adjust the 
hole to be narrowed on the conical holder 
E, the part A being above, and keeping the 
whole in contact, a few strokes of the 
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hammer suffice; at the same time a rotary 
motion is imparted to the piece to be 
narrowed to ensure regular action. 

Five or six tools, says R. Viau, writing 
in La France Horologére, suffice for all 
movements from 10 to 24 lines. They 
should be suitably tempered. 

At first sight this tool may appear to be 
delicate and not easy to make, I maintain 
the country; it is very easy te make it 
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A USEFUL WATCH TOOL 


free on the lathe, and as to its fragility I 
have only to congratulate myself on using 
the one I made during several years of 
hard repair work, without breakage and 
without refitting. It is only necessary to 
use it, like other watchmaking tools, with 
care. 





How to Harden Chucks 





ERE is a suggestion from Edward 
Francis, Pittsburg, Kans.: 

I have successfully hardened chucks by 
the following method: 

Procure a suitable piece of cast iron and 
from this make a tube or spindle with in- 
side measurements just the same as the 
lathe spindle. Leave plenty of metal for 
thickness. The spindles should be only a 
few mm. longer than the chuck so as te 
leave most of the chuck threads exposed, to 
which a suitable nut may be attached. Then 
place a piece of iron in the hole of the 
chuck with a slight shoulder or seam to 
keep it from falling out of the chuck when 
heated.” 








A certain admiral whose addition to 
strong language is well known in the navy 
was one day inspecting one of the ships 
under his command. When ‘he came to 
the brig (ship’s jail) his piercing eye trav- 
eled from one to another of the prisoners, 
who were evidently ill at ease under his 
scrutiny. _ 

“What the —— are you in for?” he de- 
manded of one. 

“For using profanity, sir,” was the meek 
reply. 
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To Manufacturers of 


Watches and Clocks 


The great volume of work handled by 
our various factories involves a breadth 
of dial painting experience that war- 
rants consideration of our service from 
the standpoint of both technique and 
economy. 


We use only Luma, the world’s best 
Radium luminous material. 


Estimates and full information 
upon request. 


RADIUM DIAL CO. 


GENERAL OFFICES - PITTSBURGH, PA. 
LITTLE BLDG., BOSTON -MARSHALL-FIELD ANNEX BLDG., CHICAGO 
501 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACTORIES -PITTSBURGH-LONG ISLAND CITY-CHICAG0- BOSTON 


poses gE 
Compound 





April 23, 1919. 











Beauty of Design 


Quality of Metal 
Skilled Workmanship 


These are three features which have made 
our 


Galleries and 
Bracelet Boxes 


a standard among discriminating manufac- 
turers. 


The best effects at minimum cost can be ob- 
tained through the use of our products. The 
way is open for you to exercise economy with 
profit. 


Get Our Illustrated Bul- 
letin today, No. 510A. 


AMERICAN PLATINUM WORKS 
NEWARK, N. J. 


N. Y. Office CHAS. ENGELHARD 30 Church St. 








First Class Swiss Made 


JEWELERS 
SAWS 


CHS JEAN-MAIRET & C™ BIENNE 


SWITZERLAND 




















8-DAY WATCHES 


IN LEATHER FOLDING CASES 
RADIUM AND PLAIN DIAL 


Concorb Watcu Co. 


15 Maiden Lane New York 
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{in Which Is Contained a List of the Latest 
Patents Granted by the United States and 
fireat Britain. The United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 








UNITED STATES PATENTS. 


Issue of March 11, 1919. 


1,296,888. COLLAR-BUTTON. Pau R. Werner, 
Philadelphia, Pa. Filed July 10, 1916. Serial 
No. 108,416. 1 Claim. 

A collar button consisting of a body having two 
extensions forming abutments projecting from one 
edge; and a tongue projecting from the same edge 








said tongue being 


abutments, 
bent sharply adjacent the body to lie in a plane 
at right angles thereto and being thereafter again 


and between said 


bent at right angles and curved inwardly into 
and terminating in the plane of the abutments. 


1,296,938. COMPOSITION OF MATTER FOR 
PLATINUM SUBSTITUTE. Frank A. Fan- 
RENWALD, Cleveland, O., assignor to the Rho- 
tanium Co., Cleveland, O. Filed July 13, 1916. 
Serial No. 108,991. 

A platinum substitute containing palladium to- 
gether with silver and one at least of the other 
noble metals immediately surrounding palladium 
in the periodic table, all of the constituent metals 
having atomic weights between one hundred and 
two hundred times that of hydrogen, the palla- 
dium constituting not less than ten atomic per 
cent. of the whole. 


DESIGNS 


ARTICLE OF MANUFACTURE. Co tin 
Providence R. I., assignor 


53,061. 
DoucLtas BarrReEtTT, 
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to Gorham Mfg. Co., Providence, R. I. Filed 
Dec. 6, 1918. Serial No. 265,649. Term of 


patent 14 years. 
53,062. FINGER-RING OR SIMILAR ARTICLE 
OF JEWELRY. Samvuet Bucussaum, Chicago. 





Filed April 4, 1918. Term 


of patent 3% years. 


Serial No. 226,750. 


THE JEWELERS’ 


53,063. EMBLEM, 


CIRCULAR 


BROOCH, BUTTON, FOB, 


Brooklyn, 


N. Y., assignor to Solidarity 
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Watch 


CHARM, STICK-PIN, OR SIMILAR ARTI- 
CLE. Joun V. Buckte, Salt Lake City, Utah. 





Filed Oct. 22, 1918. Serial No. 259,284. Term 
of patent 14 years, 
53,064. FLAG, BANNER, PENNANT, PIN, 


BUTTON, EMBLEM, OR OTHER SIMILAR 











ARTICLE, Francis J. Bucxtgy, New York. 
Filed Dec. 11, 1918. Serial No. 266,346. Term 
of patent 3% years. 

53,074. SPOON, FORK, OR SIMILAR ARTI- 
CLE. Atrrep G. Kintz, Wallingford, Conn., 











assignor to International Silver Co., Meriden, 
Conn. Filed Jan. 9, 1919. Serial No. 270,431. 
Term of patent 7 years. 

53,075. SPOON, FORK, OR SIMILAR ARTI- 
CLE. Jomn Leacu, Bridgeport, Conn., assignor 





to International Silver Co., Bridgeport, Conn. 
Filed Jan. 10, 1919. Serial No. 270,594. Term 
of patent 7 years. 

53,076. BADGE. Louis MarkowiTz, 


New York. 





Filed Nov. 14, 1918. Serial No. 262,608. Term 
of patent 7 years. 


53,078. WATCH-BOW. JEREMIAH, McGrevy, 


Case Co., Brooklyn, N. Y. 


Filed Feb. 18, 1918, 





Serial No. 218,012. Term of patent 14 years. 


53,081. BADGE. Morna MicnHagt, New York, as- 
signor of one-half to Lee Keedick, New York, 





and one-half to Otho L. Ferris, 
Filed Dec. 26, 1918. 
of patent 3% years. 
53,082, BADGE. Mona Micuaet, New York, as- 
signor of one-half to Lee Keedick, New York, 


Portland, Ore. 
Serial No. 268,394. Term 





and one-half to Otho L. Ferris, Portland, Ore. 
Filed Dec. 26, 1918. Serial No. 268,396. Term 
of patent 3% years. 








Cincinnati. 





(Continued from page 101.) 





Crawford, Marion, Ind., were among the 
early visitors in the city last week. Others 
included John R. Bovard, Carrolton, Ky.; 
P. W. Starks, Manchester; D. C. Tester- 
man, Matewan, W. Va.; Fred J. Heintz, 
Lexington, Ky.; Harry Kahn, Dayton; 
W. B. Brassfield, Washington, Court House; 
J. E. Zimmerman, Bainbridge; J. A. Lanfus, 
Seymour, Ind.; F. D. Ausman, St. Marys; 
Charles W. Traxel, Maysville, Ky.; S. P. 
Bochenek, Dayton; Charles Taylor, Will- 
iamson, W. Va.; Mr. Shock, Liberty, Ind. ; 
Charles E. Seng, Louisville, Ky.; David 
Krauss, Springfield. 

The Wholesale Jewelers & Manufactur- 
ers’ Association met at Shuler’s cafe Thurs- 
day night, April 17, and pledged its hearty 
support to the coming Victory Loan Cam- 
paign. A motion by A. G. Schwab seconded 
by Arno A. Dorst that the organization go 
on record as heartily endorsing the adver- 
tising campaign being conducted by the 
Chamber of Commerce advertising Cincin- 
nati to the rest of the world was unani- 
mously carried. A further suggestion by 
Mr. Schwab that the association concen- 
trate on the jewelry advantages of the 
“Queen City” by extensive advertising 
through trade papers was left until the next 
meeting. The attention of those present 
was called by David Gutmann to’ the fact 
that the annual frolic of the association was 
scheduled for some time in June. A com- 
mittee to draw up plans for the affair was 
appointed by President Mayer. 5g 
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We Have a Complete Stock 
of Genuine 


K. K. 
HIGH GRADE WATCH CRYSTALS 


Quality 
and 
| Size 
/ Guaranteed 


K. K. Watch Crystals are iy il and correct as to diam- 
eter. Perfectly shaped and clear. Their use means a 
substantial saving to you. Our stock is complete in all 
sizes and heights. Glass order sheets sent you on request. 
Per Gr. Per Dz. 

K.K. GENEVAS (Hunting) $5.40 $0.50 

K. K. MICONCAVES (Open face). 5.40 50 

K. K. LENTILLES 13.00 1.20 
Other Japanese Brands: 

MICONCAVES or GENEVAS 


All of the Above Prices Subject to a Cash Discount of 6% 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplice 


3rd Fioor, Heyworth Bldg. CHICAGO 





HINTS FROM HERPERS 


THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 


18 CRAWFORD ST. NEWARK, N. J. 





























Refiners 


Gold 
Silver 
Platinum 


HANDY & HARMAN 


31 Geld St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 


Jewelers’ Saws 


Made in U. S. A. 
“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, ae gross NET 
We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST.. 
NEW YORK 





| 





























BLACK SHIELD PRODUCTS 


are sure to please; give them 
a trial! 


Black Shield Mainsprings 
Black Shield Watch Glasses 
Black Shield Oils 


Tools, Materials, Supplies of all kinds. 
from our supplement—sent free to the 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 
World's Largest Jewelers’ Supply House 
29 E. Madison Street CHICAGO, ILLINOSS 





























Jewelers in this city are taking an active 
part in the Victory Liberty Loan campaign. 

There is every indication that Joseph M. 
Smith, sales manager of the Eska Mfg. 
Co., Emerson Tower building, is going to 
be the next comptroller of Baltimore. Mr. 
Smith was persuaded by his friends to en- 
ter the Democratic primary at the recent 
election and he won by 6,000 majority. It 
was against his personal wishes that he 
entered the fight, but when he got into it he 
was there to win. “Joe” Smith is one of 
the best-known men connected with the 
wholesale silverware trade of this city and 
the showing that he made in the primaries, 
running ahead of his ticket, caused him to 
be showered with congratulations. He has 
grown up in the silver business here, for 
he entered the employ of Charles C. Stieff 
when he was but 12 years old, and that was 
30 years ago. Several years he studied at 
night schools and fitted himself for com- 
mercial work. From errand boy with the 
Stieff firm he became salesman, assistant 
buyer to Mr. Stieff, buyer and general man- 
ager. Several months ago, when the 
Charles C. Stieff & Co. sold out its silver- 
ware business on Redwood St. to the Eska 
Mfg. Co., Mr, Smith acquainted the new 
owners with all the details of the Stieff 
business. Realizing that he was well qual- 
ified, ‘the Eska company made Mr. Smith 
sales manager. The general election will 
be held in May, but nomination of a good 
man on the Democratic ticket here is prac- 
tically equivalent to election. It is the first 
time for many years that a man identified 
with the silverware or jewelry business has 
been chosen for a high position in the city’s 
government. 








Lancaster, Pa. 


TRADE CONDITIONS 


While business generally here last week was 
not the best, the jewelers, very much to their 
surprise, report very brisk trade. Conditions have 
beet. such in Lancaster for some time past that 
people have not been spending money lavishly, 
but the outlook among the industrial establish- 
ments has improved to such an extent recently 
* to promise better business among all kinds of 
stores. 


Robert Slocum left April 17 for a months 
business trip through Ohio and Indiana. 

Percy L. Appel, of W. W. Appel & Son, 
paid a business visit to Philadelphia last 
week. 

W. F. Meiskey and F. A. Peters, of the 
H. S. Meiskey Co., with Mrs. Meiskey, 
motored to New York on Saturday and 
spent Easter there. 

Lawrence Baxter, Baltimore, a former 

ancaster watchmaker, now having a repair 
shop in the Monumental City, spent most 
of last week here with relatives. 

When a negro visited E. P. Zane’s jewel- 
ty store, Christiana, to have several watches 
repaired, it was discovered that they were 
the chronometers stolen a week before from 
the residences of George Brown and John 
Withrow, both residing near Christiana. 
The police authorities were notified, but the 
negro had become suspicious and disap- 
peared, 
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Leo Lichtenstein, son of Jeweler Benja- 
min Lichtenstein, who is a naval reservist 
on duty at the Cape May Naval Aviation 
Station, has been home on a furlough for 
a few days. 

Louis Weber & Son, last week, gold 
plated, with 24-karat metal, the tabernacle 
door of St. Mary’s Catholic Church. The 
door is of bronze, and an artistic creation 
in metal work. 

One hundred thousand visitors are ex- 
pected in Lancaster during Oct. 7, 8 and 9, 
when the State Firemen’s Association holds 
its annual convention here. In June the 
State Encampment, G. A. R., and its half- 
dozen auxiliary organizations, will meet 
here, bringing many thousands of visitors. 
Jewelers are looking for excellent trade 
during the meetings. 

Monday evening (April 21) the employes 
of the Hamilton watch factory held an en- 
tertainment and banquet at the watch fac- 
tory, at which they presented the president 
of the company, Charles F. Miller, with a 
sterling silver loving cup, in honor of his 
tenth anniversary as the company’s presi- 
dent. The cup was furnished by J. D. 
Wood & Co., of this city. 

The Retail Trades Council of the Lan- 
caster Chamber of Commerce has just an- 
nounced the Summer schedule for business 
places. They will close all day on Memorial 
Day, May 30. Beginning Monday, June 30, 
stores will close at 5 p. M. every day, ex- 
cept Friday and Saturday, during July and 
August, until Aug. 28, inclusive. On Fri- 
days, during that period, they will close at 
noon. Saturdays, the stores will close at 
OP. M. 

Tobias Vanston, of Boston, has entered 
the Ezra F. Bowman Technical School as 
a student in watchmaking. Arthur Reider, 
of Binghamton, N. Y., has finished a course 
at the school and taken a position with Rus- 
sell & O’Brien, Binghamton. Henry Sing 
and sister, Miss Bertha Sing, students, spent 
the Easter holidays at their home in Oil 
City, Pa., where their father is engaged in 
the jewelry business. Charles Maurer, Pit- 
man, Pa., also a student, spent the Easter 
holidays at his home. 








Rochester, N. Y. 





H. Meltzer, proprietor of Meltzer’s 
Jewelry Store, 293 Joseph Ave., is on a 
trip to New York. 

Lieutenant Everett L. Sunderlin has re- 
turned from France. He is again with the 
L. Sunderlin Co., one of the oldest jewelry 
stores in this city. Lieutenant Sunderlin 
served in the foreign transport service. 
Leaving the University of Pennsylvania in 
the Spring of 1917 he enlisted as a private 
in the headquarters of the New York Na- 
tional Guards, later entering the Federal 
service. He was sent to Camp Mills, Long 
Island, N. Y., and from there to headquar- 
ters of the 29th division at Spartanburg, 
S. C., where he passed an examination for 
a commission. He received his commission 
while at Camp Johnson, Florida, and was 
ordered to Newport News, Va. From 
there he was assigned to duty on the Dutch 
ship Rijnland, taken over by the United 
States government, and later to the Danish 
ammunition ship Texas, which was engaged 
against the German subs. Lieutenant Sun- 
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derlin served three months in France and 
during his time at sea covered over 19,000 
miles, having been chased by German subs 
and under fire. Lieutenant Sunderlin was 
recently discharged. The L. Sunderlin Co. 
was organized by his grandfather, Lewis 
Sunderlin, who just prior to the time of his 
death was the oldest watch and clock maker 
living in this country. 








Harrisburg, Pa. 





Charles Rogers has opened a modern op- 
tical parlor at 302 Market St. 

Charles Laubheim, of the firm of Laub- 
heim Bros., New York, is looking after his 
trade in and around Harrisburg this week. 

Ed. Tausig, of J. Tausig’s Sons, has re- 
turned from a southern trip which took in 
many points of interest in the West Indies. 

Miss Mary Hutman, after finishing her 
war work, is again with her father, G. A. 
Hutman, a West-End jeweler. Miss Hut- 
man is an expert clock repairer. 

Edward Yoselowitz, Steelton, an expert 
watchmaker and engraver, is back at the 
bench with his brother, owner of the Ideal 
Jewelry Co. Mr. Yoselowitz saw active 
service with a heavy artillery regiment in 
France. 

The business of L. Kamsky and the Capi- 
tol Optical Co.’s store will be moved into 
new quarters about June 1. Both of these 
progressive concerns, having outgrown their 
former quarters, are putting up a modern 
building at 315 Chestnut St. 

At a largely attended meeting of the 
Waynesboro Chamber of Commerce, recent- 
ly organized upon the ruins of the Board 
of Trade and Trade-in-Waynesboro League, 
a big membership drive was decided upon 
and the members furnished with blanks for 
the purpose. 








There are many features about the new 
design in plated flatware just announced by 
the Alvin Silver Co. which will be of con- 
siderable interest to the trade, but one of 
the most important lies in its artistic per- 
fection, due to the fact that it was designed 
by professional sculptors, James Earl 
Fraser, noted for his design on the “Buf- 
falo” nickel, and his wife, Laura Gardin 
Fraser, also a sculptor of wide repute. It 
is said that this is the first time a silver 
manufacturer has gone to designers of na- 
tional reputation for a pattern, and in this 
the Alvin management was moved by the 
necessity of getting something unusually ar- 
tistic and out of the ordinary as a basis for 
a design that would be emblematic of the 
victory we are all celebrating, that would 
have dignity and authority and appeal to 
the discriminating taste of all buyers. The 
Victory pattern of Mr. and Mrs. Fraser 
has the laurel motif treated in such a re- 
strained way as to be beautifully insin- 
uating rather than conspicuously insistent. 
Many a bride will want to signalize her 
marriage in the year succeeding the great 
war with mementos appropriate to the occa- 
sion, and there is no doubt that friends and 
relatives will feel that this desire can be 
satisfied in silver of this character that so 
well represents the spirit of the times. It 
is particularly appropriate as a present to 
the bride of a soldier or a sailor. 
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WATCH GLASSES Excellent Quality 


COMPLETE STOCK 
ON HAND 


PRICES 

...-Per Doz. $0.48 
Miconcaves... “ “ 48 
ee sn. * 1.00 


DISCOUNTS 
3 Gross Lots ..........10% 
oo ” oekewewell 20% 
_ ae Oe een aie 30% 


Prompt Delivery — Correct Sizes 
F, J, Bernard & Go, ‘mt. 50W. 221 St. New York 











Genevas 





























DON’ T 
Throw your worn out Tiff 
Rings in the melting pot. Send 


them to us. We will make them 
look like new for 75c. and up. 


M.J. Stern & Bro. 


51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 
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GOLD, SILVER AND PLATINUM REFINERS (e) 


91 Page St., Providence, R. 1. ix 
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WE ARE PAYING 


$95.00 since 


FOR CLEAN PLATINUM 
A. Robinson & Som “SSAveks Ano 


149 CANAL STREET NEW YORK 











ZIM LSMINQUS MATERIAL CORECE 












WHY WASTE 

anything in these 

days of keen 

=~ | competition? 

- cm WAR times have 

taught us the folly of it. Your business success 

depends upon saving your sweeps, filings, polish- 
ings, wash-water, etc. 


The W-L: ROBERTSON Co. 
mm ASSAYERS & REFINERS @ 


13-15 FRANKLIN ST. — NEWARK, N. J. 
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Attention, Jewelers 








E. HOWARD CLOCK COMPANY 


CHICAGO 


And Owners of Former Model 


Howard Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


BOSTON, NEW YORK and 





Crucibles and Fluxes 


for Sweep Smelters and Refiners 
J. & H. BERGE 25 Jonn & 











THE BUYERS’ DIRECTORY 


Established 1842 Price $1.00 








The Jewelers’ Circular, 11 John St., New York 





ESTABLISHED 1966 


L. LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


8. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


GOLD ANDJSILVER REFINERS 


SMELTING 
FOR THE TRADE 


attenti 
Ser dey Sliver Bellice 











Trade-Marks of the Jewelry and Kindred Trades 


Price, $5.00; Ewpress Paid 
The Jewelers’ Circular Publishing Co., 11 John St., New York 
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